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Filing the stainless steel blades of 
a huge steam turbine for a destroyer is a delicate 
and awkward operation. Since some of the blades 
form a concave shape, a special file was needed. 
It had to be perfectly cut and then curved, with 
no warp resulting after the hardening process. 
Somebody suggested, ‘“Disston could make it.” 
And Disston did—with excellent results. 


Why is it that so many of the different and difficult 








jobs go to Disston? Because engineers know that 


Disston can do it! A hundred and more years of 


experience help a lot. So do Disston’s fine steels, 
its special machines . . . and the skill in the hands 
of our craftsmen. They &now that no ordinary 
workmanship can ever bear the Disston trade mark. 
That’s equally true of our standard tools—files 
and rasps, wood and metal cutting saws, hack saw 
blades, tool bits and machine knives. In fact, 
anything which bears the Disston name is a tool 
you can use with confidence. 


Disston has the engineering ingenuity, the expeti- 
ence, the steels and the skill to give you better 
tools with longer life! For information on todls, 
write Henry Disston & Sons, Inc., 425 
Tacony, Philadelphia 35, Pa., U.S.A. 
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KINZUA Is Cooperating 


in Making 
America’s 
Timber Supply 
Permanent 


Kinzua is interested in the future 
welfare of the Nation—the fu- 
ture welfare of its customers— 
the future welfare ‘of its~own 
business. The future welfare of- 
all three is dependent upon ade- 
quate future supplies. of timber 
and. lumber. shes 





Hence, Kinzua, in the interest of the public, in the interest of you as a customer and in 
our own self interest, is operating according to the sound principles of silviculture. Kinzua 
does not cut its lands clean, but operates on a selective cutting program that takes out the 
mature trees, thins out clumps, and leaves thriving healthy trees, sap- 
lings and seedlings for future growth, development and harvest. 


Under this farseeing program the public interest in permanent forest 
resources is protected, your future supply of Kinzua Pine is insured 





and our permanent operation is guaranteed. 


KINZUA PINE MILLS CO. 


KINZUA, OREGON 








Pros Pos Wend MEMBER NATIONAL DOOR MFRS. ASSN. MEMBER WESTERN PINE ASSOCIATION 
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LOGG ING LOGISTICS keep the saws running. For continuous pro- 


duction by mill and factories the supply of logs must be continuous. Red River extends logging facili- 


ties to provide uninterrupted output of CALIFORNIA PINE, LUMBER, MOULDINGS, PLYWOOD 
and VENETIAN BLIND SLATS. 


MEMBER WESTERN PINE ASSOCIATION MEMBER PONDEROSA PINE WOODWORK MEMBER WOOD FOR VENETIANS 


THE RED RIVER LUMBER COMPANY 


MILL, FACTORIES, GENERAL SALES, WESTWOOD, CALIFORNIA A wy 
Sales Offices: MINNEAPOLIS, CHICAGO, NEW YORK, SAN FRANCISCO, LOS ANGELES pel 
Distributing Yards: CHICAGO, MINNEAPOLIS, LOS ANGELES, RENO 
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BUILDIN 


PERHAPS you've noticed Insulite advertising in 
the leading farm magazines. If you have, you’ve noted 
how every advertisement urges farmers to become ac- 
quainted with their local lumber dealer, to drop in and 
talk over building problems. 

Month after month, millions of farm homes are 
reached with this advertising. Countless inquiries are 
received, asking for building plans, further information. 

Every one of these inquiries is then referred back 
to the Insulite dealer in the community from which 
it originated, for followup. 


Insulite advertising appears in the following leading 
national farm publications: 

COUNTRY GENTLEMAN « HOARD’S DAIRYMAN 
POULTRY TRIBUNE *« SUCCESSFUL FARMING 


INSULITE pivision oF MINNESOTA & ONTARIO PAPER COMPANY (/ 
MINNEAPOLIS 2, MINNESOTA 


This promotion is bound to result in increased sales 
for Lumber Dealers stocking, featuring and displaying 
Insulite products. If you would like to have complete 
information on the advantages, to you, of handling 
Insulite, write today... 


Address: INSULITE, Minneapolis 2, Minnesota. 
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TUS 


OU CAN SAVE not only 
dollars and cents—but 
valuable time as well — when 
you use Tru-Sized Doors... 
This superior product gives 
complete satisfaction in every 
way. Quick installation— 
perfect fitting —new beauty. 





















Fully machined for standard 
locks and hinges, Tru-Sized 
Doors help carpenters and 
buildersdoabetferjob _ 
thaneverbefore,and @ 
inlesstime. You ff 
can save from 55 
to 70 minutes on 
every installation! 


Wn 
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Wheeler Osgood Sales Corp. Dept. 8 
Tacoma 1, Washington 
Please send me free literature and detailed & 
























guide sheet for ordering Tru-Sized Doors. ik 
Name 

Firm 8 
Address nl 
City State 















Slumming 


RIS stayed a few minutes one 

evening, after our other 

guests had left. Mrs. Morris 
is an up and coming business 
woman; and since she knew I had 
some association with the building 
industry she gave me a _ genial 
broadside. 

It was about 
That’s right. Planned slum crea- 
tion. In a good many cities there 
are whole neighborhoods of rather 
new and. picturesque houses that 
are condemned to slum status when 
they are a dozen years old. So, at 
least, Mrs. Morris believes. The 
unlucky buyers don’t know it. They 
think they’re buying for a lifetime; 
or, if they must go elsewhere, they 
think the resale value will let them 
out without loss. 

But they’re mistaken. (I’m still 
quoting Mrs. Morris.) And the 
factor that lets them down is at 
least picturesque; namely, that the 
kitchens and bathrooms are _ so 
good. This called for some under- 
standing; and here is the Morris 
explanation: These two rooms have 
been given the most painstaking 
and skilled research and planning 
of any part of the American house. 
Manufacturers of kitchen and bath- 
room equipment have seen to that. 
These rooms are good. Design, 
color, measurements, co-ordination 
and mechanical efficiency are abso- 
lutely right. American kitchens 
and baths lead the world by so wide 
a margin that there isn’t any 
runner-up. 

But isn’t this a long start on the 


\ R. AND MRS. LARRY MOR- 


slum _ creation. 


8 


house of the owner’s dream? It 
could be. But, according to Mrs. 
Morris, too many designers and 
builders and quite too many promo- 
ters and financiers make use of 
these two rooms to sell an other- 
wise completely punk house. Save 
for these two rooms the basic plan 
is lousy, the workmanship scanted, 
the materials feeble, the neighbor- 
hood layout ignored. The house is a 
bum,, It’s dressed up in a new pair 
of shoes and a six-dollar tie; but 
it’s still a bum and will act like a 
bum when the new owners try to 
live with it. The idea is to get the 
fraud sold and independently fi- 
nanced. The promoter will be far 
away, leaving no forwarding ad- 
dress, when things begin to let go. 

Of course this is the old story of 
jerry-building. But it can be seri- 
ous for the industry if it gets a big 
play in the post-war period. Here’s 
the way the lady outlines it: “This 
employment of high-quality kit- 
chens and baths to hypnotize the 
buyer has been used until the pub- 
lic is at last getting onto the racket. 
Listen, my lad. If you boys want to 
toss post-war construction into 
Uncle Sam’s lap, or if you want 
the old gentleman to set up a con- 
struction FBI that'll make you 
wonder what’s happened to private 
initiative, just go right on dress- 
ing up these useless houses in en- 
gineered kitchens and Hollywood 
bathrooms. Of course they’re grand 
rooms. Put the same quality and 
design into the rest of the house, 
and you’re all right. You can build 
an honest low-cost house. You could 
even be honest in telling an owner 
the thing he’s getting will wear out 
in ten years. Not so many custom- 
ers for that sort of house, but at 
least you’d be in the clear. But 
give a big play to this business of 
using a couple of high-quality 
rooms to prove that the hand is 


by Robert Y. Ken 





quicker than the eye, and in about 
seven years your private-industry 
construction business will not be 
worth shooting.” 

Let us up! We’re all bloody! 


Mayo’s at Home 


NE SNOWY AFTERNOON, 
(} during my hitch at Rochester, 
Mrs. Kerr and I were invited 
to Mayowood; if that’s the cor- 
rect spelling. It’s the country 
house built by the late Dr. Charles 
Mayo; one of the two famous 
founders of the Clinic. It’s now 
the home of Dr. Charles Mayo, Jr. 
This is a farm house, in the sense 
that it’s located on a farm; but the 
building is five stories high and 
has some seventy rooms. There’s 
one room that would be of special 
interest to a lumberman or mill- 
work producer. It seems that the 
late Doctor Charles bought all the 
doors in a city school house that 
was being torn down; sent these 
doors to a mill to be taken apart. 
They had deep-cut cross panels; 
and these panels, set in new stiles 
and rails, cover the walls of this 
big library from floor to ceiling. 

Doctor Charles, Junior, present 
master of this amazing manor 
house, is now heading a big medical 
unit in the Pacific. Mrs. Mayo, 
who looks like a debutante, and 
who has a wealth of charm and 
kindliness, is managing the farm 
and the house. She could easily 
be mistaken for a college girl. She 
has six children of her own and is 
caring for the two orphaned chil- 
dren of her late brother-in-law, Joe 
Mayo. 

The snowy twilight settled over 
the great living room, and the fire- 
light touched the portraits and the 
Persian rugs. There was a listen- 
ing quiet. “A lonely house, some 
times,” Mrs. Mayo said; her 
thoughts evidently in that distant 
medical station in the Pacific. 
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PROFIT TIPS 


CHAPTER 2 
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How KIMSUL Dealers Coin Money 
on Customers Who Do Their Own 
Insulation Jobs 


For millions of home owners who this 
year will-insulate their own attics, KIMSUL 
is “just what the doctor ordered.” It’s 
easy and clean to apply. No special ex- 
perience is required. This means extra 
sales and fat profits for you. 

People interested in attic insulation 
like the fact that KIMSUL is compressed, 
stretches to five times packaged length— 
diminating 80% of the leg work in 
getting it to the attic. They open their 
wallets on learning that to install KIMSUL 
one merely stretches it, then fastens it to 
attic floor or roof. They are impressed 
with the efficiency of this insulation. 

Kimberly-Clark is telling this story to 


i —_— 








*KIMSUL (trade-mark) means Kimberly-Clark Insulation 
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your customers with striking and illus- 
trative KIMSUL advertisements. These ad- 
vertisements drive home the message 
that KIMSUL saves up to 30% on fuel— 
speedily pays for itself. Yes, and they 
dramatize powerfully how KIMSUL 
makes dwellings amazingly cooler in 
summer, far warmer in winter. These 
messages are pre-selling your customer. 


Send Coupon for Representative 


To learn how you can make the most of 
the boom in KIMSUL sales, use coupon 
to send for our representative. No obli- 
gation—and you'll find his presentation 
mighty well worth seeing and hearing. 


| 


| KIMSUL Selling Helps. 


Kimberk 
Clark 


RESEARCH 






Address 
City 


KIMBERLY-CLARK CORPORATION _ 
Building Insulation Division, Neenah, Wisconsin 
Gentlemen: Please send me further information on fast-selling KIMSUL Insulation and 
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Brilliant Counter Dis- _ 
play. Kimsut sells 
itself when you dis- _ 
play it. Here’s an 
_ attention-winning 
counter unit on 
which to exhibit 
KIMSUL and show 
meme its advantages. 
Watch it stop traffic. Yours for the asking. 





Booklet That Shouts. This 
12-page, profusely illus- 
trated booklet talks fast 
and convincingly. Get 
your supply free from us 
today. Send it out after 
customets. 











/ Hard-Hitting Cirevlor. This - 

- bright, brief - as -a- blink © 
envelope stuffer con- — 
denses a wallop in a short — 
~ space. Itwillhelp sell KIMsuL © 

for you. Supplied without — 
charge. eo) 
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SUPERBLEEN 


Brush Factory 


190 Years of Paint Experience, applied to Brushes, 


Decidedly taboo is the subject of where they go — but if you have been 
wondering why sable brushes are hard to get, the answer is Uncle Sam has 
had good use for them — sable is so scarce that presently it is worth more 
than its weight in gold. 


ous sales records . . . Deraytex Brush Number 1 
off the production line . . . yet, despite day and n 
been unable to cope with the demand. 





The Brush Industry was among the first to feel impact of World 4 “¥ 
War I] — and while still greatly handicapped, is solving some of 

its problems. Maybe we can help you with your Brush Problem. 
Drop us a line! 


‘cat ! 









SUPERKLEEN BRUSHES Are a Product of 
DEVOE & RAYNOLDS COMPANY, 


Executive Offices: 





yes — in all the shapes and sizes permitted under Wartime Rules . 
also precision brushes used in the most exacting War Production. 


BRUSHES OF SABLE — Tawny as Gold — and more valuable! 





number 1,000,000 Rolled Off the Line March 20! 


DERAYTEX — ‘Tomorrow's Brush Today’ — has shattered all previ- 
,000,000 has just rolled 
ight operation we have 


HAVE YOU A BRUSH PROBLEM? te j 





SUPERBLEEN BRUSHES 


PRINCETON, INDIANA 


AMERICAN L 
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has placed Superkleen 
in a position of pre-eminence in serving the War Effort. Paint Brushes — 


.. but 














INC. 


787 FIRST AVENUE, New York 17, N.Y. 
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Accident 
Prevention a 
Responsibility 




















Recently published figures of the National Safety Council show that 
11,000 American war workers are killed or injured on and off the job 
every day in preventable accidents. This sounds like an enormous and 
dangerously costly casualty list, a list far greater than that produced by 
our military operations in this war up to date. 

There is, of course, a limit beyond which safety measures may not 
be carried without retarding production below a practicable limit. It 
is possible to spend so much time in attempts to prevent accidents, and 
death and injury resulting from accidents, that no time would remain 
for productive work. There never will be an industrial operation or .; 
human activity of any kind from which accidents can be eliminated 
entirely. The corollary to this is that one of the costs of industrial 
production must be human life and limb. 

Without going into the questions of psychoses, neuroses and reflexes, 
there are types of people who cannot be prevented from causing acci- 
dents that result in the loss of life and limb to others, and who cannot 
be prevented from injuring or killing themselves as a result of accidents 
that have already occurred. No known precautions or safeguards that 
can be set up will save them. On the other hand, there is a needless 
toll of life exacted from alert, reasonably careful workers that can and 
should be eliminated through the use of safety devices, instruction and 
good industrial housekeeping. 

Aside from humanitarian considerations, every time a trained worker 
loses his life or suffers an injury that permanently impairs his efficiency 
an employer loses an investment and an asset. Today, with replace- 
ment of trained workers almost an impossibility, and with the supply 
of manpower strained to the limit, large scale loss of help through pre- 
ventable death and injury becomes a potential national calamity. It 
depletes the ranks of home front workers and consequently impedes the 
progress of fighting front troops. 

Eleven thousand workers taken out of war industry every day, even 
though a great majority of them are returnable at former efficiency 
levels, must include many who would not have been lost had proper 
safeguards against accidents been taken. It is reasonable to suppose 
that at least some of the 11,000 are engaged in the manufacture and 
distribution of lumber and building materials. 

Employers whose worker casualties are high should appraise their 
accident causes and devise ways to decrease or eliminate them. The 
responsibility of an employer for the safety of his workers today paral- 
lels that of a military officer with respect to the men in his command. 
It may be hard boiled realism to say that not all can or should be saved 
if we are to win the war. We must expect casualties at home as well 
as at the front to get the job done. But it is also hard boiled realism to 
assert that negligence in the reasonable application of accident preven- 
tion for war workers is criminal. 
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Acohing the Works 


4s BACK THE ATTACK / 


To crush Germany and Japan the Allies need 
every foot of lumber which America can pro- 
duce. Much of that lumber must be fabricated in 
forms totally different from those of peacetime 
production. This precludes the manufacture of 
standard lumber items except in limited quanti- 
ties and even these are now frozen to insure war 
needs first. 


These urgent military necessities are being 
turned out in huge volume under the handicaps 
of man power shortage, unfavorable logging 
conditions, lack of replacement and repair parts 
for machinery and transportation equipment. By 
prodigious efforts such handicapsare surmounted, 
daily, under the drive of knowing that every care 


DLEY 


WARREN, 


load shipped brings closer the day of uncondi- 
tional surrender. 


You dealers, who through the many prewar 
years have been our loyal customers, will know 
from these facts that our inability to serve you 
has not been of our choosing. We are keenly 
aware of your predicament in trying to carry on 
your business without enough lumber. Yet we 
know, too, you comprehend that the total facili- 
ties of the industry’s large operations, of which 
Bradley is representative, are the nation’s chief 
reliance for adequate supply; and that as patri- 
otic men you do not begrudge a single board 
foot which helps save the life of an American 
front line fighter. 


LUMBER COMPANY oa Arkansas 


ARKANSAS 


Manufacturers of Hardwood Flooring, Trim, Mouldings and Lumber, 
and Arkansas Soft Pine Products 
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Custom mills, performing mill- 
ing and kiln drying services on 
western softwoods, have been 
given specific dollars-and-cents 
maximum prices. The custom 
mills, of course, have no financial 
interest in the lumber they work; 
operate ona _ service-charge 
basis. Custom milling prices, in 
some instances, were very high. 
(see page 44). 











WPB has been at pains to as- 
sure the industry that no freeze 
on lumber would be imposed on 
the effective date of L-335. Gen- 
eral statements that information 
gathered from the operation of 
1-335 would be used eventually 
in general allocation control led 
many lumbermen to anticipate an 
immediate freeze. (see page 26). 


WPB states that before the end 
of this quarter it will amend the 
order and will set up new proce- 
dures under which all consumers 
will be authorized to receive lum- 
ber. Meanwhile, save for Class 1 
Consumers, the distribution pat- 
tern remains as it was. Class | 
Consumers must report on Form 


f 3640. see page 26). 


Still another move is being 
: made in getting an accurate pic- 
ture of lumber stocks and lumber 



















consumption. A selected group 
incondi- of wholesale and retail yards has 
been asked by the WPB to co- 
operate in making a sampling 
prewar survey of present lumber stocks. 
| This should complete the picture 
ll know of lumber supply. About 8,000 
orve you yards are co-operating. 
> keenly U.S. Forest Service gathers fig- 
carry on ures on production and mill 
stocks. Import figures are gath- 
Yet we ered from import licenses. Re- 
al facili- quirements of large consumers 
of which will be shown by L-335 reports. 
; This wholesale and retail survey 
1’s chief will disclose the quantities of 
AS patti- lumber passing through these 
tee channels. 
uala OPA has issued a revision of 


mill ceiling prices for all standard 
grade hardwood board lumber 
produced in the Northeast. This 
action; Amdt. 7 to MPR 368, trans- 
lates an earlier percentage in- 
credse into a dollars-and-cents 
schedule. This represents ap- 
Proximately a 7 percent increase 
M prices. (see page 44). 





OPA has issued a revision of 
the pricing formulas of red cedar 
shingles at the jobber, manufac- 
luring jobber and manufacturer's 
direct-mill retail sales level; pro- 
Viding for these sellers certain 






A page of vital information 


and comment digested for 


busy 


lumber and building 


material executives. 


mark-ups traditionally used by a 
large portion of the industry. 
Amdt. 8, MPR 164. (see page 44). 


L-4]1 has been amended to in- 
clude certain interpretations and 
directives issued earlier; also to 
include certain new _ changes. 
Public highway and street con- 
struction is now governed by 
L-4l-e; and control of the erection 
of farm silos is now entirely under 
order L-257. 


Most important change from the 
retailer's point of view in L-4] has 
to do with farm dwellings. Farm 
construction allowed without get- 
ting WPB permission remains at 
$1,000. But not more than $200 of 
this amount may be expended on 
any farm house on a farm prop- 
erty. This apparently means not 
more than $200 for new construc- 
tion on any individual farm 
house. (see page 26). 


“Log-run” prices under MPR 
19A continue to cause difficulty. 
Fred R. Stair, of Knoxville, in 
Washington to protest these 
prices, says small mills in his area 
lose $3 to $5 on every thousand 
feet sold. About half the mills 
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are closed. These small southern 
mills have an annual capacity 
equal to more than half that of 
all southern pine mills. 


WPB has reported that inven- 
tories of softwood plywood in dis- 
tributors’ stocks have again de- 
clined. The reduction, during the 
month ‘of-March, amounted to ap- 
proximately twelve percent. 


Lumber Division of the WPB 
relaxed its “freeze’’ on WPB 2720 
applications somewhat. For a 
time, the Division will at least 
consider these applications for re- 
placement of inventory if the lum- 
ber was sold for boxing and crat- 
ing of essential war materials or 
‘was incorporated into essential 
war materials. No others need 


apply. 


WPB’s Interpretation 2 of M-361 
and M-364 makes it clear that a 
plant or yard that dries lumber is 
considered a “producer.” Drying 
means air drying or kiln drying, 
either partial or complete. The 
NRLDA quickly calls attention to 
the fact that this does not apply 
to retail yards. ‘Probably depends 
on which of its own statements 
the WPB believes. 


OPA has postponed until May 
15 the effective date of dollars- 
and-cents ceilings for logs pro- 
duced in the major portion of 17 
Southern and Central hardwood 
States. This is to allow more time 
to prepare and issue certain 
amendments suggested by recent 
studies and by meetings with 
representatives of the industry. 


OPA has issued a new plan, 
allowing larger supplies of food 
to logging camps. In general the 
larger allowance is made upon 
the basis of nutritional require- 
ments as determined by the 
Civilian Food Requirements 
Branch of the WFA. We under- 
stand that similar allowances will 
be worked out for other “heavy 
duty” industries. 
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Determining 
Best Types of 
SOYBEAN BINS 
for 
FARM USE 








A group of soybean bins in process of construction. 


~ 





Prefabricated sections ready for bin assembly. 


HE PHENOMENAL rise in 
T importance of soybeans as a 
food and feed crop, and also 
because of increasing industrial 
uses, has caused a serious problem 
to develop. The soybean processors 
were not prepared for the demand, 





consequently their storage facilities 
are inadequate, with little hope of 
increasing them for the duration. 
As a result farmers -have been 
forced to store the soybeans until 
processors are ready to take them. 

Now it has been proved that soy- 


Wall panels of a shed roof bin being put in place. This bin is 16 feet long and 10 feet 
wide. Capacity 1,000 bushels. 
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beans stored in the fall at uniform 
moistures of 11 to 12 percent may, 
within a few weeks, acquire dan- 
gerously high concentrations of 
from 16 to 20 percent moisture in 
the upper part of the bin. This 
fact is important to remember be- 
cause moisture contents above 13 
or 14 percent are favorable to 
fungus growth, insect infestation, 
loss of grade through heating and 
reduced germination. 


A project was started at the Col- 
lege of Agriculture, University of 
Illinois, late last fall to study the 
whole question of stored soybeans, 
In order to do this effectively, 67 
bins of farm type were erected. 
The accompanying pictures show a 
few of these bins in process of con- 
struction. Over half of the bins 
are of wood construction, most of 
them sectional prefabrication. A 
few were pre-cut only and some 
have plywood exteriors instead of 
boards. In general, the bins were 
designed to cost (in place) from 
18 to 20 cents per bushel capacity. 

Problems now being studied in- 
clude comparisons of wood and steel 
bins, methods of insect control, 
best size for bins, moisture move- 
ments inside the bins, value of 
natural ventilation, artificial drying 


or moisture. reduction, designs fot . 
requirements, © 


meeting strength 
methods of maintaining low mois- 
ture conditions, effect of storage on 
germination, fat acidity, ete. 

Those recommendations resulting 
from the study that bring about 
even a slight reduction in storage 
losses will be worth millions of 
dollars to producers. Dealers, t00, 
will receive benefit by accurate 
knowledge of the types and sizes 
of bins best fitted for soybean stor- 
age on the farm. 

Prof. Deane G. Carter, Chief in 
Farm Structures, is project leader. 
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over a clean white page, while 

two fascinated customers look 
on, still has power to swell volume, 
in spite of war shortages and cost 
limitations. That is the experience 
of the Kellogg-Fontaine Lumber 
Co., Ft. Smith, Ark. Even though 
people cannot build fine new homes 
now nor do costly remodeling and 
repairs, they like to see their 
money's worth of wartime con- 
struction put down on paper before 
their eyes. 

Both partners of this prosperous 
lumber yard, D. L. Fontaine and 
D. W. Kellogg, sell their customers 
by letting the sketching pencil do 
some of the talking. Many of these 
customers are rural people now, be- 
cause the Kellogg-Fontaine Lumber 
Co. is making the most of every 
opportunity available in farm con- 
struction work. 

When the farmer does his own 
building, as many of the customers 
of this dealer do, a fairly good 
milk house can be built for $200. 
Or the old one can be improved by 
lining the inside with sheet rock 
and gypsum board. While the 
farmer looks on, the sketching pen- 
cil shows him how to apply this 
good insulating material to his 
milk house. 

The same sketching pencil lays 
out many a little shelter that can 
be built for $200. In this over- 
crowded defense area, where a 
housing shortage still exists, peo- 
ple, especially rural people, are 
building the one or two-room part- 
ly finished dwelling that affords 
shelter now and can be improved 
later. Some leave the inside seal- 
ing for a later time. Others cover 
outside later with brick siding. 

These little cabins that must be 
constructed to fall under the cur- 
rent building limitations enable 
people who have bought land to 
have the use of the land now. When 
teal homes can be built, many of 
these people will build them. 

Along with the sketching service 
that creates business which can be 
done now, the Kellogg-Fontaine 
Lumber Co. offers a financing serv- 
lee that helps many a farmer to 
make improvements. From its re- 
serve fund, this lumber company 
lends money for construction, 

‘arrying the customer for from 12 


A SKETCHING pencil skipping 





The Sketching Pencil SELLS 





Milk houses, shelter houses of various kinds, screen windows for farm houses, and new 
homes to be built after the war are excellent over-the-counter business, firmly maintains 
D. L. Fontaine, using the sketching pencil to interest customers. 


to 18 months. In three years, only 
one account has been lost. And 
the service has helped many a 
farmer to build small barns, add a 
room to _his house, build stock 
shelter, or screen his house. 

“People will pay off a house loan 
better than any other debt,” Mr. 
Fontaine stated. “They prefer to 
deal directly with, the lumber. yard 
who is to furnish the material for 
their constructioh=work. 

This company also helps to ar- 





range loans through the bank, a 
service which will be extended con- 
siderably in postwar years. 

The individual financing is en- 
couraging many farmers to screen 
their houses. Screen windows are 
made to specifications at the plant, 
the owner often doing his own in- 
stallation. A little salesmanship, 
with the sketChiig. pencil busy be- 
fore the customer’s ~eyes, has led 
Many a customer to be‘ashamed of 
fis’ nrscréened farmhouse. 


Small cabins, to be improved later with brick siding and insulating board interiors, are 
made possible to new land owners through this dealer's plans, help, and individual financing. 
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control effort of the Govern- 
ment from the issuance of the 
President’s 
Stabilization Order No. 9250 Octo- 
ber 8, 1942 to the present is in 
fact a veritable olla-podrida of or- 


| HISTORY OF the entire wage 


famous Wage 


ders and counter orders and 
further legislation designed to give 
meaning to former orders. Out of 
the whole emerges the pattern of 
the wage and salary situation to- 
day. Buried among reams of writ- 
ten words are the facts of what an 
employer may and may not do with- 
in the law, regarding compensation 
for his employees. Here are the 
facts: 


@®Only employers of more than 
eight individuals are subject to 
compliance with the regulation. An 
exception to this is logging, saw- 
mill and planing mill operations 
in California, Washington, Idaho, 
or Western Montana. 


® The National War Labor Board 
has jurisdiction over wage pay- 
ments or salary payments not in 
excess of $5000 per annum (ex- 
clusive of bonuses) where the em- 
ployee is represented by a recog- 
nized labor organization or is not 
employed in an “executive, ad- 
ministrative, or professional” ca- 
pacity. 


@® The Commissioner of Internal 
Revenue (Treasury Dept.) has 
jurisdiction over salary payments 
(exclusive of bonuses) in excess 
of $5000 per year for employees 
employed in any capacity, and for 
all employees (of any salary rate) 
in an executive, administrative or 
professional capacity or who are 
not represented by a labor organ- 
ization. 


@® No increases shall be made in 
salary or wages except as provided 
by the regulation or with the ap- 
proval of the proper authority 
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CURRENT 


MT 


(Treasury Dept. or War Labor 
Board as the case may be). 

@® The continuance of payment of 
bonuses, commissions, and other 
forms of indirect compensation, is 
authorized if they customarily were 
made in the past, and providing 
that the total amount paid during 
the year does not exceed the 
amount paid for like work the pre- 
ceding year, or that the method of 
computation is not changed. 


Increases Not Requiring Approval 


Reasonable increases made in ac- 
cordance with the terms of a salary 
plan and as a result of: individual 
promotions or reclassifications; in- 
dividual merit increases within es- 
tablished salary rate ranges; oper- 
ation of’ an established plan of 
salary increases based on length 
of service within an established 
rate range; increased productivity 
under incentive plans; or operation 
of a trainee system. No approval 
is necessary for increases up to the 
minimum 40-cent wage. The term 
“salary rate schedule” is defined 
by the Treasury Department as in- 
cluding a salary policy in effect 
Oct. 3, 1943, even though not evi- 
denced by written schedules. For 
example, a salary policy may be de- 
termined from previous payroll 
records or other payroll data. Many 
employers have, since that date, 
prepared schedules based on their 
payroll records for a period of two 
or three years and had them ap- 
proved by the Treasury and War 
Labor Board. The Treasury has 
in many cases approved maxima 
for each job classification of 15 per- 
cent above those actually paid dur- 
ing the period shown by the em- 
ployer, but the War Labor Board 
has not followed this practice. 


Increases Requiring Approval 


The War Labor Board and Reve- 
nue Commissioner have as their 


about WAGE 
ADJUSTMENTS 


guides in ruling upon wage and 
Salary increases that do require 
approval the following genera] 
principles—that increases may be 
granted only when: they are neces. 
sary to correct sub-standards of 
living; they are appropriate (and 
had not previously been made) to 
compensate in accordance with the 
Little Steel Formula, for the rise 
in the cost of living; they are 
necessary to boost wages up to the 
minimum of the “tested and going 
rates” paid for the same work in 
the same or most nearly compar- 
able plants or establishments in the 
same labor market; they accon- 
pany, in a reasonable way, promo- 
tions, merit increases, reclassifica- 
tions. 
General Order No. 31 


This was the most far reaching 
of the orders issued subsequent to 
the original action. It divides em- 
ployers into those employing more 
than 30 persons, and those with 
fewer employees. Those with the 
lesser number of employees may 
make individual increases in wage 
or salary rates (without approval) 
as a reward for improved quality 
or quantity. Provisions are that: 
the total increases to the indi- 
vidual will not exceed 10 cents per 
straight time hour during any year, 
and the total amount expended on 
such increases during the year shall 
not exceed an average of five cents 
for all employees in the establish- 
ment subject to WLB; that such 
increases are not the basis of al 
application for approval of in 
creases to eliminate intra-plant in- 
equities; that such increases shall 
not result in the payment to al 
employee of a rate in excess of 
the highest rate paid between July 
1, 1942 and July 1, 1943 for jobs 
of similar skill and responsibility; 
that such increase shall not furnish 
a basis to increase prices or resist 
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reductions in prices; that such in- 
crease shall not be made contrary 
to the terms of any collectively 
bargaining agreement. 

This does not preclude any em- 
ployer of 30 or fewer persons from 
applying for approval of a schedule 
making individual wage adjust- 
ments in accordance with regula- 
tions for employers of the other 
class. 

Employers of more than 30 per- 
sons may make individual increases 
without Board approval provided 
they have a schedule which con- 
forms to certain standards. Under 
such a schedule the employer must 
not only have a “job-classification 
wage or salary rate or rate ranges,” 
but he must also have a plan for 
making individual adjustments 
within and between such wage or 
salary rates or rate ranges. Those 
employers not having a plan 
“properly in existence” may sub- 
mit a plan to the Board for ap- 
proval and thereafter make adjust- 
ments without Board approval ac- 
cording to the plan. The plan must 
be based upon: merit increases; 
automatic length of service in- 
creases; operation of an apprentice 
trainee program; or individual pro- 
motions. 

When promoted or reclassified to 
a higher rated job an employee 
May receive a rate not in excess 
of 15 percent of his rate on his 
former job, or the minimum rate 
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Procedure for Obtaining Board 

Approval of Wage Adjustments 

It is not always clear whether 
a proposed voluntary wage adjust- 
ment is subject to approval of the 
WLB. The Board has, however, 
provided machinery by which an 
applicant may ascertain whether 
approval is necessary. The Wage 
and Hour and Public Contract 
Division of the Department of 
Labor has been designated to pass 
on such jurisdictional points. The 
procedure is for the applicant to 
file an application “Form 1” with 
that office in the region, requesting 
a ruling whether the proposed ad- 
justment may be made without 
Board approval. If it is ruled that 
the proposed adjustment must have 
Board approval the ruling is au- 
thoritative, but the applicant may 
seek a reversal by appealing to the 
Regional Attorney in which case 
his determination becomes final. 
The applicant may request retro- 
active approval and the same may 
be granted if the retroactive date 
is found to be a justifiable date. 

Where an application is made for 
approval of wage and salary ad- 
justments, it is filed in the first 
instance with the nearest Wage and 
Hour office in the region, on 
“Form 10” furnished by the Board. 
The application is “processed” 
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there and then referred to the 
Regional Board for disposition. A 
review is provided from a decision 
of the Regional Board in case the 
party aggrieved desires to pursue 
such step. This review is prose- 
cuted before an Appeals Commit- 
tee set up for the purpose in the 
national WLB in Washington. 


Civil and Criminal Penalties 


Any unlawful salary or wage 
payments will be disregarded in de- 
termining costs or expenses of an 
employer for the purpose of any 
law or regulation, or for calculat- 
ing deductions under tax laws, or 
for determining costs under any 
Government contract. (The entire 
amount of the salary payment is 
the figure disregarded according to 
directives, but it is a matter not 
cleared up by the courts as yet). 

Willful violation of the act may 
incur a fine of not more than $1000 
and. not more than one year im- 
prisonment or both. The criminal 
penalty applies to both employer 
and employee. 


The Future 


In accordance with the original 
act, all these regulations come to 
an end June 30, 1944, unless Con- 
gress or the President extends the 
program. Most observers feel that 
if Congress does not see fit to ex- 
tend the act the President will em- 
ploy his wartime authority to do so. 
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SO SMUG WERE. THE. BUILDING 
TRADES OF LATER MEDIAEVAL GERMANY, 
THAT A CRAFTSMAN CAUGHT TALKING TO 
AN INNKEEPER, CONSTABLE, HERDER, COACH- 
MAN OR NIGHT WATCHMAN WAS TOSSED 
OUT OF HIS GUILD/ HE WAS EVEN EXPELLED 
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Atryoust THE FIRST BAND Lo 
SAW MACHINE WAS PATENT- 
ED IN 1808, IT TOOK ALMOST 
*\ 4O YEARS TO DEVELOP 

~y A SAW BLADE JOINT 
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IT46, SAID, WAS ROOFED 
SOLELY WITH SHINGLES 


| DURING THE FIRST 
Prt o. FELLING 


470 YEARS OF ITS 

EXISTENCE. / 
TIMBER, ANCIENT LUMBERMEN SOMETIMES SIMPLY CUT 
AROUND THE TRUNK AS FAR AS THE “PITH” THEN LEFT 
THE TREE STANDING SO THAT THE SAP COULD RUN OUT/ 
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LYE 


Address Salvage Editor, American 
Lumberman, 139 N. Clark St., Chicago 
2, for further information. Please men- 
tion item number. 


Available 








248. 


Have available scrap hardwood 
and softwood for wheels of three 
types: (1) straight edged, ring 
sawed in one to five inch sizes; (2) 
wheel machine type, these are 
hardwood, three to eight inches 
with rounded edges; (3) automatic 
turned type with shaped ends and 
one side, % to 3% inches. All 
suited to toy manufacture. Chicago. 


249. 


We have a surplus of 1900 pine 
boxes left from a canceled Army 
contract. These are nailed up from 
34 inch stock with hinges, hasps 
and swivels. Dimensions: 8%x15x 
22% inches I. D. Auburn, N. Y. 


250. 


Can supply without priority % 
inch, 3-ply fir Good 2 Sides, water- 
proof plywood, in following sizes: 
200 pieces 2014x6%4,; 1000 pieces 
271x834 inches; 850 pieces 25x9% 
inches; 100 pieces 3214x14 inches. 

In % inch plywood have follow- 
ing sizes: 2000 pieces 14x10 inches; 
270 pieces 2314x8 inches; 1500 
pieces 21x10 inches; 270 pieces 
3314x8 inches; 200 pieces 2312x844 
inches; 260 pieces 48x84 inches; 
540 pieces 5314x714 inches; 300 
pieces 33x9 inches; 575 pieces 
48x7 inches. Also 2000 pieces °s 
inch plywood, 7-ply, 9x7 inches. 

Masonite presdwood, (% inch) 
untempered in pieces 26x27% 
inches, and 26x5814 inches also 
available. Fort Atkinson, Wis. 


Wanted 
251. 
Can use 20,000 pieces of pine, 
poplar or equivalent finished 25/32x 
25/32x36 inches long. Also 25,000 
pieces finished 25 /32x25/32x42 
inches long. St. Louis. 
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252. 
Need a carload of dry rough pine 
scraps in two to six foot lengths 
or longer. Des Moines, Iowa. 


253. 


Toy manufacturer will purchase 
almost any odds and ends in ply- 
wood, Masonite or short length 
lumber. Needs especially the fol- 
lowing: 300,000 % inch hard- 
wood dowels, six inches long. 100,- 
000 pieces of S2S 3/16 or %4 
inch plywood in each of the follow- 
ing sizes: 5144x7°4 or multiples; 
234x8; 8x1114; 18x6 inches. In 4% 
or 3/16 inch stock needs 25,000 
pieces 5x19 inches; in 4 inch ply- 
wood needs 50,000 pieces 914x13 
inches. 

Can use 14 inch dowels in 4 inch 
and 734 inch lengths. Any of these 
dowels can be plain turned or even 
stained with brilliant waterstained 
colors—reds, greens, yellows, blues. 

Use large quantities of %x% 
inch basswood (or any non-sap 
stock) as short as six inches. Also 
1x34x16 and 714 inches. Also %4x%4%, 
$28, 26 inches long. The %x% 
may be %, material and the 1x%4 
may be 1x1. 

Want % or % inch plywood 
wheels, 3144 in diameter with 14 
inch hole in the center. Chippewa 
Falls, Wis. 


254. 


Have use for a truck or carload 
shipment of dry hard maple to cut 
or finish to 134x3%4, in random 
length clear stock. Also 2x4 rough. 
Moline, Ill. 


255. 


_ Need softwood one-half to one 
Inch thick, two to three inches 
Square and larger; also hardwoods, 
three inch to twelve inch lengths 
minimum. These for wheel manu- 
facture. Chicago. 


256. 


Need dry cut-offs, nine inches or 
longer in 3/4, 4/4, 5/4 and 6/4 
stock. Any quantity. Chicago. 
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leat PALES 


An Open Letter to Our Readers 





Dew Wicme 


Things are really humming 
these days around the Amer- 
ican Lumberman office. The 
final polish is being applied 
to the 1944 Reference Number 
to be published May 13, and 
believe me it is no small job. 


For one thing the entries 
in our big $1500 contest for 
Postwar Preparedness Plans 
for retail lumber dealers are 
being carefully studied and 
evaluated. The prizewinners 
will be published in the Refer- 
ence Number, and the char- 
acter of the entries we have 
personally read indicates that 
in truth, some of the most 
valuable material to appear in 
this entire issue is being sup- 
plied by our readers. It gives 
us a real lift to have such con- 
crete evidence that so many 
of the lumber dealers of the 
nation are giving such con- 
structive, specific thought to 
their present day preparation 
for future all-out selling ef- 
forts. 


In looking over these con- 
test entries one thing stood 
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out in bold relief. A large 
percentage of the dealers are 
giving very careful attention 
at the present time to the lines 
of merchandise they handle 
and sell. They are reviewing 
each item and brand—decid- 
ing which should be expanded 
—which should be curtailed— 
which should be added. It 
makes us glad that we are 
bringing out right at this time 
a new _ building materials 
products directory that is de- 
signed to be more useful to 
the lumber dealer than any 
he has ever seen before. It 
also is to be a part of the May 
13th issue—coming into the 
dealer’s hands right at the 
time when he is canvassing 
manufacturers and their prod- 
ucts to decide which will 
serve his purpose and his cus- 
tomers best. ‘ 

In many of its parts this 
directory will be unique. The 
simplicity of its use is to be 
a feature. Completely elim- 
inated is the accustomed 
labyrinth of cross references 
which directs a user all 
around Robin Hood’s barn 
before he finds what he wants. 
The lumber section especially 
will be the essence of simplic- 
ity, yet it will be in full and 
useful graphic form. Consid- 
erably more than 200 business 
concerns will be represented 
by complete messages con- 
cerning their products in this 
one issue. 

Truly we can say the 1944 
Reference Number and Prod- 
ucts Directory will have to be 
seen to be fully appreciated— 
and see it you will, and very 
soon. It will be the next 
(May 13) issue of the Amer- 
ican Lumberman. 


Sincerely, 
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The Old World Architecture May 
and Greatly Influence 





Mgr. Floyd O. Shaw of the H. E. Leonhardt 
Lumber Co. is preparing for a coming archi- 
tectural trend. 


ing from England, France, 

Spain, Italy, and even the 
South Seas will want their new 
American home to reflect the archi- 
tectural beauty and stability of Old 
World homes they have seen. That 
is the opinion of Floyd O. Shaw, 
manager of the H. E. Leonhardt 
Lumber Co., Oklahoma City, Okla., 
which has been building homes for 
many years. 


GS ine. tron and sailors return- 











Although the six plants of the P 
Norman house—a type which appeals to 
many men. 
0 
“DRIVEWAY: company have been converted to de- d 
fense construction—building war- t 
time houses and manufacturing ) 
ammunition boxes and crates, Man- E 
ager Shaw has analyzed post-war P 
demands in new homes, and has al- s 
ready launched upon a constructive t 
3 = program to supply these demands. tl 
3 4 Much correspondence and per- S 
5 = sonal contacts with soldiers and n 
e ? sailors on duty overseas have con- tl 
- e vinced Mr. Shaw that they will ti 
& * want to preserve a little of their p 
: Old World impressions in their fu- D 
ture homes. The Roman villa, the S 
French chateau, the Swiss chalet, tl 
the English manor house and the x 
gardener’s cottage will all yield n 
ideas to the home-hungry soldier t 
and sailor. Perhaps these ideas are . 
only vague and will need crystali- t 
zation over the desk in an Ameri- ‘ 
can lumber dealer’s office. t 
Mr. Shaw is now making exten- 
sive preparations to help these a 
ex-fighting men to achieve what a 
they want in post-war homes. Be- 
lieving that few of them will be h 
satisfied with regimented home- 1 
building, such as one of a row of b 
houses or a prefabricated house, he C 
is now collecting pictures and plans 8 
of all sorts of Old World houses. h 
The architect who has always h 
worked closely with the H. E. Leon- b 
hardt Lumber Company has already $ 
started work on modified plans of 1 
the typical architecture of all the ’ 
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arm Our Returning Service Men 
Their Postwar Building 





Although many will prefer Old World archi- 
tecture after the war, the square-cut Ameri- 
can style home will retain popularity. 


seen in European houses, built for 
many generations to occupy. 
Several years after the war ends, 
prefabrication and regimented 
home-building may become popular 
in America, Mr. Shaw believes. But 
for at least 10 years to come, the 
Old World influence is going to be 
felt in home-building. People still 
want their homes to reflect their 
own personality. The young couple 
still want: to come to the lumber 
dealer’s office and plan their future 
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Plan of Norman house on opposite page. 





overseas countries which our sol- 
diers and sailors will see before re- 
turning home. 

The many former employes of the 
H. E. Leonhardt Lumber Com- 
pany’s six plants who are now over- 
seas are urged to use their cameras 
to take pictures of European houses 
that appeal to American taste. 
Since practically all of these young 
men will again be employes after 
the war, they are taking enthusias- 
tic interest in Manager Shaw’s 
plans and are supplying him with 
pictures that are highly usable. Mr. 
Shaw is convinced that these pic- 
tures will be invaluable after the 
war to use in over-the-desk sales- 
manship. They will not only stir 
the recollections of every prospect 
who saw overseas service during 
the war, providing a common 
ground of interest between cus- 
tomer and lumber dealer, but will 
also help the customer to decide 
upon plans for his future home. 

Many soldiers and sailors will 
have the money to start home-build- 
ing soon after the war, Mr. Shaw 
believes. Those whose taste runs to 
Old World architecture will want to 
spend more than the average for a 
home. The H. E. Leonhardt Lum- 
ber Co. is making plans now to 
build many homes costing from 
$6,500 to $20,000 after the war. 
This higher-than-average cost will 
Provide the beauty and _ stability 
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present Employes Can Hela With 


POSTWAR EMPLOYMENT PROBLEMS 


the minds of employes are 

(1) security of employment 
tenure, and (2) post-war wage 
scales. The first is a hangover from 
the prolonged depression of the 
30's, Many workers retain bitter 
memories of it, and expect it to 
recur in some form or another after 
the wartime production peak has 
passed. The second is concerned 
with how long wartime wage scales 
ean be economically continued. Of 
course, the small retail lumber yard 
has to contend with little of this, 
but to the lumber manufacturer, 
the planing mill and even the large 
yards, it’s a serious matter. 

A suggestions scheme, if sincerely 
conducted among the employes, is 
helpful in bolstering morale. It 
tends to alleviate the suspicion that 
the employer is totally unconcerned 
with postwar conditions as they 
affect the employe. 

To insure stabilized conditions 
after the war, the employer must 
maintain sales to equalize produc- 
tion. He must also cut his operat- 
ing costs to meet competition. If 
new markets or new materials be- 


T® matters now very much on 


“come available, he must change or 


revise his present ones. Maybe cer- 
tain of his employes know some of 
theanswers. A suggestions scheme 
will weld employes into a _ pull- 
together team rather than a tug-of- 
war crew. 

There are two types of employes 
to approach for worth-while ideas: 


Wartime Employes 


Some wartime employes are en- 
tirely*new to the lumber industry. 
They are not hidebound by estab- 
lished customs or methods. Indeed, 
their ignorance of them may prove 
anasset. They see an industry 
through fresh eyes and an un- 

Alogged or unprejudiced brain. They 
are discovering ways and means of 
doing things better, more economi- 
tally, new uses for products, new 
services for customers. 

s'the lack of experience or tech- 
nical kiowledge a deterrent to find- 
ing out how things might be done 
differently ? No. The most practi- 
al suggestions will have a common- 
sense background. Despite their 


greenness, these employes are be- 
ing broken in the hard way, what 
with run-down equipment, and war- 
time difficulties in obtaining spare 
parts and critical materials. 

In peace years, one firm consid- 
ered suggestions from one-third of 
its employes. Since 1940 it has 
jumped to over 50 per cent—and 
is still rising. It proves that the 
wartime newcomers will open up if 
given a measure of encouragement 
and an incentive. 


Former Employes in Armed 
Forces 


Former employes are constantly 
being shifted from country to coun- 
try, and from continent to con- 
tinent. Such extensive travel and 
the varied experiences broaden the 
mental horizon. These fellows have 
lots of time to think. They are get- 
ting new slants on their former 
civilian jobs. Many a man now in 
uniform is grateful to his civilian 
employer for the cheery letters, the 
gift packages, and the pledge to 
take him back on the payroll when 
the time comes. These employes 
will wish to reciprocate, so a sug- 
gestions scheme should be open to 
them, even if it does take much 
longer to get results. 


The Right Approach 


An old-fashioned pump must be 
“primed” before the water starts 
to flow. There must also be a con- 
tainer ready to receive the water— 
and likewise arm movement to keep 
the water flowing until the desired 
volume is obtained. The above com- 
parison is made to remove the mis- 
taken impression in some quarters 
that to ask for suggestions is to 
receive them. A sufficient incentive 
is necessary to get employes to put 
pen or pencil to paper, describing 
their ideas with adequate detail 
and clarity. 

For the above sound reason, 
promptness all the way through in 
the handling of suggestions is a 
MUST. This starts with frequent 
collections. Next is a speedy 
acknowledgment. Third is an im- 
partial or unbiased consideration 
which preserves the anonymity of 
each contributor. Fourth is a 
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prompt decision. Fifth is a fair 
reward, paid with a minimum of 
waiting. Sixth is, whenever possi- 
ble, the quick utilization of an idea. 


Protecting Anonymity 


Not all ideas submitted are prac- 
ticable to accept and use. If other 
employes are unaware of Tom’s 
suggestion being rejected, they 
cannot joke about it, to Tom’s dis- 
comfort. There are three ways to 
insure anonymity: 

1. A printed or mimeographed 
suggestions blank with a detach- 
able top retained by the employe. 
Blank is individually numbered in 
two key places—at the detachable 
top, and on the portion below it 
going to the employer. When the 
award is made, the number is an- 
nounced. This is the cue for the 
employe to come forward as claim- 
ant. 

2. Not quite so much identity- 
proof as the above is a plan used 
by a small organization. Each em- 
ploye writes his name and the na- 
ture of the suggestion on a separate 
sheet. An executive or his secretary 
removes this separate sheet, and 
adds a code number or symbol be- 
fore passing along the suggestion 
to the committee. 

3. The handwriting is a give- 
away if the judging committee has 
employe representation. Then, too, 
some employes find it hard to ex- 
press their ideas on paper. A ste- 
nographer should be available by 
appointment for those employes 
who wish to dictate their sugges- 
tions. 


Suggestions Blank 


The right type of a suggestions 
blank will promote orderly think- 
ing, or thinking in the particular 
direction in which the management 
is deeply concerned. For instance, 
in a well-displayed “box” at the 
top of the blank might appear a 
reminder that the employer wants 
to cut costs without cutting wages 
and ideas will help. 

For an employer to come right 
out with a touchy subject, together 
with his quest for possible solu- 
tions, is evidence of his good inten- 
tions. 
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Good Planning for Postwar 


Employment Needs Aid of All 


HAT the lumber industry is 
aware of the vital necessity of 
finding postwar jobs for return- 

ing service men plus employes re- 
leased from Federal agencies and 
bureaus, is fully indicated by the dis- 
cussions at the various regional and 
state conferences. The lessons learned 
at the close of World War I have not 
been forgotten. Nor has it been over- 
looked that the present conflict may 
end just as suddenly as the first one. 
Moreover the problems this time will 
be bigger than they were in 1918 and 
1919 due to the war’s greater magni- 
tude. When peace comes, all business 
(not the lumber industry alone) must 
be ready to do its predetermined part. 

Fortunately, a group of farsighted 
business men are now at the helm 
ariticipating postwar possibilities and 
making plans for them. The Commit- 
tee for Economic Development is per- 
haps the greatest ray of hope in the 
business scene. It is organized on 
national, regional, state and commu- 
nity lines. For the benefit of Amer- 
ican Lumberman readers a list of the 
Board of Trustees and Regional Man- 
agers is presented here. The names 
of local representatives or committees 
can be obtained from the respective 
Regional Manager 


Concrete steps which may be taken 
by industrial employers in planning 
for high postwar levels of produc- 
tion and employment are set forth in 
great detail in a handbook, “Planning 
the Future of Your Business,” pre- 
pared for the Committee for Economic 
Development. The handbook is obtain- 


able only through the local Commit- 
tees now organized in 1408 communi- 
ties in all parts of the country. More 
than 48,000 industrial concerns, repre- 
senting 78 percent of the nation’s 
1939 factory output, are already 
working with local CED committees 
preparing check sheets of anticipated 
postwar employment based on realis- 
tic and close analysis of their postwar 
production plans and market oppor- 
tunities. 


In his introduction to the hand- 
book, Marion B. Folsom, treasurer of 
the Eastman Kodak Company and 
chairman of the CED Field Devel- 
cpment Division, says: 

“If we fail in our responsibility as 
businessmen to plan the future and to 
plan it confidently, others will step 
in and make the decisions, provide the 
jobs, determine the production. And 
we, the businessmen of America, will 
have no right to complain. The op- 
portunity and the challenge are one.” 

The six steps in postwar planning 
by individual businesses as formu- 
lated in the CED handbook for in- 
dustrial employers are: 

1) Define and place responsibility 
for postwar planning; 

2) Plan your product programs; 

3) Plan your market and sales pro- 
gram; 

4) Determine the 
facilities you require; 

5) Estimate your employment re- 
quirements, define jobs and plan em- 
ployee training; 


manufacturing 


THE IMPORTANCE OF SMALL BUSINESS IN U.S.A. 
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- DEVELOPMENT 


6) Estimate the operating funds 
needed and plan their sources, 

The detailed suggestions made yp. 
der these six headings emphasize the 
need of making postwar plans, in each 


company, concrete and realistic to 
those “down the line”. Business ex. 
ecutives are urged to subject their 
pricing policies to harsh scrutiny 
since “postwar competition wil] de. 
mand it.” 

“No employer should overlook the 
fact that millions of men and women 
coming out of the armed forces yi] 
have experienced the most intensive 
and purposeful training ever devised, 
Modern military training shows the 
recruit the whole picture, tells him 
the reasons why, and is geared to 
two purposes, beating the enemy and 
self-preservation. 

“Future industrial training must 
likewise be purposeful, and must show 
the employee how he can get more 
out of the enterprise for himself by 
helping other employees and the com- 
pany to get more.” 

The tens of billions of dollars of 
individual savings which will support 
the huge deferred demand for con- 
sumer goods after the war constitute 
“the postwar opportunity for Ameri- 
can business,” says Mr. Folsom in his 
introduction. He adds: 

“The challenge to American busi- 
ness lies in setting up to produce the 
goods on which these savings can be 
spent, and thus create the opportuni- 
ties for employment which the mil- 
lions of men and women from the 
armed forces and the war factories 
will be seeking. We cannot go back 
to the production level of 1940. We 
must strive for a postwar expansion 
of at least a third more.” 

It is recognized, too, that big busi- 
ness firms will be more prepared for 
the postwar era than the small com- 
panies. Yet the latter use nearly 
half of the wage-earners in the United 
States. 

Special consideration for small 
business during the postwar recon- 
version period, and a_ far-reaching 
program of national and local assist- 
ance to small-scale enterprise there- 
after, are proposed by the Committee 
on the Special Problems of Small 
Business of the Committee for Eco- 
nomic Development. A special state- 
ment issued by the Committee says: 

“The opportunity to start a new 
business and the health of existing 
small businesses are essential to 2 
dynamie and virile economy after the 
war and to the preservation of our 
free society.” Asserting that small, 
independent business is both symbol 
and core of the spirit of individual 
enterprise, the statement recommends 
consideration of measures to “remove 
obstacles which impede the establish- 
ment of new business,” and to “af- 
ford positive aid in the reduction or 
elimination of differential handicaps 
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from which small business often suf- 
Maithough recognizing that the prob- 
lems of small business “do not lend 
themselves to quick and ingenious 
answers” and cannot be solved 
“merely by the enactment of remedial 
or punitive legislation,” the statement 
urges a number of specific measures, 
both national and local, to favor “the 
organization and growth of small, in- 
dependent enterprises essential to the 
preservation of a free society after 
the war.” 


Among national measures urged 
are: 
1) Special consideration to small 


business in the termination of war 
contracts and disposal of government- 
owned plant and surpluses, and fair 
treatment in the postwar allocation 
of materials to help small business 
resume peacetime independent opera- 
tions; 

2) Recommendation that smaller 
frms able to reconvert to peacetime 
production more rapidly than large 
establishments be not required to wait 
until the latter are ready for produc- 
tion; 

3) Constructive recommendations 
for local aid, in financing postwar 
small business; 

4) Exploration of possible provi- 
sion for adequate tax relief for small 
business after the war, since “any 
general reduction of the tax burden 
may be too little and too late”; 

5) The dissemination of informa- 
tion on modern business techniques 
and various new developments in busi- 
ness operations through joint efforts 
of the federal and state governments, 
educational institutions and business. 
The U. S. Dept. of Commerce is men- 
tied as a possible focal point for 
the gathering and preparation of busi- 
ness manuals and case studies which 
may then be disseminated by educa- 
tional institutions and business organ- 
izations such as the CED and others; 

6) Special encouragement for re- 
turning servicemen to go into busi- 
ness for themselves after the war, 
with increased emphasis placed by 
educational institutions on “the de- 
sirability of independent business as 
a career.” 

Recommendations of the committee 
as to possible aid to small business 
locally include: 

1) Local “action groups” to assist 
local small business to find needed 
capital at reasonable cost; 

2) Community action to make 
available at cost such laboratory and 
research facilities as will help small- 
scale enterprise to develop and mar- 
ket new products, either through vol- 
untary pooling of the research facili- 
les of the larger firms, as under the 
Toledo, Ohio, CED plan, or through 
special facilities made available by 
state universities 

3) Removal, by community agree- 
ment, of possible obstacles to small- 
business enterprise such as may be 
found in building codes, local tax sys- 
tems and license fees, and state and 
local trade barriers; 
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WASMETO 


Dealers’ Analysis of L-335 


Further comment on L-335 may be 
coals-to-Newcastle stuff, since the 
order as amended is now in effect 
and the reports are supposed to have 
been filed. 

But this order is said to be the 
foundation for future lumber control 
by allocation. The primary purpose, 
we’re told, is to get an end-use picture 
of lumber consumption. In any event 
it means a rather sharp turn in pub- 
lic control policy; and it carries some 
fairly depressing penalties for failure 
to comply. 

As a result, the Lumber Branch 
has been deluged with questions from 
the industry. At the risk of repeating 
what you know now, and at the equal 
risk of hitting into further amend- 
ments or interpretations, this page 
will mention a few of the points most 
frequently raised in these questions. 


Amendments 

First of all, the order has been 
amended a couple of times, as you 
probably know. Plenty of people were 
puzzled about the “Class 1 Consumer” 
and how to determine if they were 
such consumers. It seems that this is 
not determined by the individual’s or 
by the company’s total consumption, 
unless all that consumption is cen- 
tered in a single plant. Inventory 
practices seem to be determining. 

If a company has, say, three box 
factories; and each factory has its 
own separate lumber inventory; and 
each factory or branch uses but 40,000 
feet of lumber per quarter; then 
neither the company as a whole nor 
any of its branches are considered 
Class 1 Consumers. If one of the 
three, however, uses 50,000 feet or 
more per quarter, and if each of the 
other two falls below that figure, 
then the big one is a Class 1 Con- 
sumer but the small ones are not. 

If stock is kept in two different 
places to serve a single plant—say in 
two different villages—it is considered 
a single inventory; and if the plant 
goes over the 50,000 mark it’s a 
Class 1 Consumer even though it 
draws but 30,000 feet from each one 
of the two stock piles. 

If two or more plants or branches 
have a common lumber inventory, 
and if all the plants together go over 
the 50,000 mark, then the group must 
make a single report as a Class 1 
Consumer. 

It’s the inventory practice that’s 
the determining factor. One plant or 
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branch, having its own separate in- 
ventory, is a single unit for the pur- 
poses of this order. Six branches with 
one common inventory also constitute 
a single unit. One branch with its 
lumber inventory stored in six differ- 
ent places, but available only to that 
one branch or plant, is a single unit. 
One company with six branches, each 
with its own inventory, may have to 
report three of them as Class 1 Con- 
sumers and may not have to report 
the others at all, depending, of course, 
upon the footage consumed by each. 

A second amendment makes it clear 
that contractors or other persons, do- 
ing construction work for someone 
else, are not considered consumers of 
this lumber and are not required to 
make the reports. The lumber has to 
be reported, sure enough. The ques- 
tion at issue is in regard to who is 
the consumer. Apparently the deter- 
mining factor here is one of owner- 
ship; both of the lumber, immediately 
before it’s changed by working or 
fabrication into “lumber products,” 
and of the lumber products immedi- 
ately after the fabrication takes 
place. Can you remember back to the 
time when realty companies used to 
buy farms, have them surveyed into 
city additions, bought building mate- 
rials, hired mechanics, constructed 
houses and then went out to look for 
house buyers? If that could be done 
now, such a company would be a con- 
sumer of lumber; and if it were big 
enough to use 50,000 feet a quarter 
it would be a Class 1 Consumer, 
obliged to file a WPB 3640. 

But if a contractor in these days 
agrees to build or alter a building, 
road, bridge, dam, sewer or the like 
for someone else, then L-335 isn’t 
interested in him aside from wishing 
him well. He’s a mechanic and not 
a consumer. He may get pestered by 
a lot of other rules, regulations and 
reports; but WPB 3640 isn’t one of 
his troubles. It would be prudent for 
him to ask around and find out if 
his employer is using 50,000 feet a 
quarter and, if so, whether the old 
boy has weighed in with his report. 
If not, the supply of lumber might 
dry up all at once; leaving the me- 
chanic all dressed up in a hammer 
and a nail, with no place to go. 


What Is “Lumber”? 
The WPB says one of the questions 
that come up most frequently is in 
regard to the difference between lum- 








ber, which must be reported, and 
lumber products, which need not be 
reported. Some of the old religious 
wars were fought over less than this. 

The Lumber Branch begins with the 
statement of what it’s trying to do, 
It wants to get from large lumber 
users a reasonably accurate picture of 
what they’re doing with the lumber 
they get. The small users are not 
included; not because the lumber they 
use isn’t lumber, but because it would 
be just too tough a job to demand 
reports from everybody who bought 
a new porch floor or replaced a worn- 
out threshold. The small lumber uses 
can be estimated. It’s the big ones 
that need to be reduced to statistics, 

In order to get this count, the 
Branch had to pick out some one 
point in the process; in the journey 
“from the tree to the trade.” Count- 
ing at that one point should, in the- 
ory, produce uniform statistics that 
could be compared with reasonable 
exactness. So the counting point se- 
lected was the one where the log 
had reached the lumber stage and 
just before the lumber is converted 
into an item where it ceases to 
be lumber and becomes a specially 
processed or finished product or part 
of a finished product. In other words, 
the footage is counted at that last 
stage in which lumber can be called 
lumber. 

For example, dimension is lumber. 
A 2x6—14 has a general range of 
utility. It could be used as a rafter 
or a stub or could be remanufactured 
into a variety of items. “Dimension 
lumber,” meaning in general special 
sizes such as 2x5—15, is still lumber. 
It, too, can be reworked into other 
items or used as it is for various 
purposes. But “dimension _ stock,” 
meaning unfinished items of wood, 
less than four feet long and less 
than three inches square in cross 
section, can hardly be called lumber. 
This stuff has been cut for special 
purposes, and this cutting has de- 
stroyed its general usefulness. For 
example, a manufacturer cuts hard- 
wood blanks two inches square and 
18 inches long, to be used in making 
chair legs. It’s pretty hard to think 
of other uses to which such pieces 
could be put. They ceased to be “lum- 
ber,” in the sense of having a general 
utility, when they were cut into 
dimension stock. 

This is a long way around; but it’s 
rather important. For it’s the person 
who receives the lumber, when it’s 
still lumber, and who changes it into 
a lumber product who must report 
it on Form WPB 3640. “Normally, 
says the WPB, “there should be no 
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difficulty in identifying the point at 
which lumber is consumed. For in- 
stance, lumber is consumed when a 
board is nailed into the framing of 
a house; a plank or board is cut into 
moulding strips; a piece of softwood 
(Continued on page 38) 


West Coast Prices 

The OPA has ordered a temporary 
change in Douglas fir prices. Reason 
given is the heavy demand of war 
agencies, particularly the Army, for 
Douglas fir boards and dimension 
lumber; cut in thicknesses up to two 
inches and used for crating and dun- 
nage and in the construction of can- 
tonments and hospitals. To stimulate 
greater production of these sizes and 
grades, the OPA has increased price 
ceilings. At the same time the agency 
reduced ceilings on some of the larger 
sizes. 

This amendment (No. 7 to RMPR 
26) was issued April 18 and is in 
effect for 90 days. Whether or not it 
is continued beyond July 18 will be 
determined by the need for boards 
at that time and by the general effect 
of the order as demonstrated during 
the three-month period. 

Briefly, the base prices of boards 
and shiplap have been increased by 
$4.50 a thousand; plus an additional 
dollar a thousand for dry. The base 
price of dimension has been increased 
by one dollar. The price of plank and 
small timber has been reduced by one 
dollar. The price of timbers, 6x6 and 
6x8, all lengths and grades, has been 
reduced by one dollar. The price of 
all other timber sizes has been re- 
duced by two dollars. 

Amendment 4 to RMPR 215 was 
issued as a “companion piece” to the 
above price changes. The change in 
215 eliminates an earlier provision 
that permitted distribution yards to 
remanufacture thick stock into boards 
and to set prices by adding the re- 
manufacturing cost to the cost of the 
original sizes. The OPA now holds 


that the increased differential be- 
tween boards and thick stock is 
enough to cover this service. This 


pricing arrangement, formerly in ef- 
fect for remanufactured stock, has 
been deleted; and distribution yards 
are now strictly on an end-product 
pricing basis. 


Farm Lumber Memorandum 

The War Food Administration has 
issued Special Services Memorandum 
71; listing the purposes for which 
certificates may or may not be issued 
under the AA-2 farm lumber pro- 
gram. 

Retailers in agricultural areas may 
well read this memorandum carefully. 
True, it doesn’t contain much if any 
new information of an objective kind. 
But it may indicate the attitude the 
WFA will take toward further exten- 
sions of the supplemental AA-2 farm 
lumber program. 

The memorandum states that, since 
the program was initiated last sum- 
mer, the lumber situation has become 
more critical; that it will probably 
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become still tighter in succeeding 
months; that it is necessary to ex- 
amine carefully all applications for 
AA-2 ratings for farm use. 

The memorandum reports the esti- 
mate that 70 per cent of all lumber 
produced in ’44 will be needed by the 
Armed Forces. About 50 per cent 
of the lumber produced will be used 
for crating and packaging munitions 
and supplies shipped to the war 
fronts. The remaining half, or per- 
haps a little more than half, must be 
divided among construction for the 
Armed Forces, for railroads, utilities, 
mining and heavy industries, farms, 
war housing, and other essential 
civilian requirements. “The WPB,” 
the memorandum continues, “is ex- 
pected to issue more stringent regula- 
tions on lumber in the future in order 
that the limited supplies may be more 
effectively directed to essential uses.” 

Well, as we mentioned above, this 
isn’t new stuff. You know all about 
it. It no longer scares anybody in a 
serious way; although it doesn’t add 
to the joys of life. Dealer friends 
tell us quietly that while retailing 
isn’t easy and isn’t the way they’d 
like to have it, still in some way or 
other they keep going. They even 
maintain or increase dollar volume 
and sometimes, though this doesn’t 
happen so often, they keep up pretty 
well on footage volume. It’s probable 
that retail dealers can do pretty well 
by themselves, even if the supple- 
mental program is further curbed. 

But that isn’t the whole story. The 
restrictions on the program are likely 
to cramp the farmer more than the 
dealer. There are certain farm pur- 
poses that can’t be served very well 
except by lumber. No need to argue 
about that. It looked, some little time 
ago, as though the WFA was ready 
to go to bat for the AA-2 project, 
should more lumber be needed this 
quarter. This memorandum at least 
indicates that the WFA has been 
convinced there isn’t more lumber 
available. 

In any event, here are the lists of 
uses; pro and con: Purposes for which 
certificates may not be issued: Main- 
tenance and repair of farm dwellings; 
new construction of farm buildings 
which require Conservation Order 
L-41 approval; new construction of 
farm dwellings exempted under Con- 
servation Order L-41, excepting those 
included in Parts 111, D and E; cases 
where emergency ratings are issued 
by the Red Cross. . . . Purposes for 
which certificates may be _ issued: 
Maintenance and repair of farm serv- 
ice buildings; essential construction 
of farm service buildings exempted 
from Conservation Order L-41; con- 
struction for which the State com- 
mittee has granted emergency con- 
struction approval as authorized under 
Conservation Order L-41; mainte- 
nance and repair of farm implements; 
replacement of essential farm dwell- 
ings destroyed or damaged by fire, 
flood or tornado; the construction of 
farm dwellings required to maintain 


or secure farm labor, and exempt 
from Conservation Order L-41, 

“It should be kept in mind,” the 
memorandum adds, “that where L-4] 
construction approval is required, all 
ratings for lumber must be isgueq 
by the WPB. Where county commit. 
tees believe that AA-2 ratings are re. 
quired to obtain farm lumber for 
projects requiring L-41 approval, they 
may attach a recommendation to the 
L-41 application (Form WPB-617) 
that WPB assign the AA-2 rating.” 


Labor Et Cetera 

Woods labor continues to be eritj- 
cal; on a national average is about 35 
per cent below normal. There are wide 
variations as among areas. Western 
pine has recently brought figures up 
to date, for the first time in a num- 
ber of months; found, rather surpris- 
ingly, that the deficit was not so large 
as when accounts were cast up late 
last year. 

The labor picture continues gen- 
erally distraught. In part this is due 
to changes in the organization em- 
phasis of the Armed Forces. Army 
has adopted the European principle; 
that combat troops should not be 
older than 26. That’s where this 
much publicized figure comes from. 
It means that in general few young 
men, not yet 26, will be deferred for 
industrial reasons. Those from 26 to 
30 will not be called until the younger 
men are called or are processed for 
induction. Those beyond 30, of course, 
will be called still later. However, a 
curious factor has developed in regard 
to the 1-A men, 30 years old. They’re 
having hard times finding employ- 
ment; particularly in jobs that take 


‘extensive training. Maybe they’ll not 


be called; but they’re not considered 
a good industrial investment. 

The shift in Army organization, 
from air troops to infantry and artil- 
lery, is said to have less bearing upon 
the draft plans than upon the de- 
ferred business of the change-back 
to civilian goods production. At first 
glance, this doesn’t seem too logical; 
and yet those who should know are 
explaining it in that way. The setting 
of present civilian goods production 
at the maximum for the first quarter, 
in all critical labor areas, and the 
drastic cut in the previously author- 
ized quota of electric irons, are signs 
of the change. 


National Income 

The Department of Commerce has 
announced that the national income 
last year was the largest in history; 
amounting to $147,000,000,000. This 
was more than double the ’39 figure 
and was 22 per cent higher than the 
’42 figure. Salaries and wages were 
$102,000,000,000. Net farm income 
was $12,300,000,000; more than half 
the total income of $23,900,000,000 
reported by unincorporated business. 
War expenditures in ’43 amounted to 
more than 80 billion dollars. Personal 
taxes were $18,300,000,000. Individual 
net savings were 33 billions; an all- 
time high. 
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Good Logs - - - 


The Foundation of 
Rosboro Quality 


Behind Rosboro’s modern, electrically 
driven mill is a long cut of choice qual- 
ity virgin Douglas Fir timber. The illus- 
tration at the left shows a representative 
load of Rosboro logs being loaded—logs 
which are providing the sinews of war 
for Uncle Sam now, but which will be 
available to meet your peacetime needs 
as soon “after the duration” as we can 
accumulate inventory. Look to Rosboro 
for your after-the-war needs in quality 
old growth Douglas Fir lumber. 


ROSBORO LUMBER CO. 


Springfield, Oregon 











0 one who can look behind today’s war clouds and beyond the problems 
of today’s lumber restrictions the picture has its brighter side. 


Visualize the big post-war demand for building. 
The country entered the war with a housing short- 
age—ahead are big home building needs and big 
lam building requirements. We see a “rosy 
future” for retail lumber dealers who plan now to 





sve post-war home and farm building custom- 
es in their communities with our line of Southern 


Pine yard and shed stock, and “Supreme” Oak 
coring, 


SOUTHERN PINE LUMBER CO. 


MILLS: DIBOLL and PINELAND, TEXAS 
GENERAL SALES OFFICE, TEXARKANA 
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GREGG 
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Goremost Manufacturer 
OF WOODWORK 
IN NEW ENGLAND 


Government restrictions, essential war require- 
ments, production problems may delay filling 
your orders or necessitate short-shipments, but 
we are constantly striving to serve you—our cus- 
tomers—to the fullest extent of our production 
schedule, to insure your continued profit of 
GREGG products in the building industry. 


lustrated literature on request 


GREGG & SON, Nashua, N. H. 





































Pine Logs On Way to 
Anaconda Mills 


Anaconda PONDEROSA 


Look at those logs. No wonder Anaconda 
Ponderosa has long been a favorite lumber 
with thousands of buyers. 

While war conditions are now handicapping 
our usual service, we'll be back with same 
reliable quality, same good service as soon 
as Government needs for lumber will permit. 














Member of the Western Pine Ass’n 
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Gala Scene for Maritime “M” Award 


Ross Machine Co., Seattle, 

Wash., built fine, precision wood 
working machinery including high- 
speed, accurate planers and matchers. 
Then war came. W. T. Pritchard, 
president of Stetson-Ross went to 
Washington. The Navy needed ships 
_the Maritime Commission needed 
ships. One critical unit for larger type 
ships was the hydro-electric steering 
gear. Pres. Pritchard offered to build 
steering gears. But the heart of the 
hydro-electric steering gear is the 
transmission pump... The Waterbury 
pump which the government needed, 
is as delicate as a Swiss watch and 
more intricate. When Mr, Pritchard 
offered to make the pumps big busi- 
ness men laughed but government of- 
ficials~.were desperate. He got the 
contract and arrangements were made 
with the Sperry Corporation for a 
royalty free license to manufacture 
the pump. Stetson-Ross then made 
the famous pumps not only for the 
steering gears they were building but 
for other manufacturers of large 
steering gears as well. 

And so on April 8, the Maritime 
Commission, in the person of Allen 
D. MacLean, Director, Production Di- 
vision U. S. Maritime Commission, 
who came from Washington, D. C., 
for the occasion, presented the coveted 
“M” Award to this “small business 
concern” (208 employes) which has 
never been late on any delivery, in 
2 years of war production. 

The spirit of the Stetson-Ross or- 
ganization, officers, directors, machin- 


Fer more than 35 years, Stetson- 


ists, office force, was shown in the 
all-out manner in which they cele- 
brated this occasion, evidencing their 
appreciation of the honor. They did 
not have to go far for talent either. 
Paul DeFaccio, plant superintendent, 
acted as Master of Ceremonies with 
all the aplomb of a veteran band 
leader. Delbert Anderson, a milling 
machine operator in the plant sang: 
“United Nations on the March” by 
Dimitri Shostakovitch and “Song of 
the Victory Fleet” with the personal- 
ity and voice of an opera star. 

The celebration was held on a stage, 
dressed up as the deck of a ship and 
erected at the end of the production 
line in the south wing of the plant. 
Governor Arthur B. Langlie, of the 
state of Washington, in well chosen 
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Stage at Stetson-Ross plant in Seattle during "M" award ceremony. 
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Pres. W. T. Pritchard accepting the Mari- 
time "M" award for his company. 





Production line in 
the south wing of 
plant, showing steer- 
ing gear on testing 
stands. 





words expressed his pride in the 
achievement of a _ local institution. 
Hoisting of the colors and of the 
Maritime “M” pennant and Victory 
Fleet Flag was by the Color Guard of 
the U. S. Marine Corps, Seattle. 

The Maritime “M” Pennant and Vic- 
tory Fleet Flag were presented by Mr. 
MacLean and accepted by Pres. Prit- 
chard. Mr. MacLean also presented 
the Maritime “M” Merit Badges to 
the employes and Robert Harrop, 
chairman of the Labor-Management 
Committee, accepted them. 

Mr. MacLean in his presentation 
speech stressed the immensity and 
importance of the Maritime Commis- 
sion’s ship building program. The 
Government had full confidence in in- 
dustry’s ability to produce the planes, 
guns, tanks and ammunition, but the 
staggering amount of vessels neces- 
sary to carry the men and supplies 
to all parts of the world seemed al- 
most impossible of accomplishment. 
He paid an especial tribute to Stetson- 
Ross Machine Co. for its part in sup- 
plying the large twin hydro-electric 
steering gears and pumps for the 
Maritime Commission’s “T-2” oil tank- 
ers. Not only did they always meet 


(Concluded on page 45) 
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New England Manufacturers 


The New England Lumbermen’s 
Association (manufacturers) held its 
regular spring meeting at the Car- 
penter Hotel in Manchester, N. H., 
on April 20, with President Arthur 
M. Batchelder of North Chelmsford, 
Mass., in the chair. 

The morning session was devoted 
chiefly to routine business, which in- 
cluded the presentation and consid- 
eration of the combined stock sheet 
covering product in pile on the mill 
yards, both sold and unsold. 

Discussion by operators indicated 
that while manpower shortage had 
improved slightly, war orders were 
taking all of the sound lumber the 
mills could produce as fast.as_ it 
reached shipping condition. Sherman 
Adams of the Parker-Young Co., Lin- 
coln, N. H., explained that 2500 war 
prisoners had been assigned by the 
Army for work in New England log- 
ging operations, and outlined the rou- 
tine to be followed to secure assign- 
ment of a group at any location for 
this type of work. 

Arthur Stevens of Concord was 
appointed to represent the associa- 
tion on the New Hampshire Safety 
Council. 

Following the luncheon session at 
noon there was a question and answer 
period at which government directives 
and rules that apply to lumber dis- 
tribution were explained by experts 
from the Boston offices of OPA, WPB, 
and the War Labor Board. Earl H. 
Flanders, lumber specialist; John 
Keller, chief commodities specialist 
for OPA; H. E. Wedgwood, lumber 
advisor for southern New England, 
and J. Pike, for New Hampshire, rep- 
resented the Boston office of the War 
Production Board. 

Prior to the dinner session there 
were reports by the treasurer and by 
a number of standing committees, 
also the introduction of a number of 
new members. 

The president appointed the follow- 
ing committee of five to have charge 
of extending the membership of man- 
ufacturers into all New England 
States: F. H. Woodward, Brattle- 
boro, Vt.; Kenneth M. Hancock, Casco, 
Maine; L. C. Blanchard, Leominster, 
Mass.; K. G. Upton, Hancock, and 
Merrill Symonds, East Jeffrey, N. H. 


Southeastern Hardwood 
Manufacturers 

The Southeastern Hardwood Manu- 
facturers’ Club held its fourteenth 
annual meeting on April 11 at the 
Seminole Hotel in Jacksonville, Fla. 
E. L. Douglass, Augusta Hardwood 
Co., Augusta, Ga., was elected presi- 
dent, succeeding J. E. Reynolds, AIl- 
bany, Ga., who was chosen vice presi- 
dent for the ensuing year. Ethalind 
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McCarthy, Jacksonville, Fla., was re- 
elected temporary secretary-treasurer, 
serving in the absence of C. T. Par- 
sons, who is an officer in the U. S. 
armed forces. 

J. H. Rush, Hawkinsville, Ga., was 
elected a director, and H. L. Morris, 
Quincy, Fla.; L. L. Shertzer, Mont- 
gomery, Ala.; H. Beane, Montgomery; 
J. M. McElrath, Macon, Ga.; J. Y. 
McCann, Doctortown, Ga., were re- 
elected directors. 

Matters of trade interest were dis- 
cussed by the members and an infor- 
mal talk on grading rules by George 
C. Ehemann, assistant secretary of 
the National Hardwood Lumber As- 
sociation, Chicago, featured the ses- 
sions. 

L. L. Shertzer, Montgomery, Ala., 
was the featured speaker at the noon- 
day dinner session, at which time in- 
teresting extemporaneous talks by 
members were also made. 


Northwestern Inaugurates 
New Service 


The Northwestern Lumbermen’s As- 
sociation has released a new service 
in the form of a complete digest of 
orders and regulations affecting lum- 
ber distributors and retailers. The 
service is called “Digest of War 
Regulations” and covers all orders 
and regulations of the WPB, OPA, 
and supplemental farm lumber pro- 
cedure. It is presented in three sec- 
tions (WPB, OPA, AAA), each sim- 
ply indexed. 

In addition the service includes the 
upkeep and maintenance of the Digest 
by forwarding new sheets with amend- 
ments or changes worked into the re- 
digest order. Thus there is always 
at hand one place to look for current, 
composite information on any order 
or regulation. 

Persons interested may obtain ad- 
ditional information by writing W. H. 
Badeaux, secretary of the North- 
western Lumbermen’s Association, 
Foshay Tower, Minneapolis 2, Minn. 


Buffalo Lumber Exchange 


A meeting of historical interest 
was held at the University Club of 
Buffalo, N. Y., on April 14, it being 
the sixty-fourth annual meeting of 
the Buffalo Lumber Exchange, which 
ever since March, 1880, through good 
times and stress, has functioned as 
the mouthpiece of the lumber indus- 
try in Buffalo and vicinity. 

The following were elected as direc- 
tors for the ensuing year: Hubert K. 
Whitmer, Eugene M. Whissel, Clar- 
ence W. Bodge, Norman Brautigan, 
Edward Hoffman, Joseph C. L. Evans, 
Shirley G. Taylor, Thomas F. Fisher, 
Frank E. Morey, John H. Wall and 
R. E. Fairchild. 

The directors chose the following 


officers for the coming year: Pregj- 
dent, Eugene M. Whissel; vice presj- 
dent, Clarence W. Bodge; Secretary, 
Henry I. George. 

Hubert K. Whitmer is the retiring 
president. 


Long Island Salesmen 


The Long Island Salesmen’s Ag. 
sociation unanimously elected the fo]. 
lowing officers at its recent annual 
meeting: President, Clarence J. Ma. 
son; vice president, George E. Van 
Zandt; treasurer, John B. Hermsted; 
secretary, R. H. Delano; trustees, 
George Bourne, Fred Graue, and A. H. 
Roth. 

Kim Holloway presented the prin- 
cipal speaker of the evening, James 
G. Essen, chairman of the North 
Shore Victory Garden Committee, who 
answered many questions on garden- 
ing after his talk. 


Tacoma Lumbermen 


Members of the Tacoma (Wash.) 
Lumbermen’s Club at their meeting 
on April 14 heard Ernest Dolge, re- 
tired Tacoma lumberman, recall some 
of the hectic experiences that befell 
Pacific Northwest lumber manufac- 
turers as an outgrowth of the San 
Francisco earthquake and fire in 
April, 1906. 

Baltimore Hoo-Hoo 

The educational campaign planned 
some time ago by Hoo-Hoo Club No. 
100 of Baltimore, Md., got off to a 
good start on the evening of April 
20, with a largely attended meeting 
in the Stafford Hotel. The meeting 
was presided over by Vernon W. 
Malloy, and a film depicting opera- 
tions in the lumber region under war 
conditions was shown. 

The Baltimore Hoo-Hoo Club is co- 
operating with the schools and other 
institutions to bring about a better 
appreciation of the importance of 
lumber and the more intelligent utili- 
zation of the timber resources of the 
country. 


Scheduled Meetings 


May 11—Southeast Missouri Retail 
Lumber Dealers’ Association, Mar- 
quette Hotel, Cape Girardeau, Mo. 
Annual conference. 

May 16-17—Railway Tie Association, 
Hotel Netherlands Plaza, Cincinnati, 
Ohio. Annual conference. 

June 6-7—National-American Wholesale 
Lumber Association, Edgewater 
Beach Hotel, Chicago, Ill. Fifty- 
second annual meeting and war con- 
ference. 

July 18—Southeastern Hardwood Manu- 
facturers’ Club, Bon Air Hotel, Au- 
gusta, Ga. Summer meeting. 

July 24-25—National Plywood Distribu- 
tors Association, Edgewater Beach Ho- 
tel, Chicago. Annual conference. 

July 26-27—Southern Woodwork Asso- 
ciation, The Cloister, Sea Island 
Beach, Ga. Executive meeting for 
members only. 

Sept. 5-6-7 — Pacific Coast Wholesale 
Hardwood Distributors Association, 
Santa Barbara Biltmore Hotel, Santa 
Barbara, Calif. Twenty-second an- 
nual and war conference. 

Sept. 28-29—National Hardwood Lum- 
ber Association, LaSalle Hotel, Chi- 
cago. Forty-seventh annual and 
hardwood industry conference 0 
postwar problems. 
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for Your Postwar 
Lumber Needs 


WHITE RIVE 


If you were to stand by the White River 
headrig carriage and watch the. flow of 
superb quality Douglas Fir, Western Red 
Cedar and West Coast Upland Hemlock 
logs through this big plant, we believe 
you would quickly conclude that here is 


the ideal source of supply for your after- 


war lumber needs. 


eres 
bay 





Giant White River Douglas Fir on the Headrig Carriage 


WHITE RIVER LUMBER CO., Enumclaw, Wash. 























SAW MFG. CO. 
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PATENT INSERTED TOOTH GROOVER e FIRTHITE TIPPED SAW FIRTHITE TIPPED SAW 
Firthite Tipped Inserts Inserted Type, for Wood Solid Type, for Wood 


LONG-LIVED SAWS FOR LONG-RUN ECONOMY 





Firthite Tipped Saws made by Huther Bros. Saw Mfg. 
Co, are made to stand hard service and are, there- 
fore, long-lived Saws insuring long-run economy to the 
user. These saws are used for cutting hard Masonite, 
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Write for Huther Bros. Catalog No. 60 


HUTHER BROS. SAW MFG. CO., Rochester, New York 





Teak, Fire-proof Lumber, Plywood, Linoleum, etc. 

Huther Bros. have long taken special pride in the 
quality of their manufacture, and the service and 
satisfaction all Huther Bros. saws give the customer. 
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Angelina is Planning 
| “Better than Ever” 
Seer aoa Postwar Service 


Angelina will resume its “Sudden Service” on Pine 
and Hardwoods the moment lumber restrictions are 
relaxed. During the war we have added another 
mill to our production facilities. Reforestation 
projects are being carried forward to insure long. 


Pine and Ha rdwoods time operation. Let Angelina serve you on your 


ee ‘ ce * 
Sudden Service” postwar needs 
CHICAGO REPRESENTATIVES: 


sous, SHOOK LUMBER company, ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


110 N. Franklin St., Chicago, Ill. 





Retail and Industrial Sales NEWTON COUNTY LBR. CO., Deweyville, Texas ANGELI 
A. E. BOATRIGHT LUMBER COMPANY, TROUT CREEK LUMBER CO., Kirbyville, Texas Sales Gales, Lathan Seas 
See ic ead and tan tlekee TEXAS OAK FLOORING CO., Dallas, Texas Mills at Ewing, Tex. and Ferriday, 1, 











LANE 


Trade Mark Reg. U. SB. Pat. Of. 









SAW MILL 


AVAILABLE FOR 


PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 

Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 


Various sizes and dogs to meet your needs. 


ears’ experience in building Saw 
85 ilis and woodworking machinery. 


| LANE MANUFACTURING CO. 
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PORTLAND, OREGON ss TOLEDO, OREGON MONTPELIER, VT. 
She lin Pine Sales Company 
SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 
me mcone me | BREVLIN PINE | rownos me 
McCloud, Calif. Reg. U. 8. Pat. Of. (PINUS PONDEROSA) 
: EXECUTIVE OFFICE 
*THE — SE 900 First National Soo Line Building SUGAR (Genuine White) PINE 
*Member of the Western Pine Associa- MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA) 
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ton, secretary-man- 
ager of the National 
Lumber Manufactur- 
ers Assn., and the 
silver service pre- 
sented to him at 
the recent Chicago 
meeting of the Ex- 
ecutive Committee 
of that group. Be- 
low: Inscription ap- 
pearing on the tray 
of the silver service 
presented to Wilson 
Compton. 


Lumber Manufacturers Hold 
Executive Conference 


HREE IMPORTANT committees 

of the National Lumber Manu- 

facturers Association, the Execu- 

tive Committee of the Timber 
Engineering Company, and the public 
relations administration Committee 
of American Forest Products Indus- 
tries, concluded a five-day series of 
meetings in Chicago, April 15. Prin- 
cipal business centered around lumber 
allotments systems for military re- 
quirements, improvement in timber 
growth through more efficient fire 
control, extended forest products re- 
search, and plans for post-war build- 
ing promotion. 

The NLMA Forest Conservation 
Committee met on Monday and Tues- 
day, the Executive Committee and 
Forest Industries Committee on Tim- 
ber Valuation and Taxation on Thurs- 
day and Friday, and the public rela- 
tions group on Saturday. All of the 
lumbermen met with the Executive 
Committee of the National Retail 
Lumber Dealers Association at a 
luncheon on Friday. 

Expressing the opinion that the 
first essential for continuous forest 
production is adequate fire protection, 
the Executive Committee enacted a 
resolution of the Forest Conservation 
Committee calling on forest owners 
and operators in each state to seek 
laws which will place all forest land 
under adequate fire protection and, if 
necessary, formulate new state codes 
of forest practice. 

The facilities of the Forest Con- 
servation, Law, and Public Informa- 
tion Divisions of the NLMA were 
made available to regional associa- 
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In recognition of his distin- | 
guished leadership in the ad- | 
vancement of the American 
Lumber and Forest Products 
Industries during the past 
twenty-five years 


| 


this testimonial is presented to 
WILSON COMPTON 


by his associates and co-workers 


in the Federated Associations 
of the 
National Lumber Manufacturers 
Association 


December 15, 1943 











tions in any forest state to advise and 
assist representative groups of for- 
est owners and forest industries in 
carrying out any or all of the recom- 
mendations. 

The Executive Committee also en- 
acted a resolution suggesting that 
state programs such as those in 
Washington and Oregon known as 
“ereen” programs which use the slo- 
gan “Keep Washington Green” and 
“Keep Oregon Green” be _ recom- 
mended to forest operators in other 
states. 

The NLMA Executive Committee 
received reports from the Forest Con- 
servation Committee through G. F. 
Jewett; from the Trade Promotion 
and Building Code Committee through 
R. G. Kimbell; from the Lumber 
Standards and Taxation and Tariff 
Committees through Henry Bahr and 
W. B. Greeley; and from the Asso- 
ciation’s new Committee on National 


(Continued on page 38) 
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National Retailers and 


Secretaries 


Conference, 


4 HE SECRETARIES’ 
Left: Wilson Comp- T organization of secretaries of re- 


tail lumbermen’s associations, met 

in Chicago April 12 and 13° to ex- 

change views on wartime problems 
affecting the operations of retail lum- 
ber and building materials yards, and 
to discuss postwar preparations. 

J. D. McCarthy, secretary, Illinois 
Lumber and Building Material Deal- 
ers’ Association, and chairman of 
the conference, presided at the ses- 
sions. On the second day of the 
meeting, H. R. Northup, secretary, 
National Retail Lumber Dealers’ As- 
sociation, and Don Campbell, Lumber 
Division, War Production Board, were 
present to contribute to a full dis- 
cussion of recent Government orders 
affecting the industry. 

Tentative dates for 1945 retail con- 
ventions and conferences were listed. 
Several of these are subject to change 
for various reasons, and further at- 
tempts will be made to eliminate the 
few remaining conflicts and overlaps 
in dates. Much of the discussion re- 
volved around the Home Planners In- 
stitute, and the possibility of adapt- 
ing it on a nationwide scale as the 
basis of lumber dealer postwar plan- 
ning and preparation. The Home 
Planners’ Institute originated in Port- 
land, Ore., as the joint project of the 
Western Retail Lumbermen’s Associa- 
tion, the West Coast Lumbermen’s 
Association and home financing insti- 
tutions. It was publicized widely and 
effectively during the winter months 
by W. C. Bell, secretary of the West- 
ern Retail Lumbermen’s Association, 
who appeared as a featured speaker 
on convention programs in all parts 
of the country. 

The secretaries concluded this phase 
of their discussion by appointing a 
committee to meet with a like com- 
mittee of retailers, to study the Home 
Planners’ Institute and arrive at ways 
of making it applicable to communi- 
ties of all sizes. The secretaries’ com- 
mittee consists of W. C. Bell, West- 
ern Retail Lumbermen’s Association; 
R. Needham Ball, Louisiana Lumber 
& Building Material Dealers’ Associa- 
tion; Paul Collier, Northeastern Re- 
tail Lumbermen’s Association; Walter 
J. Howard, Montana Retail Lumber- 
men’s Association; and Roland Slagle, 
Indiana Lumber & Building Supply 
Dealers’ Association. 

On April 14 and 15 the executive 
committee of the National Retail 
Lumber Dealers’ Association convened 
at the Drake, and included postwar 
planning and preparation as a major 
part of its discussions. Its committee, 
appointed to meet with the commit- 
tee of secretaries, includes C. I. 
Cheyney, Bailey Lumber Co., Blue- 


(Continued on page 38) 
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Are you planning ahead for the greatly in- 
creased electrical loads that household appli- 
ances. and equipment will bring in 194X? 


To help you in your postwar planning, the 
Westinghouse Better Homes Department 
has prepared a new and unusual free book... 
that explains to prospective home owners 


THE MOST COMPREHENSIVE BOOK 


“Electrical Living in 194X” 


the urgent need for better wiring in their 
future homes. 


We are confident that you will find in 
“Electrical Living in 194X” a valuable tool 
for selling the idea of better wiring for better 
living to present and future home owners. 
Send for your copy now! 
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Tune in John Charles Thomas, 
NBC, Sundays, 2:30 p.m., E.W.T. 
and 
“*Top of the Evening’’ 
Monday—W ednesday—Friday 
Blue Network, 10:15 p. m., E.W.T. 





Westinghouse Better Homes Department 
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offers new “Six-Point Advisory Service” 


The Better Homes Department wel- 
comes the opportunity of giving 
authentic technical information on the 
proper applications of electricity which 
will contribute so much to better living 


in 194X. 


This Six-Point Advisory Service in- 
cludes free advice on the following 
important subjects: 


1, Selection of correct types of electrical equip- 
ment for various classes of postwar homes. 


2.Location and arrangement of fixed equip- 
ment, for conserving space and attaining 
maximum efficiency in arrangement of 
kitchen and laundry work cycles. 





3. Accurate dimensions and clearances of equip- 
ment to insure proper installation and 
efficient operation. 


4. Access for servicing of equipment—so neces- 
sary for periodic inspection and repair. 

5. Location of lighting outlets and controls, for 
greater enjoyment, comfort, and safety in 
the home. 


6. Utility service connections—including loca- 
tion and size of electric wiring, water supply, 
and drainage lines. 

If you have any problems relating to 

the selection, installation, and use of 

home electrical equipment, write: Bet- 
ter Homes Dept., Westinghouse Elec- 
tric & Mfg.Company, Pittsburgh 30, Pa. 
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ELECTRICAL LIVING 
IN 194X 


- 
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This new book is offered to the building profession, 

and allied interests, as a contribution of the 

Westinghouse Better Homes Department to the 

greater enjoyment, comfort, and convenience of 
home owners in 194X. 


OF ITS KIND EVER PUBLISHED! 


New Free ook 








tells all about 


“BETTER WIRING FOR BETTER LIVING” 


“Electrical Living in 194X”’ takes 
the prospect on a personally con- 
ducted tour through a completely 
electrified postwar home! 


It pictures and describes the 
wiring circuits and electrical appli- 
ances in the home of the future. . . 
in kitchen, laundry, utility room, 
living and dining rooms, and bed- 
rooms and bath. 


This colorful, 64-page book tells 
all about electrical loads in the 
194X home, lighting and lighting 


controls, circuit protecting devices, 
entrance equipment, and distribu- 
tion panels. 


“Electrical Living in 194X”’ also 
contains valuable technical infor- 
mation on the application and in- 
stallation of fixed and portable 
electric home appliances. 


“Electrical Living in 194X”’ will 
be réady for distribution soon. 
The supply is limited. Be sure to 
get your copy, by returning the 
coupon today! 


Westinghouse 


Plants in 25 cities 


Offices Everywhere 






MAIL COUPON TODAY! 





Better Homes Department c12 
Westinghouse Electric & Manufacturing Co. 
306 Fourth Avenue, Pittsburgh 30, Pa. 


Please send my free copy of “Electrical Living in 194X” 


NAME 





POSITION 









FIRM 









ADDRESS 











Manufacturers’ Meeting 


(Continued from page 35) 
Affairs through NLMA President, 
George T. Gerlinger. C. A. Rishell 
explained the combined research pro- 
gram of the NLMA, AFPI, and Tim- 
ber Engineering Co., and reported the 
virtual completion of the new forest 
products research laboratory being 
built in Washington, D. C., to serve 
the program. One of the principal 
features of the Thursday session of 
the Executive Committee was the 
presentation of a paper discussing the 
post-war markets for forest products 
by W. W. Woodbridge, Manager of 
the Red Cedar Shingle Bureau. W. 
B. Greeley also reported for the 
Committee on Foreign Lumber Trade. 

Lumber Limitation orders in rela- 
tion to war procurement, estimates 
of post-war lumber production and 
supply, and recommendations of the 
newly-formed Forest _ Industries 
Council were discussed at the final 
Executive Committee meeting on 
Friday. 

M. L. Fleishel, who concluded a 
four-year term as President of the 
Association last December, and Wil- 
son Compton, who in the same month 
rounded out 25 years of service to the 
Association as its Secretary and 
Manager, were the guests of honor at 
a dinner given by the Executive Com- 
mittee on Thursday evening. Mr. 
Fleishel was presented with a hand- 
carved book made of cypress in which 
was contained a life membership in 
NLMA signed by all officers and liv- 
ing past presidents. Mr. Compton 
was presented with an elaborate ster- 
ling silver service by his friends and 
associates in the forest industries. In 
addition, his staff paid tribute to their 
boss with a fine Swiss watch pre- 
sented to Mr. Compton by R. G. Kim- 
bell. John W. Watzek, Jr., who pre- 
sented Mr. Fleishel with the life mem- 
bership, made note of the fact that a 
portrait of the past President by 
Howard Chandler Christy had been 
presented to the Fleishel family by 
lumbermen friends and had in turn 
been allowed by the family to hang 
in the offices of the Association in 
Washington. George T. Gerlinger 
made the presentation of the silver 
service to Mr. Compton. 

In a public statement at the conclu- 
sion of the meeting Mr. Gerlinger at- 
tributed current lumber supply dif- 
ficulties to the continued manpower 
and equipment problems of the indus- 
try. He said: “We have sufficient 
timber to meet all U. S. military re- 
quirements for lumber, but we do 
need either a few thousand more log- 
gers in the woods or more heavy 
equipment if we are going to ease the 
currently tight supply situation.” 

“The military services are getting 
between 50 and 60 percent of all 
U. S. lumber production,” Mr. Gerlin- 
ger continued, and pointed out that in 
spite of a declining supply of certain 
types of lumber in heavy demand for 
use in transporting military equip- 
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ment overseas, there has been an in- 
crease in the availability of Iraming 
and heavy timbers over 3 inches in 
thickness. He said the supply of this 
kind of material at the mills is now 
ample and that the industry recom- 
mends that 3-inch and thicker lumber 
be specified for essential construction 
purposes as a stimulus to the produc- 
tion of much needed 1- and 2-inch 
lumber, which is generally produced 
along with structural timbers. 

In commenting on the availability 
of lumber for post-war building in 
the U. S. and possible export for re- 
habilitation work abroad, Mr. Ger- 
linger pointed out that, in spite of a 
large war demand for forest products 
during the last three years, the drain 
on timber reserves was not as great 
in any of these years as in some pe- 
riods of heavy domestic building dur- 
ing the last thirty years. He said 
there would be plenty of post-war 
building materials, and while manu- 
facturers’ inventories will be at a low 
ebb, their restoration will be gradual 
and will not necessarily interfere with 
a continued flow of lumber for imme- 
diate building. 

Members of the Executive Commit- 
tee attending the meetings were: 
George T. Gerlinger and Dean John- 
son of West Coast Lumbermen’s 
Assn., A. J. Voye of Western Pine 
Assn., C. Arthur Bruce and Lee Rob- 
inson of Southern Hardwood Pro- 
ducers, Inc., Stanley Sheip of Hard- 
wood Dimension Manufacturers Assn., 
Abbott Fox of Northern Hemlock & 
Hardwood Manufacturers Assn., R. C. 
Winton of Northern Pine Manufac- 
turers Assn., W. W. Woodbridge of 
Red Cedar Shingle Bureau, and M. L. 
Fleishel, F. K. Weyerhaeuser, and J. 
W. Watzek, Jr., members at large. 


Retailers’ Meeting 
(Continued from page 35) 

field, W. Va.; Ray Schaub, Northern 
Indiana Lumber & Coal Co., Whiting, 
Ind.; Cy Sweet, Long-Bell Lumber 
Co., Longview, Wash.; Tom Dough- 
erty, Dougherty Lumber Co., Cleve- 
land, Ohio; Paul J. Mathew, Thrift- 
Way Lumber Co., Oskaloosa, Iowa. 

After these committees have met 
separately and jointly they will sub- 
mit a proposed program to a group 
of manufacturers. 

Executives and other committees of 
the National Lumber Manufacturers’ 
Association met at the Blackstone 
Hotel, Chicago, while the retailers and 
secretaries were in session north of 
the loop. On April 14, the manufac- 
turers entertained the retailers and 
secretaries at a joint luncheon, at 
which problems of mutual interest to 
all groups were discussed. The meet- 
ing was a constructive and impressive 
assembly of lumber producers and dis- 
tributors. At its conclusion, both the 
manufacturers and retailers appointed 
committees to study common prob- 
lems and exchange views. The manu- 
facturers’ committee consists of 
George Gerlinger, Willamette Valley 
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Lumber Co., Portland, Ore., and presi. 
dent National Lumber Manufacturer, 
Association; Dean Johnson, ©, p 
Johnson Lumber Co., Toledo, Ore, 
president, West Coast Lumbermen’, 
Association; A. J. Voye, Big Lakes 
Box Co., Klamath Falls., Ore., presi. 
dent, Western Pine Association; Paul 
Sanderson, Texas Long Leaf Lumber 
Co., Trinity, Tex., president, Southern 
Pine Association; and C. Arthy 
Bruce, E. L. Bruce Co., Memphis 
Tenn., president, Southern Hardwood 
Producers, Inc. 

The retailers’ committee consists of 
John Alexander, Jr., Alexander Lum. 
ber Co., Aurora, IIl.; W. W. Anderson 
Anderson Lumber Co., Ogden, Utah, 
past president, National Retail Lum. 
ber Dealers’ Association; Leonard 
Lampert, Jr., Lampert Lumber (Co, 
St. Paul, Minn., president, National 
Retail Lumber Dealers’ Association: 
S. Lamar Forrest, Forrest Lumber 
Co., Lamesa, Tex., vice president, Na- 
tional ‘Retail Lumber Dealers’ Associ. 
ation; and Norman P. Mason, Wm. P. 
Proctor Co., North Chelmsford, Mass, 
past president, Northeastern Retail 
Lumbermen’s Association. 


L-335 Analysis 
(Continued from page 28) 

matched flooring is cut and nailed 
into either a house or an object such 
as a crate or fence. . . . Lumber js 
consumed when cut to specification 
or otherwise processed for a particu- 
lar use in a way which destroys its 
general usefulness.” 

The WPB is at pains to point out 
that for the present this order does 
not affect the manner in which lun- 
ber is controlled under other govern- 
ment regulations and orders. Neither 
does it affect the operation of pref- 
erence ratings. This will be under- 
stood if a person keeps in mind the 
fact that the immediate purpose of 
L-335 is to compile an end-use sta- 
tistical picture of lumber consump- 
tion. 

Except for Class 1 Consumers, all 
transactions will be handled as they 
were before the order was_ issued. 
And, for that matter, Class 1 Con- 
sumers can buy and arrange for 
delivery of lumber in compliance with 
these other regulations; provided 
their 3640’s are duly and properly on 
file. 

The WPB states that before the 
end of the second quarter—and that’s 
this quarter—the agency is going to 
amend this order. It adds that “new 
procedures will be established under 
which all consumers will be author- 
ized to receive lumber.” 

From where we sit, this looks like 
the promise of the new allocation 
methods; the methods that may junk 
many of the old orders with which 
we’ve struggled these many months. 
In short, L-335 is first of all an ex 
ploratory operation. Second, it’s 4 
promise that so soon as this informa- 
tion is collected it'll be used as the 
basis for an amendment of the order, 
shifting us generally over to alloca- 
tions. 















il 
oi 











% vem 
to the 5 
adustry 


2mphis, 
rdwood 


sists of 
r Lun- 
derson, 
, Utah, 
1 Lum- 
zeonard 
er Co., 
‘ational 
ciation: 
Lumber 
nt, Na- 
Associ- 
Wm. P. 
, Mass., 

Retail 


) 

nailed 
et such 
mber is 
ification 
particu- 
roys its 


int out 
ler does 
ch lun- 
govern- 
Neither 
of pref- 

under- 
1ind the 
pose of 
use sta- 
onsump- 


1ers, all 
as they 
issued. 
1 Con- 
ige for 
ace with 
provided 
perly on 


‘ore the 
id that’s 
roing to 
at “new 
d under 
author- 


oks like 
llocation 
yay junk 
h which 
months. 
1 an ex- 
|, it’s a 
informa- 
1 as the 
ne order, 
9 alloca- 


29, 1944 












Not all synthetic 





gloves are 
oil resistant! 





Hands in Danger 
are Safe in Stanzoils 


Safety is cheapest—keep safely at work your busy 
hands exposed to wood preservatives, mildew-proofing 
chemicals, glues, creosote, paints and oils — avoid lost 
production, costly injury claims. Stanzoils, the popular 
neoprene gloves, resist damage by oils, acids, chemicals, 
last 3 to 7 times longer than rubber. Prevent skin irrite- 
tion — workers like them. Standard styles and sizes. 
Write for current delivery data. 








Synthetic Rubber Division 


THE PIONEER RUBBER COMPANY 


272 Tiffin Rd., Willard, Ohio, U.S. A. 
New York Los Angeles 


“4 MADE WITH DU PONT NEOPRENE 


Ganzo(( 


PIONEER 











Emtlem Of Quality 
for 


Arkansas Soft Pine 
Longleaf & Shortleaf Pine 


Oak, Beech & Pecan Flooring 
Southern Hardwoods 


Creosoted, Wolmanized and Flameproofed 
Lumber & Timbers 


FROST LUMBER INDUSTRIES, Inc. 


SHREVEPORT, LA. 


St. Louis, Mo. New York City 








In addition to its long time use in 


treating sash and other millwork 


PAR-TOX 


is now also serving manufacturers of 
prefabricated homes in the treatment 
of all parts vulnerable to rot or ter- 


mites. 


It assures the purchaser of a lifetime 
home free from the ravages of these 


two greatest enemies of wood. 








Specify 
“Par-Tox Treated” 











on your next order. 












OSHKOSH, WISCONSIN 
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IRA PARKER & SONS CO. 





Young and Thriving Urania Forest 


A Pioneer In Reforestation 


Urania has large tracts of forest regrowth coming 
| along to replace mature trees being harvested. 
| Although occupied largely with war work now, 
Urania customers can depend on it that in the 
years to come ample supplies of fine quality Urania 
| Yellow Pine and Southern Hardwood lumber will 
| continue to be available. 


URANIA LUMBER CO. 
URANIA, LA. 


Lumber Manufacturers and Tree Farmers 
Members S.P.A., S.P.1.B., Southern Hardwood Producers 
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Lumbermen’s Association of Texas: 
fifty-eighth annual meeting and war 
clinic in conjunction with the Texas 
Mill Managers’ Association at the 
Adolphus Hotel, Dallas, Tex., April 10 
and 11; about 800 in attendance. 
Officers elected: 

President—Lynn Boyd, Lynn Boyd 

Lumber Co., Pampa. 
First vice president—S. F. Styles, 
Houston. 





C. T. Vaughan 





Texas Dealers and Mill Managers 
Hold Joint War Clinic 


Second vice president—W. B. Old- 
ham, Dallas. 

Third vice president—Herbert 
Stokel, Brownsville. 

Honorary vice president—Abe 
Gross, Waco. 

Treasurer—Thomas_ C. 
Houston. 

Honorary secretary—Jack Dionne, 
Houston. 

Sergeant-at-arms—Jack Ray, Waco. 


Spencer, 





Lynn Boyd 














J. L. Grandin, Boston, Mass. Director, Louisiana Central Lumber Co. 


DEAD-WOOD IS NO GOOD 


There are those who would limit the 
use of our forests to the extremity of 
preserving them for the companionship 
of the wind and the birds. Many others 
are less extreme but none-the-less need- 
lessly overanxious. 


Occasionally, all such need to be re- 
minded that our forest land is crop land 
embracing some 630,000,000 acres. On 
it a crop of trees grows at the rate of 11 
billion cubic feet per year. Of this, 2 
billion cubic feet per year is lost by fire, 
insects, disease and old age. 


Yes—trees die of old age the same as 
any other living thing. The older a tree 


gets, the more susceptible it becomes to 
disease, insects and wind throw. Soit is 
good economy and good forestry to har- 
vest mature trees and start a new crop 
before the deterioration of old age sets 
in. Dead-wood creates a hazard and re- 
tards the growth of a new crop. It’s no 
good. 


A strict policy of selective cutting 
brings to Essco mills the cream of the 
crop. This, together with a strict policy 
of pre-shrinking, scientific seasoning and 
precision milling, doubly insures plus 
quality lumber. 


EXCHANGE SAWMILLS SALES CoO. 


1111 R. A. Long Bidg. 











Kansas City 6, Mo. 





Trade-Marked — Grade-Marked 
SOUTHERN PINE « SOUTHERN HARDWOODS - PONDEROSA 
PINE « WEST COAST WOODS «+ OAK FLOORING 





One of a series of messages to the retail lumber dealer from the key men behind ESSCO. 
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Executive vice preside nt—Gene 
Ebersole, Houston. 

Texas lumbermen and mill men in 
joint session sought solution to trying 
problems involving restrictions on 
sale of lumber to retailers and the 
harvest of Texas forests. 

Curtis T. Vaughan, retiring presi- 
dent of the association, said the para- 
mount problem is how to secure lum- 
ber. “We are willing to shut up our 
lumber yards and give the Army and 
Navy all our lumber, if that will has- 
ten victory,” he said; adding: “We 
have been told that one-half of the 
lumber produced this year will go for 
boxing and crating of Army and 
Navy materials.” 

Mr. Vaughan commended the work 
of Lynn Boyd, Pampa, and his con- 
mittee in securing new members, as 
well as the service rendered by Gene 
Ebersole, Houston, executive vice 
president, to the Texas retail dealers 
with his weekly bulletins. 

Members of the Lumbermen’s Asso- 
ciation of Texas number more than 
1,200 and in addition there are about 
100 associate members, a total in- 
crease of more than 200 during the 
year. The association represents 
from 75 to 80 percent of the total 
lumber industry in Texas. 

Retiring President Vaughan also 
paid tribute to Lamar Forrest, ex- 
president of the Texas association 
who now is vice president of the Na- 
tional Retail Lumber Dealers’ Asso- 
ciation. Mr. Forrest, with a skeleton 
force to help him operate seven line 
yards, found time to make repeated 
trips to Chicago and Washington In 
the service of OPA and the WPB and 
the National Retail Lumber Dealers 
Association. He has aided in prep- 
aration of many present price ceil- 
ings and his counsel and advice have 
led to solutions for many industry 
problems. 

Feature of the Monday afternoon 
session was the “Question Program, 
conducted by Mr. Forrest. Members 
of the panel were H. R. Northup, set: 
retary, NLRDA, Washington, D. C.; 
William C. Bell, managing director, 
Western Retail Lumbermen’s Associa 
tion, Seattle; Ned Ball, secretary, 
Louisiana Building Material Dealers 
Association, Baton Rouge. 

Mrs. Elsa Herring, general mal 
ager of Herring Price Lumber (0. 
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Gene Ebersole 


Winfield Oldham 


Laredo, Tex., was elected to the board 
of directors. She is the first woman 
to hold a directorate. 

H. R. Northup, secretary, National 
Retail Lumber Dealers’ Association, 
addressed the morning session, in 
which he discussed the enormous 
quantities of lumber required for war 
materials. 

William C. Bell, managing director 
of the Western Retail Lumbermen’s 
Association, gave the Texas dealers 
firsthand information on the “Home 
Planners’ Institute” inaugurated by 
that organization, which has spread 
to many other cities throughout the 
country. 

Ralph W. Carney, vice president of 
Coleman Lamp & Stove Co., Wichita, 
Kan., brought his message on “Indus- 
try and the War.” 

C. C. Sheppard, chairman of the 
Southern Pine War Committee and 
past president of the Southern Pine 
Association, spoke on “The Lumber 
Situation as It Concerns Retailers.” 
and conducted an open forum for the 
retail dealers. 

Paul T. Sanderson, president of the 
Southern Pine Association and a 
member of the Texas Mill Managers’ 
Association, offered little hope to the 
lumbermen for securing more lumber 
to sell. “Eighty-five per cent of the 
lumber produced is going to the 
Army, Navy, and Maritime Commis- 
sion,” Mr. Sanderson said. “The large 
percentage of lumber going to the 
military naturally cuts off the retail 
lumberman’s supply.” 

Continuing, Mr. Sanderson said: 
“The more forward looking lumber- 
man is now working to raise enough 
timber to supply all of Texas’ future 
lumber needs, and with the proper 
cooperation from the balance of the 
State in the way of legislative action, 
as well as a particularly large appro- 
priation from the forest service, 
Texas lumber manufacturers will be 
able to supply Texas needs.” 

Mr. Sanderson declared that as the 
Mvasion steps up, requirements for 
lumber will increase. Bright spot of 
Mr. Sanderson’s talk was the predic- 
ion that a few years following the 
war, Texas would be able to supply 


retailers with all the lumber needed. 

In a panel discussion during the 
first day’s sessions held by the lum- 
bermen, the question which brought 
most laughs and most controversy 
was “When is the Government going 
to stop building houses which won’t 
be occupied.” 

Governor Coke R. Stevenson of 
Texas delivered a brisk address be- 
fore the final sessions of the war 
conference, during which he said: 
“Texans can take anything.” He 
called the lumber business one of the 
four pillars of prosperity. Governor 
Stevenson remarked, as he has in 


recent speeches elsewhere, that war 





has made citizens more emotionally 
susceptible to unrest and unease. He 
declared that more funds should be 
spent for the Forestry Service, which 
he promised will be done if the State 
deficit disappears by next year as 
expected. 


Baltimore Lumber Exchange 


The next monthly meeting of the 
managing committee of the Balti- 
more Lumber Exchange, which would 
ordinarily fall on May 1, has been 
postponed until May 8, when the ex- 
change will be host to the ladies at 
an annual event in the Merchants’ 
Club. 





With the Seabees in the Solomons 













AMERICAN 
SAW MILLS 
HELP SPEED 
VICTORY ON 
FIGHTING 
AND 
PRODUCTION 
FRONTS 


Official U. S. Marine Corps Photo 


U. S. Navy Seabees operating an 
“American'' Saw Mill on New 
Georgia Island shortly after occu- 
pancy by our forces. ‘'American" 
edgers are also in operation in 
the Solomons. 


Left: This is our Economy Belt 
Feed Mill, a dependable popular 
priced machine with a daily ca- 
pacity of 5,000 feet. Mill shown 
in other picture has a capacity of 
12,000 feet per day. 


For their simplicity and remarkable ability to stand up under severe 
use and even necessary abuse AMERICAN SAW MILLS were selected 
by the U. S. Navy for shipment to our hard won Pacific Island outposts. 


For the same reasons plus speed and accuracy AMERICAN Mills are 
chosen for service all over the world but most of all on the lumber pro- 
duction front at home. Made by the largest manufacturers of portable 
saw mills in the world their enviable performance record is your guar- 


antee of satisfaction. 


Six sizes, moderate prices. Send for catalog. 


We make our own saws and parts — re- 
placements quickly available in emergency. 


AMERICAN SAW MILL MACHINERY CO. 


Makers of Saw Mills, Edgers, Trimmers, Lumber Rolls, 


Shingle Machines, Swing Saws, Bolters and Accessories. 


MAIN STREET 
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WE'RE SPECIALISTS “ 


WEST COAST 
LUMBER and 
SPECIAL LUMBER 
PRODUCTS 













































*LUMBER direct from our 


pine saw mills at Canby, Cali- 
fornia. 


*DEFENSE SHOOK AND 
FRUIT-VEGETABLE SHOOK 


direct from our box shook fac- 
tory at Alturas, California. 


*CARPENTER’S AND SPECIAL 
EMOULDINGS direct from 


our factory at Klamath Falls, 
Oregon. 






Please mention your priority number 
when ordering Ponderosa Pine, In- 
dustrial Lumber, Ladder Stock, Hem- 


lock, Douglas Fir, Sitka Spruce 
KK 


or Port Orford Cedar. 
/\ 


RALPH L. SMITH 
HUY :74 a Grey 


1635 Dierks Bldg., Kansas City, Mo. 
Telephone Victor 4143 





Address All Correspondence to 





4% wv 
ST COAST OFFICE - 908 PORTER BLDG. - PORTLAND 4. 
Member of Western Pine Assn. 


Member of National Wooden Box Assn. 
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Alternatives in U. S. Postwar 
Attitude Told at Arkansas Annua| 


Arkansas Association of Lumber 
Dealers: fortieth annual meeting at 
Albert Pike Hotel, Little Rock, Ark.; 
April 20-21. 


Officers elected: 


President—Paul M. Leird, Leird 
Lumber Co., Little Rock. 

First vice president—W. C. Ellis, 
Ellis Lumber Co., Lonoke. 


the postwar attitude of America, 
Speaking on “This Changing Worl» 
he gave four possible choices for the 
policy of the United States: (1) Isola. 
tionism—If we try that and fail to 
keep isolated, however, the price we 
shall pay will be high. (2) Strong 
nationalism—We could play our part 
in the family of nations as men, and 
take the chances that a domineering 





Officers of the Arkansas Association of Lumber Dealers elected at 
the fortieth annual are, front row, left to right—Paul M. Leird, Lit- 
tle Rock, president; Henry H. Jones, Little Rock, second vice presi- 
dent; Claude R. Roach, Jonesboro, third vice president. Standing, 
left to right—G. DeMatt Henderson, Little Rock, secretary, and 


A. V. Davidson, Little Rock, treasurer. 


W. C. Ellis, Lonoke, first 


vice president, was not present when the picture was made. 


Second vice president—Henry H. 
Jones, Arkmo Lumber Co., Little 
Rock. 


Third vice president—Claude R. 
Roach, Jonesboro Lumber Co., 
Jonesboro. 


Treasurer—A. C. Davidson, Mon- 
arch Mill & Lumber Co., Little 
Rock. 


Secretary—G. DeMatt Henderson, 
Little Rock. 


Directors for the ensuing year—R. 
S. Sanford, Searcy; Peter Hiegel, 
Conway; J. A. Luna, Heber Springs; 
N. K. Williams, Marshall; Frank 
Peck, Brinkley; J. T. Cone, Searcy; 
H. B. Robbins, Little Rock; H. H. 
Norman, El Dorado; Jack Grobmyer, 
Little Rock; Charles Black, Corning; 
A. C. Neal, Morrilton; George Pack- 
ard, Fort Smith; Porter John, Stutt- 
gart, and Roy Hartsell, El Dorado. 

Retiring President Frank L. Peck 
of Brinkley opened the convention 
with an address, in which he spoke of 
the problems of building and employ- 
ment that must be solved by lumber- 
men—especially in the postwar era. 

F. E. Tyler, Kansas City, Mo., coun- 
selor for the Southwestern Lumber- 
men’s Association, was the principal 
speaker at the Thursday session. He 
discussed alternatives in determining 


nation must take. (3) Cooperation 
with other nations—This would be 
something like the League of Na- 
tions, but power shifts and coopera- 
tion might not last as it did not in the 
League. (4) World government—A 
world government controlled by a 
world court and police force. The dif- 
ficulty there would be deciding who 
shall control the world government 
and which nations are trustworthy. 

J. E. Johnson, Kansas City, Mo. 
secretary-manager of the Southwest- 
ern Lumbermen’s Association, spoke 
on the Thursday afternoon program. 

Paul Carruth, University of Arkan- 
sas agricultural extension service, 
showed motion pictures of construc- 
tion of farm and dairy buildings. 

A private forum with members of 
the War Production Board and the 
Office of Price Administration was 
held Friday morning and committee 
reports were heard. At noon a past 
president’s luncheon was held, with 
Jim Cook presiding. 

The sessions closed with the elet- 
tion of officers. 


New Lumber Movie 

The Grantland Rice motion picture, 
“Timber Athletes,” is now available 
in 16-millimeter size for industrial 
showings. Direct inquiries to AFPI 
1319 18th St. N.W, Washington, D. ¢ 
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IT’S THE 


Reynolds & Manley 
CONTENTS 


Lumber Company gy 
SAVANNAH, GEORGIA IN = —— SHIPPING CONTAINER 








MANUFACTURERS OF 





Tidewater Red Cypress as = 
Southern Hardwoods — plywood boxes were exposed out- 
Yellow Pine doors for one year. The unrusted cans and 


screws and dry packing, as well as the perfect 
condition of the plywood in the two boxes in 
the middle demonstrate the effectiveness of 





Me 

Hiva. Lor. | Modern manufacturing facil- WOODLIFE TOXIC WATER REPELLENT 
Hed, Produc: ities—band mill, dry kilns, PRESERVATIVE. 

Ry Hog complete planing mill. We 

iam So. Pine can grade-mark and trade- 

tbr. Exporters mark. 5 R. R. connections. 
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Old ways of logging have given place 
to the new. Mill methods have changed. But the 
bigh quality of Polson lumber never has changed. 
Sitka Spruce and Douglas Fir direct from our forests. Rail and water 
shipments. 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson Logging Co. HOQUIAM, WASHINGTON 


HSS Neenetss: 
Su one 
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Custom Mills Put Under 
Export Ceiling 

Specific dollars-and-cents maximum 
prices on milling and kiln drying serv- 
ices performed on Western softwoods 
by custom mills become effective May 
3. Formerly, each operator could ob- 
tain the highest price he charged 
during March, 1942. This is Supple- 
mentary Services Regulation 27 un- 
der MPR 165. 

It was pointed out that by striking 
an average of highest March, 1942, 
prices, high prices charged by 
some custom mills were necessarily 
reduced, thus removing an obstacle 
to sorely-needed lumber production. 
It was explained that, attracted by 
these high prices, many active saw- 
mills had recently shifted over to cus- 
tom milling, with a consequent drop 
in lumber production. 

The new ceilings, for the first cut 
in resawing or ripping, range from 
$7.50 per thousand board feet on 
l-inch x 2-inch to $2 per thousand 
board feet on wide dimension and 
large timbers. Those for each addi- 
tional cut or line range from $2 per 
thousand board feet on narrow boards 
to 50 cents per thousand board feet 
on timbers of 6-inch x 8-inch and 
larger, and are based on the charges 
of those new mills which based their 
prices on actual costs rather than on 
the maximum prices of small com- 
petitors. 

As a result of this action, which ap- 
plies to operators without a financial 
interest in the lumber they handle, 
dollars-and-cents ceiling now cover all 
kiln drying and milling of Western 
softwoods. Ceilings are provided in 
other lumber regulations which cover 
similar services performed by opera- 
tors who do have some financial inter- 
est in the lumber they handle, such 
as sawmills that produce the lumber 
and distribution yards that purchase 
the lumber for resale. 


250 Million Feet of AA-2 Farm 
Lumber for Second Quarter 

250 million feet of lumber have been 
allocated for agricultural construction 
by WPB for the second quarter of 
1944, 

Two reasons why this allocation is 
not larger are: (1) the Army and 
Navy must have more lumber, (2) 
dealers did not exhaust their past 
quotas by requiring farm customers 
to sign the SL-200 forms for lumber 
for agricultural construction. Monthly 
and quarterly quotas for future al- 
locations will depend entirely upon 
whether current quotas are exhausted 
promptly. 

No dealer should sell lumber to a 
farmer for approved use unless the 
farmer signs the SL-200 form which 
entitles the dealer to an AA-2 rating. 
Dealers can still replace inventory 
with AA-2 ratings. 

The procedure for obtaining the 
AA-2 ratings. per form SL-200, has 
not been changed. Small sales up to 
500 feet are made with SL-200 forms, 
signed by farmers for approved uses, 
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deliveries to be made from dealers’ 


inventories. Each week or ten days, 
after making delivery, the dealer sub- 
mits these forms to his County AAA 
Committee for the GA-201 certificates 
bearing AA-2 ratings. On sales over 
500 feet the SL-200 form should be 
submitted to the County AAA Com- 
mittee before delivery. 

If the cost of the whole construc- 
tion job, including both farm buildings 
and farm dwellings as estimated at 
the time of beginning construction ex- 
ceeds $1,000 (excluding used mate- 
rials and used fixtures) form WPB- 
617 must be filed with the County 
AAA Committee for authorization to 
begin construction. The Board will 
assign AA-2 ratings on lumber for 
farm buildings but not for farm dwell- 
ings. 

GA-201 certificates may be issued 
for: 

1. New farm buildings for storage 
of crops or shelter of poultry 
and livestock, where WPB ap- 
proval is not required under 
L-41. 

Maintenance and repair of farm 
buildings but not farm dwell- 
ings. 

Restoration of farm buildings 
damaged or destroyed by fire, 
flood or windstorm. Approval of 
restoration job must be through 
State AAA offices. 

If a farm dwelling is damaged or 
destroyed by fire, flood or windstorm 
and the estimated cost of restoration 
exceeds $5,000, Form WPB-617 must 
be filed with the County Committee 
but AA-2 certificates cannot be issued 
for restoration, new construction or 
maintenance and repair of farm 
dwellings. 


bo 


i) 


Southern Log Ceiling 
Postponed 

To permit continued flow of South- 
ern logs to lumber mills and manu- 
facturers of lumber products, the 
OPA has postponed until May 15, 
1944, the effective date of dollars-and- 
cents ceilings for logs produced in 
the major portion of 17 Southern and 
Central hardwood states. These ceil- 
ings, which were established last 
January, were to have become effect- 
ive April 15. 

The postponement action was 
taken, OPA explained, to give the 
agency time to prepare and issue ap- 
propriate regulations and amend- 
ments embodying changes in the log 
pricing structure based on _ recent 
studies and meetings with represen- 
tatives of the industry. This will re- 
quire about three weeks. 


Northeastern Hardwood 
Price Boost 
A revision of mill ceiling prices for 
all standard grade hardwood board 
lumber produced in the Northeastern 
United States and part of Eastern 
Canada was issued by OPA April 17. 
This action translates an overall in- 
crease of 6 percent authorized Feb. 5, 
into a new dollars and cents schedule. 
A seven percent price rise was pro- 
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vided on graded items, to replace the 
previous six percent rise. The Der. 
centage increase has not been applied 
to the charges which may be made 
for kiln-drying, millworking, or ani. 
stain treatment, nor to specified gig. 
ferentials or additions to basie yjjj 
prices, such as additions for Specified 
widths and lengths authorized by 
footnotes in OPA’s Northeastern lyn. 
ber ceiling price tables. Instead, flat 
additions of 50 cents and $1 per 1,099 
board feet have been made to certain 
millworking charges, and additions of 
$1.50 per 1,000 board feet to certain 
kiln-drying charges. 

This is amendment 7 to MPR 368, 


Shingle Ceiling Amended 


In a revision (effective April 29) 
of the pricing of red cedar shingles 
and shingle products at the jobber, 
manufacturing jobber and manufac. 
turer’s direct-mill retail sales level, 
the OPA provided for these sellers 
certain mark-ups traditionally used 
by a large portion of the industry, 
as follows: 

1—In sales by jobbers of less- 
than-carload lots to retailers, a mark- 
up of 10 per cent over landed costs 
may be made. 

2—In sales by manufacturing job- 
bers of less-than-carload lots to re- 
tailers, a mark-up of 10 per cent over 
their f.o.b. mill ceiling prices may be 
made. 

3—In sales by manufacturers in 
lots of 35 squares or less to consun- 
ers for their own use, a mark-up of 
15 per cent over the mill f.o.b. ceil- 
ing price may be made, provided the 
following special requirements are 
met: The buyer, at the time of load- 
ing-out at the mill, must furnish the 
seller with a written statement that 
the shingles are for the buyer’s use 
and not for resale. A copy of the 
statement must be filed with the 
OPA Portland, (Ore.) office. 

These new mark-ups, OPA said, 
will not increase the price of red ce- 
dar shingles and shingle products to 
consumers. In the case of sales of 
shingles to consumers living in shin- 
gle manufacturing areas, they will, in 
fact, result in lower prices on pur- 
chases direct from manufacturers. 
The mark-ups for manufacturers’ di- 
rect-mill sales to consumers of lots of 
35 squares or smaller, the price 
agency added, are smaller than those 
retailers are authorized to make. — 

OPA defined 35 squares as a retail 
sale—enough to shingle the average 
barn, or house and garage. This 18 
amendment 8 to MPR 164. 


Ease Credit Terms for 
Fuel Conservation Jobs 
The FHA has notified the 5,000 pr- 
vate lending institutions authorized 
to operate under its Title I program 
that initial payments on loans made 
after April 1 may be deferred until 
November 1, 1944, providing the el- 
tire proceeds are used: (1) for the 
conversion of the heating equipment 
to the use of other fuels, or the Tf 
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,ir and replacement of heating 
iquipment worn out or damaged; 
(2) for the application of insulation 


within existing structures; or (3) for 
installation of storm doors, storm win- 
dows, OF weatherstripping. 

Under Title I, loans for heating 
conservation measures are available 
through lending institutions in 
amounts up to $2,500 and are pay- 
able in monthly installments over as 
jong as 36 months. The Board of 
Governors of the Federal Reserve Sys- 
tem has exempted loans for these pur- 
poses from its restrictions on con- 
sumer credit. Generally, installations 
of the type involved may be under- 
taken without authorization from the 
War Production Board. 


Wood Waste Project 
Reopened 


The WPB Requirement Committee’s 
objection which halted the Willamette 
Valley Wood Company’s project at 
Springfield, Ore., is to be reconsidered. 
Sources close to Donald Nelson claim 
that the WPB chairman will override 
the committee’s decision and will 
approve the plant. 

Since the WPB withheld approval 
of the project, strong pressure has 
heen brought to bear on Mr. Nelson 
by Sen. M. C. Wallgren (D., Wash.), 
and others. Rep. Harris Ellsworth 
(R., Ore.), who has been interested 
in the plant to be located in his dis- 
trict, has been collecting data along 
with Senator Wallgren on the plant. 
Both men have charged that pressure 
groups have been withholding de- 
velopment of this new method. 

Representative Ellsworth said on 
April 18 that if the WPB didn’t re- 
consider approval of the plant, the 
rejection would become a_ national 
scandal. He said that the facts on 
cost savings through this method 
of production, the relatively small 
amount of manpower required to 
build and operate the plant, and the 
ned for the plant would speak for 
themselves. 


Plywood Stocks Drop 


Inventories of softwood plywood in 
listributors stocks declined approxi- 
mately 12 percent from March 1 to 
April 1, 1944, according to WPB 
Statements. The Plywood Distribu- 
lors Industry Advisory Committee 
was informed that a further decline 
S expected because of increased re- 
quirements, particularly for boxing 
and crating. 

The Committee recommended a 
tightening of the provisions of Order 
1-150-a which limits the sale of soft- 
Wood plywood by distributors to pur- 
thse orders rated AA-2X or better. 
‘crap, rejects, and odd-sized pieces 








ett over during the manufacture of 
‘tandard sizes are exempt. As a re- 
sult of this exemption, Committee 
members said, a considerable amount 
of non-standard size plywood which 
could be used for war purposes is 
ing sold without control. 
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“M” Award 


(Continued from page 31) 

their schedules but at times stepped 
into the breech and made up for the 
deficiencies of other manufacturers. 
“You of Stetson-Ross have done a no- 
ble and great work, not only in pro- 
duction but in research and devising 
new parts and methods.” 

In accepting the award, Mr. Prit- 
chard, looking to the future pledged 
to our government through Mr. Mac- 
Lean, that the Stetson-Ross Organ- 
ization will keep up its record and 
win the succeeding stars for its flags. 

In addition to many representatives 


of the United States Government and 
other notables, guests of-honor in- 
cluded the following members of the 
board of directors of the Stetson-Ross 
Machine Co.; T. E. Heppenstall, long- 
Bell Lumber Co., Longview, Wash.; 
A. D. Orr, Weyerhaeuser Timber Co., 
Tacoma; Gerald Frink, Washington 
Iron Works, Seattle; A. A. Gardner, 
Henry Disston & Son, Seattle; R. W. 
Condon, Port Gamble, Wash.; and H. 
C. Hilke, Seattle Cedar Lumber Manu- 
facturing Co. Also among those spe- 
cially honored was F. A. Nicholson, 
chief engineer of the Stetson-Ross Co. 
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THE FRANKLIN GLUE CO., COLUMBUS 3.OHIO 





PINT, QUART 


l. FOR MILLWORK 


A genuine liquid hide glue 
that comes to you ready- 
to-use. 


No loss of strength or 
spread; no loss from sour- 
ing or waste of unused 
mixtures; no chilled joints. 


2, FOR RETAIL 


Favorite with 
home - craftsmen, 
carpenters, ; 
schools, hotel and as 


hospital mainte- = SS 
nance men. S 











SEEKING A LOCATION 
FOR INDUSTRY? 


Ideal Labor Conditions 
and a superb place to live in the heart of the fishing 
and hunting region of Wisconsin at 


ASHLAND 
On Lake Superior at the Top of Wisconsin 


Excellent Schools—Northland College, co-educational, fully 
accredited by State Department of Education—A city with 
outstanding opportunities for musical education. 


Two hospitals accredited by American College of Surgeons. 


Several Buildings With Large Floor Space Available 


Write John B. Chapple, chairman, Locations committee, Post-War 
Planning committee, Ashland, Wis. 
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Trenton 5, New Jersey 


WIRE 
CLOTH 


Heavy Wire Cloth 
For All Purposes 


Steel, Brass, Copper, etc. 


Also Window Guards, 
Screw Door Guards 
and Other Heavy 

Woven Wire Products 


Kentucky Metal Products Co. 


Louisville 4 Ky. 








CHENEY METAL PRODUCTS CO., 
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4 machine-gun speed 
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~ inn gey 
AUTOMATIC DIAMOND POINT DRIVERS 


Speed up Victory! Glaze with one hand. Efficient from 
a) 


EVERY position and angle. Securely holds clips of 100 


DIAMOND POINTS which won't bend or corrode and drive 
into hardest wood e Red Devil Diamond Points %" and '." are 
available in boxes of fifty sticks of 100 each (5,000 points). 
Glaziers and Painters Tools and Machines Since 1872 


LANDON P. SMITH, Inc. * IRVINGTON, N.J., U.S.A. 







PACIFIC Coast 
LUMBER PRODUCT; 








Yard Stocks, Long Joists, Long 
Dimension, Plank, Timbers, Tie; 
MIXED CARS. Dependable Values, 
Your orders will receive promp, 
careful attention. Write us abou; 
your needs. 




















THE GRISWOLD 


FAILING BLOG. 









LUMBER (g. 
PORTLAND one 


Pope & Talbot, Inc. 
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OPS 


Lumber Division 


Douglas Fir 


Treated and Untreated 


Lumber 


Ties Poles Piling 





Portiand, Eugene, Seattle, New York, 
Los Angeles, San Francisco, San Diego, Phoenix 


MILLS AT PORT GAMBLE, WASH., 
Rail and Cargo 


ST. HELENS, ORE. 
Since 1853 














RAINELLE, W. VA. 


STEPPING & RISERS FLOORING--Red and TRIM & MOULDINGS Solid or Edge-nd 
Oak & Birch White Oak, Maple, Chestnut, Ash, Birch, _ Dimension Mak, 
BEVEL SIDING —Poplar Birch and Beech Poplar, Oak. Basswood Oak and Popla 


All 
West Virginia 


“Cream of the 
Appalachians’ 





American Car Door 


EVERY YARD SHOULD HAVE ONE g= 


Best and cheapest helper for load- oe 
ing and unloading lumber. Often 
pays for itself in one lumber ship- 
ment. Adjustable to fit openings 
5 to 6 ft. wide: double extension 
roller for door 5 to 8 ft. wide. 


AMERICAN LOGGING TOOL CO., Er, 
FOR YOUR PROTECTION 


Let the Lumbermens representative in your com 
munity analyze your insurance needs, and tell you 
just what various insurance coverages provide. With 
out any obligation to you he will gladly audit your 
present policies and help you determine which forms 
are necessary for your peace of mind and financial 
protection. If you don’t know the name of your local 
Lumbermens agent eall or write: 


Lumbermens 


MUTUAL CASUALTY COMPANY 


James S. Kemper, President 
CHICAGO Mutual Insurance Building U. 3. A 


Lumbermens writes all forms of casualty insurance and 
bends throughout the United States and Canada. oe 
allied lines written in affiliated fire companies. 








Can be furnished with wood or# 
beam. “American” Logging Tools: 
Appliances best on the market. Ws 
for catalog and information. 
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» Reports from Lumber Markets 


sa 


Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 


Baltimore. 
Shreveport, 
bam, Ala.: 

Spokane, Wash. 


General Review 

A war activity that has been vitally 
important in shaping the course of 
jumber distribution is that of the 
Office of Price Administration. Its 


earlier activities were apparently 
guided by that old rule of “trial and 
error.” But in this instance the 


“trials? were heaped upon the pro- 
ducers and distributors of lumber 
through the glaring “errors” of a 
group of bookworm theorists and 
fledgling lawyers who had found po- 
litical jobs on the OPA payrolls. It 
was not until the appointment of 
Chester Bowles that the Bureau was 
purged of its social reformers, and a 
staff of highly trained business execu- 
tives was mustered into the service 
in an effort to reestablish sound and 
orderly merchandising practices. 

In lumber merchandising the social 
misfits had lost all touch with sound 
economics and in their zeal to curry 
favor with the wage-earners had pro- 
ceeded to fix ceiling prices for each 
lumber item at the level prevailing 
12 to 24 months before. Meanwhile, 
uncontrolled labor costs had added 25 
to 50 per cent to the manufacturing 
cost of the product. Even the social 
reformers must agree that no owner 
of timberland can be expected to de- 
nude that land, turn the logs into 
lumber and sell the product at “ceil- 
ing” prices that cannot (by any 
stretch of imagination) be made to 
yield operating costs. 

When thousands of mills ceased op- 
erations the “Production” and “Man- 
power” Commissions swung into ac- 
tion simultaneously with the arrival 
of Mr. Bowles in Washington. While 
the current trend is to class lumber 
retailing with the “smaller business” 
units, lumber production and distribu- 
tion as applied to the war needs is 
both big and highly essential. Collec- 
tively, the 25,000 retail lumber yards 
of the country are being classified by 
OPA as representing big business, for 
in the aggregate their composite busi- 
hess volume mounts close to the three 
billion dollar level. 

As there is a current shortage of 
this critical material, OPA is now 
concerned with the dual problem of 
tetail pricing that will yield best re- 
sults in the procurement of adequate 
supplies for the steadily increasing 
needs of our armed forces. To that 
end the Administrator has called 
twelve outstanding leaders from the 
tetail groups of the country for an 
emergency conference at OPA offices 
in Washington May 10. Then it is 

oped to develop a _ cross-sectional 


Md.; Buffalo, N. Y.; Cincinnati, Ohio: New York City: Philadelphia. 
La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.:; 
Kansas City, Mo.: St. Louis, Mo.: Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; 
Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


Pa.; Norfolk, Va.: 
Birming- 


view as to the composite status of 
retail inventories available for cur- 
rent emergency war needs; also the 
reaction of these expert retail dis- 
tributors to present and prospective 
pricing of all retail yard items. WPB 
had long since been guided by the 
philosophy of co-operation with busi- 
ness to set up workable business 
policies, and OPA (since the arrival 
of Chester Bowles) is bringing order 
out of chaos by adopting similar 
standards. 

It is not surprising then that Con- 
gress is being appealed to vote to 
renew the “Price Control Act” when 
it expires on June 30. As a war meas- 
ure to avoid runaway commodity 
prices such action appears to be a 
MUST on the Congressional calendar. 
It will continue irritations to pro- 
ducer, distributor and consumer of 
lumber, but under the present per- 
sonnel set-up of OPA the industry is 
agreed that it has passed from the 
control of theorists who developed 
their business standards from text- 
books rather than from the practical 
balancing of income against outgo. 
It is now reasonably clear that both 
Congress and OPA are handling this 
emergency price control problem 
along sound lines and will not be 
influenced by the earlier prejudice 
against that arch conspirator—“big 
business.” There is a feeling that 
“big business” has made an outstand- 
ing contribution to the war effort de- 
spite the obstacles thrown in its path 
by social experimenters. 

As the date for the climactic inva- 
sion of Europe by Allied forces draws 
near, the postwar trend of thinking 
that is to guide rehabilitation of our 
industrial, social and political activi- 
ties after peace is of paramount im- 
portance. Wishful thinking has pro- 
duced a flood of plans that cover the 
entire range from the sublime to the 
ridiculous. The re-establishment of a 
sound economic basis to govern home 
construction and lumber distribution 
will not materialize overnight. War 
controls must be eased gradually to 
prevent dislocations as commodity 
supplies are brought into balance with 
demand. Shall the spirit of “free 
enterprise” guide us back to a stand- 
ard of living and of industrial and 
commercial expansion never equaled 
in any other country? An important 
educational activity sponsored by the 
U. S. Chamber of Commerce is pre- 
senting the story of free enterprise 
in lecture form by “Men Who Know” 
in every commercial center of the 
country. To the extent that risk capi- 
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tal is encouraged to function, will 
the slack of unemployment be ab- 
sorbed, and the march back toward 
normalcy accelerated? 

The wholesale lumber price index 
(1926-100) was 148.0 for the week 
ended April 15, 1944. 


Demand 


Eastern Market 


Very little lumber is moving to the 
New England retail yards intended for 
civilian distribution. Deliveries here 
from the Southern pine mills have been 
very scant since the turn of the year, 
but there had been more liberal receipt 
of West Coast fir, particularly in the 
higher grades. tach consignment was 
covered by proper priority releases, by 
reason of its prospective end use in 
projects more or less elosely related to 
war activities. However, latest advices 
from the West Coast shippers indicate 
that, since the effective date of the 
WPB control order L-335 on March 22, 
it has been next to impossible to se- 
cure official shipping permits unless the 
material is for an emergency war pur- 
pose. Mill operators are being pressed 
to apply every means available for ex- 
panding the production totals and there 
have been substantial increases in out- 
put despite the fact that there has been 
little improvement in the manpower 
situation. It is increasingly difficult to 
secure permits for the movement of 
lumber supplies over the border from 
eastern Canada but a very welcome de- 
velopment in the interest of northern 
New England spruce operators was an 
announcement last week by the War 
Manpower Commission. This was that 
arrangements had been completed with 
the Canadian Minister of Labor per- 
mitting the 3,500 Canadian woodsmen to 
continue the term of employment in 
the Northeastern woods indefinitely be- 
yond the expiration date of their per- 
mits, which was April 30. 


Southwest Market 


There has been no lessening in the 
demand for lumber in the KANSAS 
CITY area in recent weeks. Greater 
demands have not been placed on the 
industry by consumers because they 
realize they will not be able to obtain 
lumber. As to the military forces, the 
demand is great, but probably no 
greater than it was a month or so ago. 

The big need still is inch lumber and 
the heavy items are not requested so 
much. The CPA is urgently in need of 
lumber for boxing and crating. Rail- 
roads are reported to be placing sub- 
stantial orders with mills for ties and 
siding lumber for delivery in the sum- 
mer months, or sooner, if possible. The 
increase in the ceiling price of South- 
ern pine (average slightly better than 
$2 a thousand) has been of considerable 
help to the industry. 


North Central Market 


Government agencies continue to de- 
mand, and get, most of the Northern 
pine turned out by the six mills of the 
Northern Pine Manufacturers Associa- 
tion, according to MINNEAPOLIS 
sources. With the opening up of farm 
field work, call for material by country 
retailers has decreased, though they 
can still sell all the Northern pine they 
ean obtain without soliciting orders for 
it. Low-grade boards for temporary 
repair work and construction of small 
farm buildings are disposed of long be- 
fore they reach the yards, in most 
cases. City demand continues at a low 
ebb, chiefly because potential buyers 
know they cannot obtain what they 
want in any quantity. Most of the 
pine produced at the Head of the Lakes 
mills is now going into boxing and 
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crating for the armed forces. Orders 
accepted during the past two weeks by 
association members total approxi- 
mately 1,800,000 feet. The total for the 
year is 16,400,000 feet, and the unfilled 
order file represents some 9,500,000 feet 
as compared with nearly 15,000,000 feet 
a year ago. 


West Coast Market 


The Federal government still is the 
No. 1 figure in the lumber market so 
far as TACOMA mills are concerned 
and they are shaping their plans for 
ensuing months on the major premise 
that this situation is going to continue. 
Much of the lumber currently being 
manufactured obviously is intended for 
overseas delivery, probably in combat 
areas where the immediate need ap- 
pears to be great. But there will be 
some, although the amount necessarily 
will be small, for private consumption. 
Competition for this is keen and opera- 
tors report that the problem of deter- 
mining which private buyers will get 
the preference is one that is taxing 
their judicial temperaments to the ut- 
most. 

Growth of milling in transit as a 
result of the tremendous domestic de- 
mand has caused a heavy call for tim- 
bers. OPA Amendment No. 7, if it in- 
ereases mill production of boards and 
dimension will help government de- 
mand at the expense of domestic de- 


mand. 


Softwoods 


Early in the year, when Northern 
pine production began to fall sharply 
below figures for 1943, it was hoped the 
situation would soon take a turn for 
the better, but subsequent reports indi- 
cate no cause for optimism. Manufac- 
turers now agree that 1944 production 
will set a new low for many years, ac- 
cording to Minneapolis sources. A cut 
of only about 600,000 feet during the 
last two weeks is reported by the 
Northern Pine Manufacturers associa- 
tion, bringing the total for 1944 to ap- 
proximately 5,425,000 feet as compared 
with more than 11,000,000 feet up toa 
corresponding date in 1943. Shipments 
to date this year total approximately 
22,500,000 feet, and for the past two 
weeks around 3,070,000 feet. Gross 
stocks in the hands of manufacturers 
are near a new low at about 30,000,000 
feet. Aside from a trickle of pine going 
to farmers the output is being taken 
by government agencies as soon as 
available. 

The Federal Reserve Bank of KAN- 
SAS CITY reported that sales of 141 
line yards in the Southwest in March 
were 28 percent smaller than a year 
ago, that volume for the first three 
months of 1944 was 23 percent less than 
a year ago and that sales in March were 
10 percent above February. The supply 
of lumber in the KANSAS CITY area 
continues to decline, largely because of 
acute labor shortages and heavy rains 
in the last few weeks. Mills have been 
unable to get into the woods to log 
and the supply of logs at the time is 
near a vanishing point. Operators are 
working from hand to mouth, so to 
speak, and there is no inventory. Be- 
cause of the torrential rains in the 
district some mills have not been able 
to operate at all and some have worked 
their saws but one day a week. The 
CPA is about 240 million feet of South- 
ern pine behind in its needs and this 
condition is expected to continue for 
some time. Many mills report that the 
draft has cut deeply into its already 
depleted labor supply and the ship- 
yards, with their more attractive pay, 
are taking the older workers. Even 
the little “peckerwood” mills which 
have been operating in the past with 
a crew of from six to twenty men, 
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cannot open this season after the win- 
ter shutdown because of the shortage 
of help. 

While the weather of late in the 
Southern pine territory has not been 
of a character to increase production 
especially of short leaf lumber, the 
main cause of the inability of the mills 
to expand their output is the labor 
situation. This has grown rather worse 
than better and gives no promise of 
improvement either in the number of 
men seeking employment or in their 
devotion to duty. The latest increase 
in the price ceiling of mills to enable 
the plants to pay higher wages nor any 
other attempt to make the jobs more 
attractive from a monetary point of 
view has served to stimulate a desire 
to earn more money beyond the amount 
needed. As a consequence the produc- 
tion still falls below the volume de- 
sired for government purposes, leaving 
the outside trade as bad off as ever. 
Conditions as to long leaf are better, of 
course, but the expectations of the gov- 
ernment have not been realized. There 
seems to be trouble in the ranks of the 
war prisoners told off to work in three 
mills. Dissatisfaction with conditions 
has developed, and a drop in production 
is apprehended. 

Operators of cypress mills which 
turn out the better grades of this wood 
are meeting requirements on the whole 
ina gratifying way, but inability to get 
hands in adequate numbers raises prob- 
lems that are not easily met, and that 
hold down production to lower levels 
than could be desired. 

Northern white cedar manufacturers 
with offices in MINNEAPOLIS report an 
all-time low winter cut, and hold out 


little hope for increased production 
next year unless transportation and 
labor conditions improve materially. 


“The post and pole market is about as 
near a standstill as it could be and still 
function,” one dealer said. “There has 
been a heavy demand for posts through- 
out Minnesota and states to the south- 
west this season, when our business 
usually hits its peak, but we can’t 
begin to meet a fraction of the farmers’ 
needs. Most producers have given up 
for the time being and either entered 
more lucrative fields or taken on side 
lines. What little labor might have been 
available has been engaged in cutting 
pulpwood or in other lines.” 


Hardwoods 


Stocks are very low around SHREVE- 
PORT and with the lowlands (from 
which the hardwood logs mostly come) 
in a flooded condition, nearly every- 
where the mills are just about out of 
logs. Several of the hardwood mills 
have been compelled to shut down on 
account of log shortage and have re- 
mained closed. Trade is suffering on 
account of difficulty in getting hard- 
wood lumber into shipping condition. 
So there is not much doing in the way 
of buying or selling. For a while, the 
small mills turned from pine to hard- 
woods, but now the present restrictions 
have hit them again so that even that 
kind of operation is at a _ standstill. 
The wholesalers are hard hit as there 
is practically no free supply of any 
kind of lumber available anywhere. 
The WPB has got it all tied up. 

teports from the Appalachian hard- 
wood regions describe the situation as 
to production and distribution un- 
changed, with searcity of workers still 
the outstanding problem. No progress 
seems to have been made in the matter 
of increasing output and the needs in 
the way of war material are as trouble- 
some as_ before. Improvement in 
weather conditions, of course, is a help, 
but difficulties in moving stocks and 
maintenance of equipment present work 
against any expansion in the volume of 
important material needed for special 
purposes. The opinion is that while 
the freezing’ of stocks may enable the 
government to get more lumber, the 














interference of the order with the reo 
ular routine will upset organization, 
retarding shipments and cause mills “4 
lose labor, for any interruption of odhey 
ments will halt operations, ana wane 
mills shut down the employes Will “a 
wait, but go elsewhere, . 

“Static” best describes the 
situation at MEMPHIS and in the sur- 
rounding territory. Retailers are find 
ing it more and more difficult to buy 
the priority-free hardwoods with Which 
they have been supplying their custom- 
ers in recent weeks. This shortage jg 
expected to be further constricted afte, 
July 1 when the WPB’s new Purchas 
Authorization requirement becomes 
effective. Best indication of the tight. 
ening production situation was the 
government contract-letting here Jac 
week. Some 50,000,000 feet of soft- 
woods were needed. Representatives of 
15 large mills sold the U. S. Engineers 
4,500,000 feet. i 

Hardwood production continues far 
below normal with mills cutting fur- 
ther into heavily-depleted stockpiles— 
stockpiles which are at almost irre- 
ducible minimums. Continued rains 
have prevented logging and mills which 
have been able to get logs have been 
unable‘to get labor. Asa consequence 
output is running at from 58 to 70 per- 
cent of normal—when it should be 
three or four times that level. Ship- 
ments are far in excess of production. 
Orders accepted for delivery at some 
future, if undetermined, date are far 
in excess of shipments and production. 
There the situation stands. 

Oak flooring production continues as 
it was—at perhaps 25 percent of nor- 
mal. Mills could make more flooring if 
they could get more flooring oak but 
that is hard to find. 


lumber 





Shingles 

There is nothing in the picture to en- 
courage belief that shingle production 
will increase. An OPA amendment ef- 
fective on April 22, establishes a 1) 
percent markup for retail sales when 
restricted to orders covering 35 squares 
or less, but the buyer must have a cer- 
tificate stating the shingles are for his 
own use. A 10 percent margin has also 
been authorized for shingle manufac- 
turers who have distribution yards in 
the East. 

Difficulties of retail yards maintain- 
ing shingles in stock are aggravated by 
the war practice of loading cars to 
sapacity. Where formerly three cars 
could be sent to three dealers, each 
carrying 225-250 squares, this quantity 
is now jammed into two ears for two 
retailers, each car loaded with 300 to 
350 squares. This reduction in distribu- 
tion cannot be helped. One shingleman 
commented: “Even as far back as 
before Pearl Harbor the railroad situa- 
tion has been one of the brightest spots 
in the war.” 


Logs 

Puget Sound log inventory for March 
dropped 22 million feet due to produc- 
tion losses caused by late winter snow 
in the higher camps. Columbia River 
totals were down 2 million and Grays 
Harbor 1% million. The OPA on April 
7th announced revision of RMPR 161, 
the West Coast log ceiling ordef, 
boosting prices upwards on pulp logs 
of all species to compensate for the 
elimination of aircraft grade of hem- 
lock (since this lumber is no longer 
required) and to give an incentive for 
the production of pulp logs for which 
there is a great need. Loggers are alse 
having their food rations increased bY 
OPA, which found they needed 5500 
calories per day due to hard outdoo! 
work. 

Log supplies for the present in TA- 
COMA area appear to be ample. It! 
interesting to note however that this 
same condition does not apply to a 
western Washington lumber manufac- 
turing centers. 
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BAP OOUCTS 


AN D 


Pacific Lumber 

Inspection Report 
The annual report of the Pacific 

Lumber Inspection Bureau, Inc., Se- 

attle, Wash., has been issued in 

booklet form and is available for dis- 

tribution to readers who request it. 


Women's Viewpoint 4290 

Not only handsome but extremely 
practical is the booklet recently issued 
by the Eljer Co. under the title of 
“Women Tell Us.’”’ It is devoted to 





women’s ideas about bathrooms and 


kitchens and the illustrations are 
superb. One of the suggested bath- 
rooms is reproduced here from the 
page headed “Mrs. Holmes has a 
traffic problem to solve.” Fixtures in- 
cluded here are enameled cast iron tub, 
vitreous china lavatory, and _ silent 
closet and tank combination also of 
vitreous china. The little book gives 
dozens of ideas for future home own- 
ers to consider when building or mod- 
ernizing. 


Constant Level Oilers 4291 


Bulletins 24-A and 25-A just is- 
sued by Trico Fuse Co. describe an 
automatically controlled visible oiling 
method for ring or ball bearings, 
shafts, gear and pump housings, etc. 
Valuable suggestions on how to end 
bearing failures—reduce motor burn- 
outs—stop needless shutdowns for 
hand-oiling—eliminate fire and acci- 
dent hazards, etc., are given. 


Challenging Ideas for 
Lumbermen 4294 


Certain to be most talked about in 
lumber circles is the new book issued 
by the DeWalt Products Corporation. 
Under the “eye-stopper” title of “New 
Ways to Make Money in the Lumber 
Business,” this 24-page book presents 
al amazing amount of facts based 
on 20 years’ experience with the most 
Successful lumber dealers in the coun- 
try. While the book naturally con- 
tains much information on DeWalt 
tadial saws, it not only is out of the 


LITERATURE 


catalog classification but approaches 
dealers’ problems in a_ forthright, 
factual and frank manner that forces 
the reader to consider the possibilities 
of his own lumber yard from many 


entirely new viewpoints. Profusely 
illustrated with actual operations, 
substantiated by statements from 


those doing the work, the book 
calls attention to overlooked profits 
and overlooked opportunities that are 
much more the rule than the excep- 
tion with the lumber merchants of 
this country. 


Rubberless Floor Runner 4293 


A new composition floor runner is 
announced which is said to look, feel 
and wear like rubber, yet requires 
no priority since no rubber is used 
in its manufacture. According to the 
makers, So-Lo Works, Inc., the new 
product—“Dura-Val Floor Runner”— 
is low in cost and exceptionally long- 
wearing. It has a ribbed, non-skid 
surface, is waterproof and washable. 
It lies flat, and maintains its position 
under traffic. It is recommended for 
general industrial use as well as in 
offices, stores, basements, theaters, 
etc. It is made in rolls 36 inches wide 
by 30 feet long. 


Folding Ladder 4298 


This new heavy-duty, light-weight 
ladder has been developed by the 
Duo-Safety Ladder Corporation and 
there’s a bulletin describing it avail- 
able. The ladder folds into a bundle 











3 inches by 3 inches and a special 
lock keeps it absolutely rigid in the 
open position. Safety shoes provide 
maximum safety while working on all 
types of surfaces. The lock folds into 
side rails when not in use. 


Chain Belt Catalog 4292 
Chain Belt Company is sending out 
a new catalog descriptive of REX 
Z-Metal chain belts. 
This alloy is a ductile ferrous cast 
metal with a high tensile strength 
(more than 30% stronger than good 
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For Your Postwar 
Needs, Specify 
Booth-Kelly Fir 





Booth-Kelly has been producing 
quality Douglas Fir lumber and 


timber products since 1898. 


Thousands of dealers have come 
to know and rely on this com- 
pany’s products. Serving in the 
war now, Booth-Kelly strong and 
sturdy Douglas Fir stock will again 
be available to all old customers in 


ample supplies as soon as war con- 


ditions will permit. 
RRB 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


BohAtell 


SUGENE ORE 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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malleable iron), and a correspond- 
ingly high yield point. It is claimed 
to be an exceptional material for use 
in cast chain belts because of its 
strength and toughness, giving it the 
ability to absorb shock loads and to 
effectively resist wear under some of 
the toughest operating conditions. 


Employes’ Choice 4299 
When Gregg & Son decided to get 
out a house organ, the title choice 
was left to employes of this Nashua, 
N. H., plant and prizes were given 
for best names submitted. The “Pitch 
Pocket” received the most votes and 
under that name it was recently 
launched. It is an attractive little 
planographed paper filled with in- 
teresting items about employes. 


Shingle Stain Data 4297 


Creo-Dipt Co. is mailing to dealers 
and distributors of their shingle stains 
two fine pieces of trade literature. 
One is an 8-page color-processed cata- 
log, “Creo-Dipt Stained Shingles,” and 
the other a 24-page catalog, also in 
process colors, entitled “Homes of 
Enduring Beauty.” Although red 
cedar shingles are now somewhat 
scarce, it is interesting to note that 
these stains are not restricted and 
the choice of colors is a wide one. 
Special attention is called in both 
these books to postwar planning. The 
quality of the illustrations and in- 

formation presented is very high. 


New AFPI Booklet 4295 


Latest in the information series 
of American Forest Industries, Inc., 
is a handsomely illustrated 36-page 
brochure called “Progress in Ameri- 
can Forest Management.” The book- 
let points to the professional forester’s 
belief that U. S. timber-type lands 
could, under proper conditions, double 
the current rate of new wood growth. 
“Forest industry is abandoning the 
old philosophy of cutting timber and 
moving on. It is settling down with 
a permanent stake in the community,” 
the introductory portion asserts. 

The booklet also calls attention to 
the fact that forest ownership is pri- 
marily a business of relatively small 
units, with less than 16 per cent of 
the total area composed of holdings 
in excess of 5,000 acres. In addition 
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Heralding Devoe & 
Raynolds extensive 
consumer advertising 
campaign, telling the 
story of Dehydray, 
the new resinous wa- 
ter paint, to reader 
potential exceeding 
200,000,000 during 
the month of April, 
A. H. Mohrhusen, 
General Merchandis- 
ing Manager of De- 
voe, addressed sales 
staffs at New York, 
Boston, Detroit and 
Chicago recently. 
The group shown 
here attended the 

Chicago meeting. 


to the text, these and numerous other 
significant points are graphically dis- 
played by charts and photographs. 

Supplementing the general analysis 
of forest conditions and management 
techniques, approximately half of the 
booklet is devoted to a series of spe- 
cific examples—the case histories of 
15 companies operating in all forested 
sections. These also are documented 
with photographs. 


Wet Belt Surfacer 42910 


A machine having greater coolant 
capacity and more rigid construction 
for greater grinding accuracy are 
claims made by Porter-Cable Machine 
Co. for its new Model AG-8 Wet Belt 
Surfacer. It is equipped with a 35- 
gal. self-contained recirculating pump 
system and close tolerances are said 
to be held on the machine even by 
inexperienced operators. Other new 
features are an accessible waste clean- 
out drawer; joggle-type switch for 
easier tracking of belts; higher table 
for convenience of operator; flexible 
tube to provide “spot” coolant where 
it is needed. 


Daylight in Schoolrooms 42911 


Above is the title of a booklet re- 
cently published by the Insulux Divi- 
sion of the Owens-Illinois Glass Co. 
The booklet covers the use of glass 
block in new buildings and in mod- 
ernization of old buildings. It is pro- 
fusely illustrated, and contains many 
photographs of schools in which glass 
block has been used. The several 
types of prismatic block manufactured 


to assure adequate, glare-free day- 
lighting of schoolrooms are described, 
including light-directing block, no. 
glare block, and a block for use op 
northern exposures. Technical data 
are given on insulating value, mainte. 
nance, strength, and sound traps. 
mission. Designs, sizes, and descrip. 
tions of the various types of glass 
block are included. 


Synthetic Rubber 
Improvement 42912 
An improved general purpose syn. 
thetic rubber of the butadiene type, 
resulting from discoveries made jn 
the B. F. Goodrich laboratories has 
been announced. Introduction of g 
certain abundant natural material into 
rubber-making processes resulted in 
this superior synthetic, and it is said 
that the improved rubber approaches 
natural rubber in characteristics dur- 
ing processing. It will be several 
months before it could be expected 
that the availability of the new mate- 
rial would help to solve some of the 
serious problems involved in making 
heavy-duty tires of synthetic rubber. 
Consequently use of the new material 
cannot be a factor in relieving the 
tight situation in heavy duty tires 
forecast for the next few months, and 
maximum conservation of tires now 
in service must be practiced. 


New Design in 
Truck Cranes 42913 


Strongly marked by its departure 
from usual design, and with exhats- 
tive tests supporting the highly in- 
creased efficiency and mobility claimed 
for it, a new, heavy duty truck crane 
is currently being announced by 
Harnischfeger Corporation. Its main 
feature is a carrier built for crane 
work, not for crane transportation 
alone. Lower center of gravity gives 
greater stability in terms of hoisting 
capacity and boom reach, without the 
use of outriggers. With outriggers, 
working range is proportionately in- 
creased, and, being built closer to the 
ground, outriggers require little block- 
ing. The usual problem of sway at 
the boom point is markedly lessened 
by a new weave-proof frame of all- 
welded box section construction with 
a built-in torsional bar. Operation is 
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HAULS BIG LOGS 
Hauling equipment 
designed for big 
logs is this new Frue- 
hauf model. It was 
built at Portland, 
Ore., close to many 
big lumbering oper- 
ations and it ‘ 
owned by the Fischer 
Lumber Company of 
Marcola, Ore. These 
logs eventually will 
be transformed into 
plywood for gliders 
and other airplane 
purposes. 
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entirely independent of carrier power, 
with either gasoline or diesel motor. 
The entire unit is within standard 
road clearances, and its comparatively 
short wheelbase allows greater ma- 
neuverability on the highway, as well 
as on the job. Tractive power is by 
double drive axles in tandem. 


Review for Employes 4296 


Available to inquirers is Caterpillar 
Tractor Co.’s new booklet, “The Year 
1943.” This has 48 pages and some 
excellent pictures, giving employes a 
brief account of activities and prog- 
ress of the concern. 


Furniture Make-Over 
Booklet 42914 


Transformation of old furniture by 
the Peter Hunt method, first revealed 
to homemakers in a consumer booklet 
last spring, is becoming such a na- 
tion-wide hobby that a second book- 
let has been announced by the Fin- 
ishes Division of the Du Pont Co. The 
colorful new 6x9 booklet, entitled 
“Transformagic,” contains 64 pages, 
illustrating and describing the 1944 
creations of the famous Provincetown 
artist whose peasant-style decora- 
tis have turned hundreds of dis- 
carded pieces into beautiful objects. 
A battered wheelbarrow is_ trans- 
formed into a de luxe carryall for out- 
door meals, and an ugly Adirondack 
chair is beautified with vine and leaf 
motifs. Paint and saw change a 
sturdy old table into a kitchen desk, 
an ancient hatrack into a bathroom 
vanity table. 


Duo-Directional 
Sound Reproducer 42915 


A duo-directional baffle reproducer 
has been developed for use in conjunc- 
tin with Executone’s music and 
voice-paging systems. It is especially 
engineered for clear tone reproduc- 
tion over a broad sound range and is 


recommended for plant broadcasts of 
planned music and employe-interest 
programs to build morale and stimu- 
late energy at peak fatigue periods. 
An 8-inch permanent magnetic 
speaker having a 6 ohm voice coil is 
enclosed in this accoustically designed 
baffle. An opening front and back 
provides duo-directional transmission. 
Since most plants vary greatly in 
noise levels, layout and areas to be 
covered, this unit is designed for use 
in any size area where up to medium 
noise conditions exist and wide angle 
distribution of voice and sound is 
desired. This baffle is equipped with 
a convenient internal mounting for a 
special transformer which matches 
the impedance of the reproducer unit 
to the wiring line and amplifier. 


Monsanto Acquires Laucks 


Monsanto Chemical Co., St.. Louis, 
Mo., has announced the acquisition 
of I. F. Laucks, Ince., of Seattle, 
manufacturers of plywood glues and 
paint products. The transaction brings 
Monsanto to the Pacific Coast at three 
different points through acquisition 
of the Laucks properties at Seattle, 
Vancouver, B. C., and Los Angeles. 
In addition, the Laucks interests in 
Portsmouth, Va.; Lockport, N. Y., and 
Stanbridge, Que., were also merged 
with Monsanto. 

I. F. Laucks, Inc., was formed in 
Seattle in 1920 by its present man- 
agement and has experienced a steady 
growth and expansion since. The 
Monsanto Chemical Co. was founded 
in 1901 in St. Louis by the late John 
F. Queeny and now owns or operates 
19 plants in the United States and 
foreign plants in England, Wales, 
Canada, Australia and Brazil. The 
merger was effected through an ex- 
change of stock. No changes in the 
Laucks personnel are contemplated 
and Monsanto plans to operate the 
company as a unit. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill.. and the desired 


information will be forwarded. 


4290 4291 
4294 4295 
4298 4299 
42912 42913 
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City and State 


4292 4293 
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OZAN PINE 


Forest Tree Seedlings 


A 4-Point Plan of 
Forest Management 


® Selective Harvesting of Timber 


@®Forest Planting to Supplement 
Nature 


®Conservation and Utilization 
® Forest Fire Control 


Ozan's forest policies are equally 
as progressive as its manufactur- 
ing methods. Plan to obtain your 
after-the-war lumber needs from 
Ozan. 


Ozan Lumber Co. 
Prescott, Ark. 
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HANDLING IN YOUR YARD 


Save space—time—costs—release men 
for productive work—handle lumber with 
conveyors. 

Write for special bulletin A.L.-442 de- 
scribing Standard 
Conveyors designed 
to speed and cut the 
cost of handling in 
lumber and building 
supply yards. 


. __ STANDARD 
CONVEYOR CO. 


General Offices: 
No. St. Paul, Minn. 
















Know Sell 
es PRESSURE PROCESS «+s 


FIRE PROOF 


Wood Lumber & Timber 
omew Get Be OO MA Now . 
PROTEXOL CORP. Answers 31 Questions 


103 Hartman Square, Kenilworth, N. J. 








51 


ee ie el 


~s 


- - e PEOPLE & PLACES 





Lt. Henry M. Rockwell of the U. S. 
Naval Reserve and Rockwell Bros. 
Lumber Co., Houston, Tex., was re- 
cently commended for meritorious 
rendition of valuable services to the 
commander aircraft, Solomon Islands, 
while serving as ship’s plotting officer 
in the operations section during the 
periods from Nov. 20, 1948, to Jan. 
20, 1944, and from Feb., 1944, to 
March, 1944. Lt. Rockwell in this 
capacity was responsible for maintain- 
ing accurate and _ up-to-the-minute 
records of all ship movements, both 
Allied and enemy. 


Glenn D. Axling, Ketchikan Spruce 
Mills, Anchorage, Alaska, has been 
spending a few weeks in Seattle. 
Ketchikan Spruce Mills has retail 
lumber and building material yards 
at Fairbanks and Anchorage and 
sawmill at Ketchikan. The company 
expects to put in a line of building 
materials also at Ketchikan, where 
in the past it has confined its retail 
business largely to the products of its 
own mill. The mill cuts about 22 mil- 
lion feet annually of which 80 percent 
is Sitka spruce, about 15 percent hem- 
lock and 5 percent red cedar. 


John R. Kennedy, son of Don Ken- 
nedy, Seattle (Wash.) wholesaler, is 
in the signal corps and has been in the 
South Seas nearly two years. He 
fought in one engagement without 
sleep for 72 hours and has earned two 
combat stars. He reports the food 
good and says not to send any. 


S. S. Bothwell has joined the staff 
of the Twin Harbors Lumber Co., 
Portland (Ore.), office. Mr. Bothwell 
was formerly in the Seattle offices of 
Pope & Talbot, Inc. 

R. A. “Dick” Tracy, R. A. Tracy 
Lumber Co., Bismarck, N. D., accom- 
panied by Mrs. Tracy, visited Seattle 
and Enumclaw, Wash., en route home 
from California. R. A. Tracy Lumber 


Co., which has warehouses at Bis- 
marck and Fargo, normally purchases 
large amounts of lumber from the 
White River Lumber Co., Enumclaw, 
Wash. 


Dr. Willard Henry Dow, president 
of The Dow Chemical Co., Midland, 
Mich., and re- 
garded as one of 
the foremost lead- 
ers of research in 
the country, has 
been selected to 
receive the Gold 
Medal Award of 
the American In- 
stitute of Chem- 
ists for 1944. The 
medal is to be 
presented at the 
annual meeting of 
the Institute in 
the Biltmore Ho- 
Dr. Willard H. Dow tel, New York 

City, on May 13. 
Dr. Dow also heads a number of asso- 
ciated companies and is a member of 
the advisory board of Chicago Pro- 
curement District, Chemical Warfare 
Service; a director of the American 
Chemical Society, a member of the 
American Institute of Chemical En- 
gineers, and holds a number of honor- 
ary degrees. 





Officials of Hammond Lumber Co., 
Samoa, were hosts on Pan-America 
Day, April 14, to a party of San 
Franciscans headed by the Honorable 
De Saboia Lima, consul general of 
Brazil at San Francisco. The party 
was escorted to a Hammond woods 
operation, where they had lunch with 
the woodsmen, and a large redwood 
tree was felled for their interest. 


Both sons of Harold C. Brown, pub- 
lic relations department of the Red 
Cedar Shingle Bureau, voluntarily en- 


listed before their eighteenth birth. 
days. The elder, Stuart D., 21, is 
radio control tower operator for the 
Army Air Corps at Greenville army 
airfield, Greenville, Miss. The younger, 
Kenneth C., is an 18-year-old marine 
somewhere in the South Pacific, 


William W. “Nick” Woodbridge, 
son of W. W. Woodbridge, secretary- 
manager of the Red Cedar Shingle 
Bureau is a lieutenant (j.g.) in the 
Navy and is believed in the South 
Pacific. 


The Foreman-Derrickson Veneer (Co, 
plant, which burned April 8 at Eliza- 
beth City, N. C., with an estimated 
loss of more than half a million dol- 
lars, will be rebuilt “as soon as priori- 
ties can be secured” and materials 
are made available, J. W. Derrickson, 
Norfolk, Va., and W. B. Foreman, 
Elizabeth City, co-owners, said. 


Mrs. Joseph B. Grossman, wife of 
the treasurer of L. Grossman & Son, 
operating a chain of retail yards in 
New England, centering at Quincy, 
Mass., was delegated to sponsor the 
launching of a submarine chaser on 
April 25, at a shipbuilding yard in 
Quincy, in recognition of her selling 
of $100,000 worth of United States 
War Savings Bonds in her home town, 


The box factory, 200,000 feet of 
shook, and three trucks of the Shasta 
Box Co., near Redding, Calif., were 
destroyed in a $100,000 fire on April 
20. The company’s new lumber mill 
and stacked lumber were saved. The 
plant was insured. 


Capt. Walter J. Overend, Army Air 
Corps, and son of Paul E. Overend, 
California Redwood Association, San 
Francisco, Calif., was promoted to the 
rank of Major upon his recent return 
after two and one-half years of over- 
seas service. The Overends now have 
two majors in the family. 


Transfer of Vernon C. Hanson, su- 
perintendent of the Long-Bell Lumber 
Co.’s Winston Creek logging opera- 
tions since last September, to Long- 
view, Wash., as assistant to Roy F. 
Morse, manager of the company’s log- 













ire is at War... 


and while some woven wire fence and steel posts 
are now being produced, there will not be nearly 
enough to supply all demands. . 
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53 Years 
i Satisfaction 





Victory. 
KEYSTONE STEEL & WIRE CO. 


PEORIA, ILLINOIS 


Fence Users will continue to 
“Look for the Top Wire Painted RED” 


RED BRAND FENCE 
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such contracts. 


Phone: No. 4 


We Are Interested in Furnishing | 
Boxes or Shell Cases for the Army 


and would like to negotiate with any concern having 
| 
We would be willing to estimate any 


orders with an AA-1 Priority attached. 


The Malta Mfg. Co. 


or Navy 


Malta, Ohio | 
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ging and timber department, has been 
announced by Mr. Morse. He also an- 
nounced transfer of Charles N. Cory, 
side foreman of Long-Bell’s Ryder- 
wood, Wash., operations to Winston 
Creek as superintendent. 

L. L. Chipman, vice president in 
charge of Longview (Wash.) opera- 
tions of the Long- 
Bell Lumber Co., 
has announced the 
appointment of 
Ansel Heckman 
as superintendent 
of the factory of 
the Longview di- 
vision, to succeed 
J. D. McCann, 
who has resigned 
to give his full 
time to operation 
of a small mill he 
recently pur- 
chased at Tilla- 
mook, Ore. Mr. 
Heckman, who has been with the 
Long-Bell Lumber Co. for eighteen 
years, is active in community life and 
has two sons in the current conflict. 

E. A. Gordon, associated with 
Strable Hardwood Co., Oakland, Calif., 
for the past 17 years, has entered the 
hardwood brokerage business for him- 
self, with offices in the Sullivan build- 
ing, 1629 Telegraph Ave., Oakland. 

Lt. John F. Mitchell, formerly with 
the Loop Lumber Co., San Francisco, 
Calif.. was recently reported as the 
pilot of a Flying Fortress that was 
crippled in a mission over Germany 
and guided back to its base in England 
by a navigator whose jaw had been 
shattered by flak. 

The Juan Creek Lumber Co. mill at 
Juan Creek, Calif., was destroyed by 
fire recently, with loss estimated at 
$50,000, partially covered by insur- 
ance. 





Ansel Heckman 


Russell R. Cunningham Lumber Co., 
Peoria, Ill., will continue to operate 
under the management of Mrs. Rus- 
sell R. Cunningham, widow of Russell 
R. Cunningham, whose death occured 
on March 27. 


Skilsaw, Inc., Chicago, announces 
the appointment of Delmar M. De- 
Wolf as advertising manager. Mr. 
DeWolf previously was assistant ad- 
vertising manager and editor of the 
“Skilsaw Blade” for three years. 


Myron W. Koll, Koll Lumber Co., 
Los Angeles, has been commissioned 
a second lieutenant following gradua- 
ton from Officers’ Candidate School 
of Engineers at Fort Belvoir, Va., and 
8 now stationed at Camp San Luis 
Obispo, Calif. 


Col. W. B. Greeley, secretary-mana- 
ger West Coast Lumbermen’s Asso- 
cation, told an interested audience of 
400 Seattle Rotarians that the post- 
War prospects for the forest indus- 
tries of western Washington are 
bright. In World War I, Col. Greeley 
Was in charge of 21,000 forestry troops 


in France, operating 95 sawmills. For 
his achievements he received the 
D.S.M. from the United States, the 
D.S.0O. from Great Britain, and the 
Legion of Honor from France. In 
three years of the present war the 
United States has poured 60 billion 
feet of lumber into the conflict. Lum- 
ber will continue to play a most im- 
portant part until the end of the war. 
This however is not causing any dan- 
gerous drain on forest resources be- 
cause total annual lumber production 


is not greater now than for several 
peacetime years in the past said Col. 
Greeley, who also pointed to wartime 
developments in the utilization of so- 
called waste material. Describing the 
tree farm movement he said that tim- 
ber growing is now counted a profit- 
able business. 


Donald R. Mower has been commis- 
sioned lieutenant (j.g.) in the United 
States Naval Reserve and is now sta- 
tioned with the Navy Lumber Coordi- 
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TREMONT LUMBER COMPANY 
Rochelle, La. 


At Top Speed On War Needs 


The big Tremont mills are 
now producing as fully as 
possible to help Uncle Sam. 
As soon as war needs will 
permit we'll be back with the 
same reliable quality, same 
prompt service, to all custom- 
ers as before the war. 


BUY 
WAR BONDS 
and STAMPS 
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MAHOGANY | 


WALNUT 





We have been many years building 
up our reputation for quality and cus- 
tomer satisfaction. It distresses us 
that under current operating and sup- 
ply conditions we are unable to meet 
even the needs of our regular custo- 
mers. whose forbearance we solicit. 








Helpful Books About Estimating, Construction, 
Planning, Designing 


Building Cost Estimating 


ARITHMETIC FOR CARPENTERS AND 
BUILDERS. By R. Burdette Dale, of Pratt In- 
stitute. Reviews principles of arithmetic and 
builders’ geometry, then applies them to prac- 
tical problems such as are met in framing, roof 
design, stair building and use of the steel square. 
Included is book of answers to the problems, so 
that the user can check his understanding of the 
text. 231 pages. Price, delivered, $1.85. 


THE BUILDING ESTIMATORS’ REFERENCE 
BOOK. By Frank R. Walker. This book, which 
has gone through many editions, including its 
comprehensive index comprises 1,597 pages, cov- 
ering every conceivable phase of building con- 
struction from excavation to varnish finish. It 
answers all questions as to the probable cost of 
any construction work. Valuable in checking 
estimates. Included with the large book with- 
out extra charge is the Vest Pocket Estimator 
containing all the information needed for every- 
day use. Price, delivered, $10.00. 


BLUE PRINT READING FOR THE BUILDING 
TRADES. By J. R. Dalzell, J. McKinney and H. 
Ritow. A practical manual of self-instruction, 
numerous illustrations, diagrams, and plates; 107 
pages, cloth binding. Price, delivered, $1.25. 


ESTIMATING THE COST OF BUILDINGS. By 
Arthur W. Joslin. With useful information on 
the reading of plans and taking off quantities. 
Bound in cloth, 212 pages. Price, delivered, $2.50. 


ESTIMATING BUILDING COSTS. By C. F. 
Dingman. This is a companion and supplement 
to “Plan Reading and Quantity Surveying” by 
the same author. It deals in concise fashion 
with costs of construction materials and labor. 
240 pages, bound in flexible synthetic leather. 
Price, delivered, $2.50. 


TODAY’S BUILDING ESTIMATOR. By I. P. 
Hicks. Insures against mistakes in listing, by 
providing spaces for items usually required, and 
reminder list of items; also means for compar- 
ing actual with estimated cost for future guid- 
ance. 96 pages. Price, delivered, $1.25. 


Construction, Planning, Designing 


PROGRESSIVE STEPS IN ARCHITECTURAL 
DRAWING. By George W. Seaman. A step-by- 
step method for studerit draughtsmen, including 
details of construction and design. For use as 
a reference book by architects. It will be a great 
help to the beginner in draughtsmanship in lay- 
ing out his work. Price, delivered, $1.80. 


WOOD CONSTRUCTION, PRINCIPLES, FRAC- 
TICES, DETAILS. By D. F. Holtman, This work 
is a project of the National Committee on Wood 
Utilization, and was prepared under the direction 
of a central committee of ten distinguished en- 
gineers and architects. It is a comprehensive 
text and reference book on wood and its use in 
construction, containing authoritative informa- 
tion regarding the mechanical properties and 
uses of wood in general and of the various 
species in particular. Bound in cloth, 711 pages. 
Price, delivered, $6.00. 


WOOD STRUCTURAL DESIGN DATA. Com- 
piled by National Lumber Manufacturers’ Asso- 
ciation. Information on physical, chemical and 
mechanical properties of wood, and tables show- 
ing how to determine the correct size of a mem- 
ber; also on standard sizes, measurements and 
trade terms. Price, delivered, $1.50. 


DOUGLAS FIR USE BOOK. Issued by West 
Coast Lumbermen’s Association. Enables archi- 
tects and engineers to find the correct size of 
beam or post for given span or load by reference 
to its comprehensive data tables; there is a sec- 
tion on use of connectors. 200 pages. Price, 
delivered, $1.00. 


SOUTHERN PINE MANUAL OF STANDARD 
WOOD CONSTRUCTION. Compiled by Southern 
Pine Association. Besides technical data on 
proper sizes of beams and columns for different 
loads, there are data on the bow-string truss 
and on moisture content provisions of the grad- 
ing rules, and a mathematical section—the effort 
being to give all the information needed to solve 
everyday problems in wood construction. Price, 
delivered, $1.50. 


PRACTICAL STRUCTURAL DESIGN. By Ern- 
est McCullough. The author is an engineer of 
over 30 years’ experience and is also a licensed 
architect. The book contains only the most 
approved practice of up-to-date offices. No 
higher mathematics is necessary to understand 
the calculations. Cloth binding, 320 pages, 6x9 
inches, 200 figures. Revised. Price, delivered, 


. 


HANDBOOK OF BUILDING CONSTRUCTION. 
By George A. Hool and Nathan C. Johnson. This 
comprehensive 2-volume handbook describes 
modern building design and construction down 
to the smallest detail. Principles, methods, 
costs, tables, and reference data are all made 
accessible. The two volumes, with flexible cov- 
ers, 6x 9 inches, fully illustrated, comprise 1,474 
pages. Price, delivered, $10.00. 


STEEL SQUARE POCKET BOOK. By D. L. 
Stoddard. A practical and handy treatise giving 
best methods of using the carpenter’s steel 
square for laying out figures and roofs, finding 
roof pitches and cutting rafters. Cloth, 181 
pages. Price, delivered, $1. 


THE CARPENTER’S SQUARE AND IT’S USES. 
By M. M. Romig, B.S. A 24 page booklet of ques- 
tions and answers based on the Stanley Steel 
Square. ONLY 25e a copy. 


WOOD MOLDINGS. In this booklet of 32 pages 
are shown in actual size the outlines of the 
standard designs of moldings and interior finish 
patterns. This is the new “Universal” ‘7,000” 
list, the pattern number, lists per hundred lineal 
feet and list price being shown on each pattern. 
On five pages also molding combinations are 
shown in half-size outline, with pattern num- 
bers. Price, delivered, single copy, 50 cents; 
quantity prices on request. 


FULL LENGTH ROOF FRAMER. By A. F. J. 
Reichers. A vest pocket book of 115 pages giv- 
ing on facing pages the entire length to %-inch 
of the common, hip, valley, and jack rafters for 
48 different pitches. Bound in cloth. Price, de- 
livered, $2.00. 


CARPENTRY. By Gilbert Townsend. A prac- 
tical treatise for carpenters and woodworkers 
on simple building construction, including fram- 
ing, roof construction, general carpentry work, 
and exterior and interior finish of buildings. 
Price, delivered, $2. 


CARPENTRY FOR BEGINNERS. By W. Fair- 
ham. Bound in cloth, 217 pages.Price, delivered. 
$1.75. 


Mail Your Order for Any Book Listed Above to: 


AMERICAN LUMBERMAN 


139 N. Clark St. 


Chicago 2, Illinois 
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nating Unit in the Lexington (Ky.) 
office. Prior to joining the service, Lt. 
Mower was vice president of the 
Mower Lumber Co., Charleston, W. 
Va. 

Frank S. Vetter, Midwest Lumber 
Co, line yard operators with head- 
quarters in Dubuque, Iowa, has called 
on the Seattle trade, seeking lumber. 

Mr. and Mrs. Charles H. Ingram of 
Tacoma, Wash., announced the mar- 
riage April 15 of their daughter, Miss 
Suzanne Ingram, to Lt. Warner Mont- 
gomery Wilson, U. S. N. The bride’s 
father is general manager of the 
Weyerhaeuser Timber Co. 


Mr. and Mrs. Cyril J. Fairhurst of 
Tacoma, Wash., have announced the 
recent marriage of their daughter, 
Miss Catherine Eileen Fairhurst, to 
Lt. John E. Cantlon, United States 
Army. The bride’s father is secretary 
of the Fairhurst Lumber Co. and the 
Tacoma-Eastern Timber Co. 

The Puget Sound section of the 
American Society of Foresters held a 
diner meeting in Tacoma, Wash., 
April 11, honoring Dr. Henry Schmitz, 
dean of the school of agriculture and 
forestry of the University of Minne- 
gota. An informal forum, in which 
timber owners, managers, and forest- 
ers discussed plans for the develop- 
ment and maintaining of forests of 
the future, was a feature of the meet- 
ing. Section President Clyde Martin, 
Weyerhaeuser Timber Co., introduced 
J. P. Weyerhaeuser, Weyerhaeuser 
Timber Co.; Everett G. Griggs, II, St. 
Paul & Tacoma Lumber Co.; John 
Schafer, Schafer Bros., Montesano; 
Ed Stamm and Axel Bramstrom, 
Crown-Zellerbach Paper Co., Seattle, 
and Bror Grondal of the University of 
Washington school of forestry, who 
participated in the discussion. 


Fred Tackitt, Praise, Ky., who for 
some months has had considerable to 
do with the sawmill and lumber and 
supply business established by his 
father, the late Fred Tackitt, will con- 
tinue the business. 


Wins Safety Award 


For the second time in three years, 
Hammond Lumber Co., Samoa, Calif., 
has been awarded the C. R. Johnson 
Memorial Safety Trophy for the best 
safety and accident prevention record 
of the California redwood lumber in- 
dustry. As shown by the Donovan Ac- 
cident Index, the company in 1943 
established the lowest injury rate of 
aly since the contest was inaugu- 
tated. Holmes Eureka Lumber Co., 
Eureka, was the 1942 winner. Ham- 
mond won the initial contest in 1941. 

At a banquet held at Eureka re- 
‘ently, the coveted trophy was pre- 
sented to Leonard C. Hammond, pres- 
ident of Hammond Lumber Co., by 
Fred V, Holmes, president of Holmes 
Eureka Lumber Co. In attendance at 

© presentation ceremonies were 
More than 140 officials of redwood 
companies, civic leaders, and repre- 
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sentatives of the state compensation 
insurance fund. 

The C. R. Johnson Memorial Safety 
Trophy is a bronze plaque mounted 
on a background of redwood burl. It 
was donated by Otis R. Johnson, pres- 
ident of Union Lumber Co., in mem- 
ory of his father, the late Charles 
Russell Johnson, founder of the com- 
pany. The winner retains possession 
until another company turns in a bet- 
ter annual record. 


Will Head District Rotarians 


H. F. Root, Bonner, Mont., is to be 
the new Governor of the Montana dis- 
trict of Rotary International. He was 
named at the twenty-second annual 
district conference in Helena on April 
17. Jack Root, as he is widely known, 
is assistant manager of the lumber 
department of the Anaconda Copper 
Mining Co., Bonner. He has been a 
Rotarian for sixteen years, is a mem- 
ber of the Missoula club, of which he 
is a past president. Mr. Root is active 
in many civic and industry organiza- 
tions and is chairman of Montanans, 
Inc., a committee on postwar plan- 
ning for the lumber industry. He is 
also active in the work of the Western 
Pine Association and is chairman of 
the statistical committee of that or- 
ganization. He is, and has been since 
boyhood, an enthusiastic philatelist. 


Softwood Distribution 
Yard Industry 
Advisory Committee 


Appointment of twelve representa- 
tives of the softwood lumber yard in- 
dustry from all over the country as 
members of a Softwood Distribution 
Yard Industry Advisory Committee 
has been announced by the Office of 
Price Administration. 

There are approximately 25,000 
lumber yards in the United States 
which have a total business volume of 
from 2% to 3 billion dollars annually. 
The committee will advise and con- 
sult with OPA on pricing problems 
arising under Maximum Price Regu- 
lation No. 215 (Distribution Yard 
Sales of Softwood). 

The committee will hold its first 
meeting May 10, 1944, at the national 
office of OPA in Washington. Officers 
will be elected and an agenda drawn 
up. 

Formation of this committee is in 
accordance with OPA’s policy of con- 
sulting industry men on matters affect- 
ing the pricing of their products. 
Among the more important and press- 
ing problems confronting softwood 
lumber yards is equitable pricing of 
numerous lumber items, use and dis- 
tribution of which are subject to con- 
trol by the War Production Board. 
Lumber is high on the list of critical 
materials needed in the war program, 
and the current shortage has brought 
about difficult pricing and procure- 
ment problems for lumber dealers. 

The members of this committee are: 


Soft in tex- 
ture, light in 
weight, scien- 
tifically kiln 
dried, carefully 
machined and 
manufactured, 
Craig Moun- 
tain Ponderosa 
Pine has long 
been a favorite 
building lum- 
ber. 


Serving in 
the war now, 
Craig Moun- 
tain Pine will 
again be a fa- 
vorite when 
peace is re- 
stored. 
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CRAIG MOUNTAIN LUMBER Co. 
Winchester,Idaho 











Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


and 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 
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LOOSE LEAF TALLY BOOKS 


TALLY SHEETS with Waterproof Lines 
Samples and — on Request 


Tally Cards Car M Hammer Stamps 


Crayon Tally Penells Marking Sticks 
Rule Cases Rul Ml Leather Aprons 
Pickaroons Gaug Load Binders 


Books io Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO. ILL. 
Car Door Lumber Rollers Sectional Board Rules 








WEBSTER. 


> Oni. OR772 272 
One epee 


TEXTURE 
QUALITY 


ine 4, E. Webster Lumber Co. 
Kansas City, Mo. 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FACTORY 

YARD STOCK r ' R CLEARS 

SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 32 Years 


WRITE US! AIR MAIL ONE DAY EACH WAY! 











LEMIEUX BROS., INC. 


FORESTERS--TIMBER ESTIMATORS 
APPRAISERS--CIVIL ENGINEERS 
410-22 Maritime Bldg. NEW ORLEANS, LA. 











CORINTH “co. 


CORINTH, MiSs. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 


C. V. CLARKE 


TIMBER ESTIMATES 


Long experience plus modern methods 


605 First Federal Savings & Loan Bldg. 


P. 0. Box 1385 Jackson, Mississippi 








HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 
37 Years’ Experience 


Engineering Service and Estimates Without 
Obligation -- Send Us Your Inquiry 








Tropical Woods 


Balsa Wood & Substitutes 
Mahogany & Substitutes 





F.C. LUTHI & cO., NEW ORLEANS 12°LA. 
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J. Hammond Geis, John H. Geis & Co., 
Baltimore, Md.; Charles Schildknecht, 
Jos. Schildknecht & Sons, Ridgewood, 
N. Y.; Joseph Fitzgerald, Edward 
Hines Lumber Co., Chicago, IIl.; Domi- 
nic Brace, Brace Lumber Co., Seattle, 
Wash.; W. W. Anderson, Anderson 
Lumber Co., Ogden, Utah; Fred R. 
Stair, Farragut Lumber Co., Knox- 
ville, Tenn.; Norman P. Mason, Wil- 
liam P. Proctor Co., North Chelms- 
ford, Mass.; E. Bruce Hill, E. M. Hill 
Lumber Co., Pittsburgh, Pa.; Leonard 
Lampert, Jr., Lampert Lumber Co., 
St. Paul, Minn.; Paul Hallingby, Ham- 
mond Lumber Co., Los Angeles, Calif.; 
S. Lamar Forrest, Forrest Lumber 
Co., Lamesa, Tex.; Ben L. Johnston, 
Madison Lumber Co., New Orleans, 
La. 


New Appointment on WPB 


Col. E. A. Ziegler has been ap- 
pointed chief of the Requirement Sec- 
tion of the WPB Lumber and Lumber 
Products Division, J. Philip Boyd, di- 
rector of the Division, announced on 
April 8. 

Before joining WPB, Col. Ziegler 
had acted as consultant on the man- 
agement of forest lands of the 
American Creosoting Co. in Georgia, 
and had taught forest economics at 
the University of Florida. He has 
written extensively on the economics 
of forest management and on forest 
products, and has carried on research 
in timberland taxation. 

As chief of the Requirements Sec- 
tion Col. Ziegler succeeds A. C. Cline, 
who left this position to become chief 
of the Program Branch of the Lumber 
Division. 


Obituaries 


MRS. SUSAN  E. 
widow of Thomas E. 
the founders of the Anderson-Tully 
Lumber Co., died April 12 at her home 
in Vicksburg, Miss. She was affection- 
ately known as “Grandma” and “Aunt 
Sue” and was esteemed for her many 
works of charity. Survivors include 
six daughters, grandchildren, great 
grandchildren, and three great-great 
grandchildren. 


WYATT CARGILE, vice _ president 
and general manager of the Nueces 
Lumber Co., Corpus Christi, Tex., died 
at a hospital there on March 28. 


ANDERSON, 90, 
Anderson, one of 


FRED CHASE, 67, in the lumber 
business at Sun Prairie, Wis., since 
1903, died at a Madison hospital on 
April 12, following an 8-foot fall from 
a catwalk in the Chase Lumber Co. at 
DeForest, Wis., several hours before. 
He had been waiting on a customer and 
was filling an order when he fell. Sur- 
vivors include his widow, two daugh- 
ters, and three sons. 


DANIEL ROY COLLINS, SR., 61, a 
partner with his brother, Scott S. Col- 
lins, in the Collins Lumber Co., Hous- 
ton, Miss., and Vardaman, Miss., died 
in a hospital in Houston (Miss.) on 
April 6. Besides his brother, he is sur- 
vived by his widow, a son, a daughter, 
another brother, and three sisters. 


FLOYD E. COVALT, 59, 
manager of the McHenry 


owner and 
Lumber Co., 


West McHenry, IIll., died March 9 
hospital; he had suffered a he 
two weeks before and had been jp fail. 
ing health since that time. He a 
active in fraternal organizatio; "| 


24 ata 
"art attack 


1S. Sur. 

viving are his widow, a son, and 4 
daughter. 
RUSSELL R. CUNNINGHAM, 51, Pro. 


prietor of the Russell R. 
Lumber Co., Peoria, Ill., died March 97 
at a hospital in that city, where “a 
had been a patient since Jan. 15. Mr 
Cunningham had been in jl] health 
since last December. He had been jn 
the wholesale and commission lumber 
business since 1907. He had serveg in 
the first World War and was active jp 
fraternal orders. Surviving are hic 
widow, his mother, a daughter, two 
sons, and a brother. 


Cunningham 


FRANK DIAUTO, 83, for more than 
forty years engaged in the retail Jun. 
ber business at Randolph, Mass,, with , 
branch yard at South Braintree, died a; 
Miami, Fla., April 11, where, with ty; 
daughters and a son, he had spent the 
winter months. A native of Salerno 
Italy, Mr. Diauto came to this country 
at the age of twenty. Surviving are 
five daughters and four sons, three of 
whom have been active in the fathers 
coal and lumber business, while the 
fourth son, John Diauto, has long been 
attached to the selling staff of Bailey ¢ 
Delano Lumber Co. in Boston. 


JOHN H. FRIEDRICH, 68 


of Fried- 
rich Bros., Bronson, Mich., died March 
28, following a brief illness. He was 


active in various 
civic affairs. 


survive. 

GEORGE LEAMON GEARING, 7 
president of the Gearing Lumber (Co 
Pittsburgh, Pa., died at his home in 
Carrick on April 8. He had been in the 
lumber business in the South Hills for 
fifty years and was also vice president 
of the Carrick Bank. He was active in 
various organizations and a member of 
the International Concatenated Order of 
Hoo-Hoo. Surviving are a daughter 
and three grandchildren. 


GEORGE CARRINGTON GOLLADAY 
60, sawmill operator and lumber dealer 
died April 15 at his home in Scotts- 
ville, Va. He is survived by his widow 
seven children, two brothers, and two 
sisters. 

JOHN B. 
lumberman and formerly 
the Sontag Lumber Co., 


organizations and 
His widow and a brother 


HABERMAN, 839, _ pioneer 
president of 
Heron Lake 


Minn., died recently at Worthington 
Minn. He had retired eighteen years 
ago 


PHILLIP HOFFMAN, 81, a partner 
with his brother, John, in the Hoffman 
Bros. Lumber Co., Wilmette, II, died 
in a hospital on April 11. He had re 
turned from California in February. 
Mr. Hoffman was also interested in 
other businesses. Besides his brother 
he is survived by a sister, a son, and 
four daughters. 

GEORGE ALEXANDER HUME, 50 
prominent Muskegon, Mich., lumber- 
man, died in a hospital there on March 
28. He had been ill for the past five 
years. He had been a member of the 
Hackley & Hume Lumber Co. Survivors 
include his widow, three sons, thre 
daughters, four grandchildren, 4 
three sisters. 

E. STANTON JACKSON, 79, retire! 
lumber dealer of Jeffersonville, Int. 
died March 26 in an Indianapolis hos 
pital, where he had submitted to ¢ = 
operation the previous week. Mr. ai 
Mrs. Jackson had celebrated thel 
golden wedding anniversary on Mare! 
4. Besides his widow, three daughter 
survive. , 

CAPT. FRANK R. ICKES, 85, at 
tionately known as “Captain Bill” ant 
identified with the lumber : ae . 
Florida for the last forty-two years 
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died in a hospital in Jacksonville, Fla., 
on March 30, following a brief illness. 
He was manager of the W. A. Evans 


Co. Jacksonville, Fla., and had been 
active in the Lumbermen’s Club of 
jacksonville. He was affiliated with 
several fraternal organizations. His 


widow and a sister survive. 


SAMUEL O. KNUDSON, one of the 
pioneers in the lumber business in Chi- 
cago, died April 15 in St. Luke’s hos- 
pital, Chicago, after a short illness. 
Mr. Knudson entered the lumber busi- 
ness in 1882 in the employ of Perley 
Lowe & Co. His initial wage was $1.50 
per day. He had not worked long as 
a day laborer until he was made fore- 
man, and his advances were rapid and 
commensurate with his marked ability. 
From Perley Lowe & Co., he went to 
Francis Beidler & Co., where he spent 
a number of years. He traveled for a 
term of years, representing the Merrill 
Lumber Co. of Merrill, Wis. As was 
inevitable, he later went into business 
for himself, representing a number of 
well known manufacturers on a com- 
mission basis. In October, 1896, he or- 
ganized the Knudson & Mercer Lumber 
Co. a wholesale concern. Associated 
with him in the organization of this 
wholesale company were Fielding L. 
Mercer and William S. Brannum, well 
known lumbermen interested in a line 
of retail yards. Mr. Mercer died in 1908, 
but Mr. Brannum survives and is still 
connected with the company he helped 
to organize forty-eight years ago. Mr. 
Knudson was president of this company 
from its organization and was active 
in its management up to the time of his 
death, The company maintains offices 
in the Steger Building, 28 East Jack- 
son Boulevard, Chicago. 





WINSTON B. KULLBERG, 37, secre- 
tary-treasurer of the Kullberg Manu- 
facturing Co., Minneapolis, Minn., died 
April 11 from a heart attack at his 
home in St. Louis Park, Minn. He was 
the son of Wallace Kullberg, president 
of the company and had been active in 
Boy Scout work. He was a member of 


several fraternal organizations. His 
widow, his parents, and a sister sur- 
vive. 

GEORGE E. LOGAN, 89, who, with 


the late Benjamin F. Moore organized 
the Logan-Moore Lumber Co., which 


operates a number of yards in Mis- 
souri, died March 15 at his home in 
Nevada, Mo. He had been in failing 


health for some months and would have 
been ninety years old on April 30. He 
was active in church affairs and civic 
and charitable organizations. Surviving 
are his widow, two sons, and a daugh- 
ter. 


WATSON MALONE II, 63, proprietor 
of Watson Malone & Sons, Philadelphia, 
Pa., died at his home in Haverford, Pa., 
on Feb, 20, after an illness of several 
months. He was the third generation 
of his family to conduct the business, 
which was established in 1854. He was 
active in various organizations and was 
a director and former president of the 
Lumbermen’s Exchange of the City of 
Philadelphia. Surviving are his widow, 
a daughter, a son, his mother, a sister, 
and four grandchildren. 


' FRANK w. MUELLER, 81, for more 
_ forty years president of the Muel- 
ee Co. and secretary-treasurer 
pod ce natian Mueller Land & Timber 
Meas Javenport, Iowa, died April 6 at a 
— in that city, after an extended 
rote The Mueller Lumber Co. was 
e n ed Seventy-five years ago by Mr. 
ers father, and Frank W. was 
a on the site of the present offices. 
- in the company for fifty-two 
Tina Mueller was also interested 
ne wal commercial enterprises. He 
the senvelled extensively throughout 
ee nited States and Europe, and was 

ardent lover of music and well 


in art. He was a member of 


versed 
several fraternal and other organiza- 


tions and an avid baseball fan. Sur- 
vivors include his widow; a daughter; 
a sister; a brother, Alfred C. Mueller, 
an attorney and director of the Mueller 
Lumber Co.; two grandchildren, and 
two nephews, Walter E. Mueller, vice 
president and treasurer, and Ben C. 
Mueller, secretary of the Mueller Lum- 
ber Co. 


R. F. (FORD) PRAY, well known 
California lumberman, died at his home 
in San Francisco, 
Calif., April 16. Mr. 
Pray started in 
the lumber busi- 
ness with the Red 
River Lumber Co. 
in the 1890's at its 
mill in Crookston, 
Minn. In 1898 he 
went to the com- 
pany’s new mill at 
Akeley, Minn., 
later becoming 
manager of the 
plant. In 1914 he 
transferred to 
Westwood, Calif., 
where he played 
an important role 
in the planning, 
construction, and operation of the town 
and plant. He left the company in 
1924 to become general manager of 
the Michigan-California Lumber Co., 
Oroville, Calif., and returned to the Red 
River Lumber Co. in 1930, handling 
sales at San Francisco and New York, 
and went back to Westwood in 1934 
as sales manager and later production 
manager. He left the Red River Lum- 
ber Co. again in 1940 to become a 
lumber broker and wholesaler in San 
Francisco, under the firm name of 
Lumbermen’s Exchange. Mr. Pray was 
a leader in trade activities and was a 
member of the Western Pine Associa- 
tion Committee which drafted the NRA 
lumber code. He is survived by his 
widow, a daughter, and two sons, 








ALBERT STEPHEN PROUT, 71, pro- 
prietor of the Wakenda Lumber & 
Supply Co., Wakenda, Mo., died March 
7, as a result of acute nephritis. He 
had been in failing health for the past 
three years and for the last month his 
condition had been critical. He is sur- 
vived by his widow, two daughters, a 
brother, and two grandchildren. 


ARTHUR B. RANSOM, 71, former 
president of the John B. Ransom Lum- 
ber Co. and the Nashville Hardwood 
Flooring Co., died April 9 at his home 
in Nashville, Tenn., after an illness of 
several months. He had been a partner 
with his brother, the late John B. Ran- 
som, and was active in charity, civic 
and church organizations. He is sur- 
vived by his widow, a daughter, a 
brother, a sister, and three grandchil- 
dren. 





CHARLES G. SCHMIDT, 52, National 
Hardwood Lumber Association inspec- 
tor at Louisville, Ky., since 1926, and 
prior to that a deputy inspector at 
Nashville, Indianapolis, and Cincinnati, 
on leave of absence for the past three 
years because of illness, died April 16, 
at his home in Louisville. He had been 
well known in Louisville bowling cir- 
cles as a top flight bowler for a period 
of fifteen years or more. Surviving are 
his widow, a daughter, his mother, two 
sisters, and a brother. 


JOHN E. SCHNITZMEYER, 60, pro- 
prietor of the Hoffman Lumber Yard, 
Hoffman, I1l., died March 27. Survivors 
include his widow, a son, a daughter, 
and a grandchild. 

WILLIS PINCKNEY STEPHENS, 75, 
founder and president of the W. P. 
Stephens Lumber Co., Marietta, Ga., 
died in a hospital in Atlanta on March 
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6, following a long illness. 
been active in civic affairs. 
are his widow, 
three sons. 


L. ROY SUMMIT, 64, secretary of the 
Putnam Lumber Co., Shamrock, Fla., 
died in a hotel in that city on March 3, 
following a heart attack. His widow, a 
daughter, a brother, a sister, and a 
grandchild survive. 


He had 
Surviving 
two daughters, and 








JAMES H. TACKITT, 93, Kentucky’s 
oldest lumberman and active until a 
few weeks ago, died at his home in 
Praise, Ky., April 14, after an illness 
of only about three days. When he 
celebrated his 92nd anniversary, Mr. 
Tackitt, who was a sawmill operator 
and lumber and supply dealer, was as 
active and alert as most men of fifty. 
A son, Fred Tackitt, who has been 
associated with his father in the busi- 
ness, survives. 


GEORGE F. WENDLANDT, manager 
and co-owner of the G. I. Feton’ Lum- 
ber Co., Steele, N. D., died at a Bismarck 
hospital on March 30, after a short ill- 
ness. He had been a lumberman at Dris- 
coll and Tuttle before going to Steele. 
At the time of his death Mr. Wendlandt 
was mayor of Steele and was active 
in church and community affairs. In 
addition to his widow, he leaves two 
daughters, his step-father, three sisters, 
two brothers, and two grandchildren. 
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‘Our flooring plant is modem through- 


out. For well-manufactured Maple 
and Birch flooring specify “Diamond 








The following totals on lumber pro- 
duction in the United States for 1943 
by regions and species are estimates 
based on data obtained from monthly 
surveys of sample mills conducted for 
the Lumber and Lumber Products Di- 
vision, War Production Board, by the 
Forest Service in co-operation with 
the regional lumber manufacturers’ 
associations. 

Monthly production reports were 
obtained from approximately 3,000 
co-operating sawmills drawn from the 
various mill production size classes 
within each lumber producing State 
or sub-division. Monthly reports were 
obtained from most of the large mills 
that produce annually 5 million board 
feet or more and which, in the aggre- 
gate, account for more than half of 
the total lumber produced in the 
United States. The remainder of the 
sample consisted of approximately 6 
percent of some 38,000 mills produc- 
ing less than 5 million board feet per 
year. 

Because of the limitations of sam- 
pling and the difficulty encountered in 
some regions in obtaining reports 
showing the detailed breakdown of 
production by species, estimates are 
not presented separately for low-pro- 
duction species, but rather combined 
under a designation of “other.” The 
estimates of U. S. total lumber pro- 
duction are considered close to the 
true figures. The more detailed pro- 
duction estimates shown, such as for 
a species, are subject to somewhat 
larger discrepancies than are the over- 
all figures. 

These data on lumber production in- 
clude sawed railroad ties and mine 
timbers as well as all other lumber 
produced by sawmills. 


Lumber Production by Regions for 1943 




















































Thousand 

Board Ft. 
Northeastern .......... 1,775,208 
Appalachian ........... 2,158,493 
North Central .......... 587,893 
mowsn Central .....66.-. 869,668 
eee 964,100 
ee el Gos are anita 13,658,779 
| Sg ren a eee 75,698 
North Pacific ........... 10,721,865 
South Pacific ........... 2,180,374 


North. Rocky Mountains. 1,154,731 
South. Rocky Mountains. 475,163 


TOTAL, 
UNITED STATES ...34,621,972 


WPB Figures on 1943 


Lumber 
Production 


Lumber Production by Species for 1943 


Thousand 
Board Ft. 

Eastern Softwoods: 
EP eee 264,843 
IEE oo gis clit Seceeia 465,110 
po eo re 958,215 
Southern Yellow Pine... .10,812,933 
eg hie 113,585 
INE, hs: bes ea'erwiectnela ei 112,487 
0! ee eee 29,839 
NE aainatingiae wnninnnae 12,757,012 

Western Softwoods: 
Port Orford Cedar....... 46,870 
Western Red Cedar...... 152,074 
py ee 6,917,853 
a 282,957 
Western Hemlock ....... 769,817 
Larch-Douglas Fir ...... 912,796 
Ponderosa Pine ......... 3,798,331 
Be 255,147 
Western White Pine..... 366,641 
ee re 444,346 
Sitka Spruce ........... 322,090 
OE who eiowderedioses 254,125 
EE Sociiertnrcnt trie paw eae 14,523,047 

Hardwoods: 

0 aS eee 106,952 
a ere 109,617 
_ Serre 292,556 
ee 162,321 
Cottonwood ............ 169,414 
BM: sic peclacaiaca alate oer ainiacndea 156,039 
Black and Tupelo Gum... 367,901 
WE IE ae wigcsne iors aiewiens 927,706 
Hickory and Pecan...... 153,793 
eee 406,376 
Galt Maple .......0.0.6. 136,692 
es earner 1,944,051 
Weeee GRE bids sc eeemsnes 1,246,336 
P| re 618,436 
re 73,684 
ME ihe lasavnruecar orale Galas’ 470,039 
| RE eee a 7,341,913 


GRAND TOTAL, 
UNITED STATES... .34,621,972 














Canadian Lumber Estimates 


Overseas requirements for lumber 
are expected to increase greatly in 
1944, Hon. C. D. Howe, Minister of 
Munitions and Supply, told the Cana- 
dian House of Commons. Reduced 
demand is anticipated in Canada as 
a result of completion of a major part 
of the military construction program. 


58 












“So far as we can estimate at this 
time our total production for 1944 will 
be 4,350,000,000 board feet,” Mr. 
Howe said. “Of this amount we will 
export 1,980,000,000 feet, leaving for 
consumption in Canada, 2,370,000,000 
board feet. The larger supply which 
will be available for use in Canada 
will permit considerable easing of the 
restrictions on the use of lumber.” 
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ADVERTISING 


PAYABLE IN ADVANCE 


Copy must be in office of AMERICAN LUM. 
BERMAN by Monday prior to publication 
date. Rates are based on number of WORDS 
and consecutive insertions as shown below, 
Be sure to count address. For “blind” aq. 
dress care this publication count 5 words, 
Advertisements are set in uniform style, in 
proper classification, with first line in capitals, 
if so ordered. 

Extra lines of white space count as 5 words, 


RATES PER WORD, PER INSERTION 


8c per word for one insertion. 

7c per word, per insertion, for 2 consecutive 
insertions. 

6c per word, per insertion, for 3 to 5 consecu. 
tive insertions. 

Attractive discounts for 6, 13 or 26 consecu. 

tive insertions. 

When answering “blind” advertisements ad. 

dress number shown care of 


AMERICAN LUMBERMAN 


139 N. Clark St., Chicago 2, Illinois 











HELP WANTED __ 


WANTED 


Salesman to call on farmer trade to sell 
necessa: maintenance materials, 

Roof <= ibe sidewall materials. ould 
be home nights; have choice of living in one 
of several good towns in northern Illinois. 
Old established firm. Guaranteed salary. 
Permanent connection. s 
Hunter Associates, 81 College Ave., Dixon, Ill. 


TIME STUDY 


Old established eastern millwork manufactur 
ing concern wants man for time study work, 
engineering, costs. Opportunity limited only 
by ability to produce and the courage to fol- 
low through. 

Address *‘M-55," American Lumberman. 


CUTTING ROOM FOREMAN 


Excellent opportunity for man with experience 
in running an up-to-date Cutting Department 
Aggressiveness more important than long ex- 
perience. 

Address ‘‘M-54,’" American Lumberman. 


RETAIL MANAGER 
Experienced in lumber and building materials. 
Complete charge including supervision o 
bookkeeping. Permanent, salary $3,000. Must 
have first class references. State qualificc- 
tions and experience. 

Robert Adams, Jr., Lakeview. Oregon 


RETAIL YARD MANAGER a 
Capable, experienced Yard Man and Shipping 
Clerk for Yard situated at Northeastern sec 


tion of Bergen County, N. J. 
Address M-94, American Lumberman. 


WANTED—MANAGER 
For a one man yard; also second man for 
larger yard. Both yards are located in lib 


nois farming communities. ae 
Alexander Lumber Co., Aurora, [Illinois 


WANTED 


Experienced planing mill operator to ™ 
planer in small town in Arizona. Wnite wt. 
ing full particulars, salary expected and re 

erences. 
Address Box M-95, American Lumbermat. 
et 


FILER FOR SAW REPAIR SHOP 
to work on round and small band — 
grinding. Prefer box factory man. Muw' Wis 
Saw Works, 1113 N. 4th St., Milwaukee 3. ¥* 
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HELP WANTED 





SITUATIONS WANTED 








sg WANTED 


lumber buyers. inspectors and expeditors 
for val in Peansyivania. West Virginia, Ken- 
tucky and Ohio. Good proposition for right 


ay: M. Frampton & Co., Greenville, Pa. 


WANTED 


Man: General office work and retail sales 
with machine bkpg. experience. Yard lo- 
ed in No. Illinois Joliet area. 

Address Box M-78, American Lumberman. 


WANTED 


By large Indiana Hardwood Manufacturing 
and wholesale operation: Capable man or 
lady bookkeeper, stenographer for wholesale 
department, lumber inspector, circle sawyer, 
fler, millwright. War contracts, excellent 


rospects. 
cue M79. American Lumberman. 











ARE YOU INTERESTED 


in securing a position with one of the grow- 
ing organizations of Michigan with a perma- 
nent future after the war? If so and you 
are a draftsman capable of detailing and bill- 
ing in special architectural millwork apply 
stating all particulars and salary to the 
PONTIAC MILLWORK CO., 2005 Pontiac Rd., 
Pontiac, Michigan. 


NORTHERN ILLINOIS FIRM 


wants experienced counter salesmen and as- 
sistent managers. A good personality and 
ability to handle men are essential. Perma- 
nent positions and opportunity for advance- 
ment to right men. State qualifications and 
experience. All replies strictly confidential. 
Address M-91, American Lumberman. 


WANTED BAND SAW FILER 


Permanent year around job filing saws in 
box ovelly Town has population of 2500 
and located 78 miles west of Albuquerque. 
Good schools. 

Address P. O. Box 106, Grants, New Mexico. 


~~ SITUATIONS WANTED 


WANTED 


Position wanted as buyer or assistant buyer. 
Best references. 
Address “‘M-64,’° American Lumberman. 























PLANING MILL AND MILLWORK 


Superintendent, age 47. Architectural train- 
ing. Twenty years experience. Would like 
to connect with reliable concern with post 
war future. 

Address M-90. American Lumberman. 





AVAILABLE ON 30 DAYS NOTICE 


operation superintendent, 25 years experi- 
ence from stump to car. 
Address M-92, American Lumberman. 


POSITION WANTED 


Competent Hardwood Inspector services avail- 
able now. Yard or road work. Appalachian 
field preferred. 

Address Box M-100, American Lumberman 


ACCOUNTANT-OFFICE MANAGER 
Experienced in auditing, taxes, credits and 








collections. Age 39. Married. Last salary 
— per year. Great Lakes location pre- 
erred, 


Address Box M-98, American Lumberman 


SUCCESSFUL SALESMAN WANTS 
To represent leading millwork, lumber or con- 
struction materials manufacturer. Knows Ohio, 
diana, Kentucky, Tennessee and Georgia 
well, Age 38. College Graduate with 15 
Years active, creative sales and contact ex- 
Perience in millwork, lumber and construction 
materials. Position must be permanent with 
uate potential in return for A-1 sales and 
contact job. 


Address Box M-97, American Lumberman 


RETAIL MANAGER 
2 years lumber experience—15 with one firm. 
2 ucer. 3-A in draft. Presently employed 
Manager. Wants new connection — entire 
i e large yard city over 25,000 anywhere. 
dress Box M-86, American Lumberman 


w, COMPETENT YARD MANAGER 
excellent record of successful large 
Year ogement covering a period of twelve 
and bet ty eight years of oe. good health, 
- Dest of references. Prefer Illinois loca- 
M city of 25,000 or larger. 
ess Box M-80, American Lumberman. 














WANTED POSITION 


Band and circular saw filer planing mill setup 
and maintenance. 
Rudolph Zielke, Glidden, Wisconsin 





BOOKKEEPER—OFFICE MANAGER 


Married, draft deferred, presently employed 

with a lumber and millword, plumbing and 

heating supply house in the East, desires to 

make connection with West Coast firm. 
Box M-89, American Lumberman 





LUMBER & DIMENSION 
WANTED 


WANTED TO BUY 


Eastern dealer wants to make connection with 
Western buyer or manufacturer on carload 
shipments of: 2”, 3” & 4” Fir or Hemlock; Fir, 
Hemlock or Cedar Uppers; Flooring, Siding, 
Shingles, Plywood, Idaho and Ponderosa Pine, 
Cypress, Common & Clear: N. C. Common & 
Clear D4S. Also odd lots of Plywood, Pine 
Mouldings or items without a —_.- 
Address ‘‘J-64,‘° American Lumberman. 











MILLWORK MAN 


Good millwork man desiring a change would 
like to contact a mill needing a man capable 
of estimating, detailing, selling. etc. Have 
had 25 years experience in the millwork busi- 
ness, both stock and special. Am 41 years old 
with a family and am willing to move any- 
where. 
Address M-105, American Lumberman. 





AUDITOR AND TAX ACCOUNTANT 
Desires position with lumber manufacturer. 
Have been employed for the past 10 years as 
office manager for public accounting firm. 
Good reasons for desiring to make a change. 
Highest references. 

P. O. Box 2192, DeSoto Sta., Memphis, Tenn. 


EXPERIENCED MILLWORK MAN 


Capable Retail Lumber and Millwork Man 
thoroughly familiar with all branches of the 
business desires position as manager or 
assistant to owner with chance for iuture 
interest. 

Address M-103, American Lumberman. 











HARDWOOD INSPECTOR 


35 years experience; also know maintenance 
of way material—Pine, Fir & Oak timbers. 
Address M-106. American Lumberman. 


BUSINESSES WANTED 


WANTED 


Have you reached the period in life when you 
would like to sell a half interest in your yard 
and retire? 

Address ‘“M-63,’° American Lumberman. 


WANTED TO BUY 


Half interest in a retail yard and take over 
the management. 
Address M-93, American Lumberman. 


TIMBER & TIMBER LAND 
WANTED 


TIMBER WANTED—ANY AMOUNT 
Pine or hardwood Southeast States preferred 
for cash buyers. J. P. CADY, Licensed Broker. 
Pine Bluff, 





























HARD MAPLE WANTED 
200,000 feet per month each 6/4 and 8/4. 
Also beech and 4/4 cherry. High priority 
ratings. H. G. IRWIN LUMBER CO., Garland. 
Pennsylvania. 





WANTED 
Panels, crating, core stock, casket, furniture 
and construction lumber AD or Rgh. or 
Surfaced. What have you? Wire collect. 
PAUL B. BERRY, Grand Rapids 6, Mich. 


WILL BUY FOR CASH 
Carloads of new or used lumber & doors. 
BISSELL LUMBER & WRECKING CO. 
7834 W. Grand Ave. Elmwood Park, IIl. 
Phone: Elmwood Park 1198 








WANTED TO PLACE ORDER 


For carload of fence pickets bevel siding and 
flooring straight or mixed cars. Bissell Lum- 
ber & bp ag Co., 7834 W. Grand Ave., 
Elmwood Park, Ill. Phone: Elmwood Park 1198. 





DOWELS 


Correspondence wanted from dependable 

mills able to furnish large quantities hard or 

softwood 1/,"" to 1°’ inclusive steady business. 
Reply Box M-72, American Lumberman. 





WANTED 
Large quantities soft or hardwood prefer 
softwood %4x%, strips clear one face cut to 


size stock various lengths from 6°’ to 23°’ 
long good steady business over long period. 
Reply Box M-73, American Lumberman. 





LUMBER WANTED 
6000’ 1’ FAS or ¢ 1 Common & Better Cherry 
Air or Kiln Dried 
6000’ 6/4" FAS or £1 Common & Better 
Cherry Air or Kiln Dried 
10000’ 8/4’ FAS or 1 Common 6& Better 
Cherry Air or Kiln Dried 
10000’ 1°’ FAS or ~1 Common & Better Maple 
Air or Kiln Dried 
5000’ 6/4’ FAS or 1 Common & Better 
Maple Air or Kiln Dried 
10000’ 8/4" FAS or +1 Common & Better 
Maple Air or Kiln Dried 
Tell us what you have in Hardwoods 
Charles F. Shiels & Co., Cincinnati 3, Ohio 





TIMBERLAND 
Wanted standing timber in upper or lower 
Michigan or Wisconsin. 
Address Box M-83, American Lumberman. 





WANTED TO BUY 


Medium or large tract of good timber, with 
or without mill, located in Alabama or Mis- 


sissippi. 
+ Box M-75, American Lumberman. 





WANTED WEST COAST TIMBER 
Pine or Fir 100 million feet or more with or 
without mill. 
Address Box M-107, American Lumberman. 





WANTED TO BUY 
—MISCELLANEOUS— 





FOR SALE 


Subject usual commission can furnish orders 
for three cars each of 5/4 and 8/4 1 com- 
mon and better hard maple with certification. 
Direct. 1, M-364 AA-2 or better priority. 

M. R. Denny. 5th Ave. Bldg., Moline, IIl. 


WANTED TO BUY 
White Ash, Rock Elm, Birch 
4/4°° x 5/4°° x 60" 
4/4" x 5/4" x 50° 
a/e" = S/0" x &” 
Soft Maple, Soft Elm, Beech 
se" x S/e° = 
4/4" x 5/4” x 44” 
Straight Grain, Free of Defects or Wane 
NORTHLAND 


R SKI MFG. CO. 
2306 Hampden Ave. St. Paul 4, Minn. 


USED MACHINERY WANTED 





Hard Maple, 














RAILS WANTED 
Principally 16-20-25-30 Ib. 
THE 


Ww. " 
Fullerton Bldg.,. St. Louis, Mo. 





RAILS: ANY SIZE OR QUANTITY 
Particularly 20 ib. 25 lb. 30 Ib. 35 Ib. & 40 Ib. 
Secure our price before selling. 
MID STEEL CORP. 
Charleston, W. Va. 





INSULATED BRICK & STONE SIDING 
Facto jects and for sale. Also 
some "Fest run material for shipment 30 da 
after receipt of order. Write Gardner, 8 
Watson Ave., St. Paul, Minn. 
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BOX FACTORY MACHINERY WANTED 


Large manufacturer needs additional equip- 
ment for Government contracts, such as 6 
Nailing Machines, 2 shook splicers, 2 Match- 
ers, squeezer, Printer and 54” Band Resaw. 
Will pay maximum prices for quick delivery. 
Send list and prices promptly. 

Address ‘‘K-44,’° American Lumberman. 


NAILING MACHINES WANTED 


We need 3 Morgan or Doig Nailing Machines 
quickly, any size. Wire us collect. CHAS. N. 
BRAUN Y CO., Fort Wayne, Ind. 


WANTED LIFT TRUCKS 


1 fork-type. 1 straddle-type. Gas-powered. 
P. O. B. 767, New Bern, N. é. 








59 


USED MACHINERY WANTED 


BUSINESSES FOR SALE 


BUSINESSES FOR SALE 











BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen 
Johnson or Morgan Matchers, Edge Trimmers, 
Squeezers ond Band Resaws, and any other 
box equipment used in box working factories. 
Address “K-21,"° American Lumberman. 





WANTED 


Self-feed rip saw and light tractor or Diesel 
engine to run same. Two or three ton lumber 
truck, roll-off preferred. Good condition. 
Also cot 4-wheel factory trucks. 
BISSELL LUMBER & WRECKING CO. 
7834 W. Grand Ave. Elmwood Park, II. 
Phone: Elmwood Park 1198 





FLOORING MACHINE WANTED 
One Woods No. 501 hardwood flooring ma- 
chine. Also end matchers. State condition, 
equipment, price and location for inspection. 
ddress M-84, American Lumberman. 





MACHINERY WANTED 
Late Model Double Surfacer, ball or roller 
bearing. either motor or belt driven. Give 


full description and price. Dakota Sash & 
Door Co. Aberdeen, 3 D. 





One 72x16 Horizontal Return Tabular Boiler 
with approved pressure of 140%. Prefer steel 
setting and stack complete. Smith Lumber 
Co., Red Bay. Alabama. 





WANTED 
500° of used gravity roller conveyors for 
eneral lumber purposes. Dimock, Gould & 
Gompanr. Moline, Illinois. 





WANTED MACHINERY 


Power unit gas or Diesel fifty to 100 horse- 
power. 


Address Box M-81, American Lumberman. 





WANTED MACHINERY 


Saw Mill in running condition for cash. 
Address Box M-82, American Lumberman. 


LUMBER & DIMENSION 
FOR SALE 


FOR SALE 
Poplar Lumber. Also interested in cutting 
orders up to 30 cars for the next 3 months. 
Antone enos, Iron River, Mich. 




















FOR SALE 
50,000 .. 4/4" RW&L No. 2 & No. 3 Common 
k 


a 
50,000 ft. 4/4°° RW&L No. 2 & No. 3 C 


NOTICE TO THOSE INTERESTED IN 
REAL GOOD SAWMILL LOCATIONS 


Operation No. 1 location East Coast of North 
Carolina 

Complete bandmill including resaw 

Complete planing mill (two matchers one 
band resaw) 

Dry kiln capacity 600,000 feet per week 

12 miles logging railroad. including complete 
equipment 

2 tugboats, 4 barges, 500 rafting chains 

3 complete Diesel powered circular sawmills 


20,000 acres good timber land owned in fee 
35,000,000 feet pine & hardwood timber 


The capacity of this operation is 25,000,000 
feet per month about 80% pine and 20% 
hardwood and cypress 


Operation No. 2 location Southwest North 
Carolina 

Complete 8 ft. bandmill 

Complete planing mill including resaw, 
matcher, moulder, and matching flooring 
unit 

Dry kiln capacity for 1,000,000 ft. per week 

Complete rotary veneer mill, latest type Moore 
kiln 


25 miles logging railroad, including complete 
equipment 

Also complete truck logging outfit 

Modern fast steam driving circular sawmill 

50,000 acres good timber, land owned in fee 

— ft. hardwood, cypress & pine 
timber 


The capacity of this operation 2,500,000 feet 
per month about 80% hardwood & cypress, 
10% pine and 10% veneer 


These are going operations and sales can be 
made to include inventories on hand. Cash 
terms preferred, however. will consider ex- 
tended payments to responsible parties. 
Address reply to Box M-77, American Lum- 
berman. 





SAWMILL FOR SALE 


One complete single band steam feed Allis 
Sawmill with Filer & Stowell Resaw. Oper- 
ated until last fall. Complete in every de- 
tail; all leather belting, conveyors, conveyor 
chain, eight saw trimmer, slasher to cut 16’ 
wood and built with fir timber which is good 
as new. If interested we guarantee it to be 
the latest recently built single band mill in 
the country. No repairs needed whatsoever. 
W. T. BAILEY LUMBER CO., Virginia, Minn. 





FOR SALE 


Two retail Lumber Yards Handling Coal. 
Part can be bought if purchaser requires. 
Corey Scheffel Lumber Co. 
Louisville, Ky. 





ap Gum 
50,000 ft. 4/4°° RW4&L No. 2 & 3 Black & Tu- 


pelo Gum 

50,000 ft. 4/4°° RW4&L No. 1 Common Oak 

50,000 . 4/4" RW4&L No. 1 Common Sap 
um 

50,000 by 4/4" RW&L No. 1 Black & Tupelo 
um. 

Above stock will take Distribution Yard prices. 

Shipment from New Orleans. Can be dressed 

and cut to length if desired. High priority 

necessary to insure prompt shipment. 

Madison Lumber Co., 721 South Claiborne Ave. 

New Orleans, 5, La. 





ORDERS WANTED 


Can furnish in car lots %x 4, # 2 & Bet. 
Y. P. SIS 2E dry. Price average under $30.00. 
Wirt M. Hazen, Wholesale, Three Rivers, Mich. 


MISCELLANEOUS — FOR SALE 


CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIAL Co., Inc. 
Minneapolis, Minn. 

















STEEL WINDOWS 
No priority required. 
Large stock casements, 
pivoted, double hung, etc. 
STEEL SASH SALES & SERVICE 
Weehawken, N. J. 





AROMATIC. RED CEDAR SAWDUST 
Sifted-dry. in two-bushel burlap bags. 
NATIONAL CEDAR POST & POLE COMPANY 
Omaha, Nebraska 
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BUSINESSES FOR SALE 


Complete electric sawmill, planing mill, 
trucks, tractor, logging equipment, camps, 
lumber yard and large stock logs. Mill now 
running. Immediate possession if desired. 
Address P. O. Box 178, Iron River, Mich. 





FOR SALE OR RENT 
Sash & Door Plant fully equipped. One- 
story brick building 80x200 {ft.; also lumber 
sheds. UNION SASH & DOOR CO., 310 Bel- 
ap St., Superior, Wisconsin. 





FOR SALE 


Ponderosa Pine Mill. Now Operating. Ca- 
pacity 20 to 25M’ per 8 hours. Located on 
paved highway near here, Adjacent to 30 
million feet timber. Weston Lumber Co., Du- 
rango, Colo. 





WOODWORKING PLANT 
BIRMINGHAM, ALABAMA 


One of the best equipped woodworking plants 
in the district. Land 300x125 with L and N 
spur. Buildings contain approximately 27,000 
sq. ft. A going concern with an excellent 
reputation. A real opportunity for a wood- 
working plant including sash and doors, fur- 
niture, show cases, mill work, war material, 
etc. Offered complete for $37,500. For com- 
lete information call, wire or write Elbert S. 
emison, JEMISON REALTY CO., Realtors, 221 
etal 2lst Street. Birmingham 3, Ala. Tel. 





FOR SALE 


Band sawmill with timber in Idaho. Terms. 


Address Box M-74, American Lumberman. 











— 
FOR SALE 
Complete lumber manufacturing operat 
Central Mississippi. Planing SMa, ye 
kiln, remanufacturing plant. Three milli 
feet stumpage. One million feet per aaah 
capacity. 
Address M-96, American Lumberman. 


in 





RETAIL LUMBER & BLDG. MATERIAL yYarp 


Southern Michigan 40 miles from Detroit 
Established thirty-five years. Good dairy sec. 
tion. About 2 acres, main shed 70 x 120 x 20 
Dimension shed, lime and cement house, New 
cement block equip. office and hardware 
building. Small inventory. Reasonably Priced 
for cash. A real opportunity for someone 
Other interests compel sacrifice. F 
Address M-104, American Lumberman. 





FOR SALE 


Complete motorized single unit Har 
Flooring Plant, Planing Mill and Sowa 
Three large dry kilns and three large ware. 
houses. Ample electric generating facilities 
Reason for selling. age of owner. Bargain 
for quick sale. 
CHICKAMAUGA CEDAR COMPANY, 
Stevenson, Ala. 


USED MACHINERY FOR SALE. 
EARLE HART WOODWORKING MACH. CO. 


Large selection of Modern Ball-Bearing Mo- 

torized Used Machines. Get our prices and 

list before buying. 

Chicago, Illinois, 565 W. Washington Blvd. 
Ph.: Andover 3340 

Greensboro, N. C., Davidson Dr., Sedgetield, 
Ph.: Greenboro 9633 

















ELECTRICAL MACHINERY 


Motors and Generators, A.C. and D.C. for 
sale at attractive prices. Large stock of 
New and Rebuilt motors on hand at all times, 
Expert Repair Service. Send us your in- 
quiries. 

V. M. NUSSBAUM & CO., Fort Wayne, Ind. 


WOODWORKING MACHINERY 


1—American ~¢5 spindle automatic multiple 
hollow chisel Mortiser. 

1—Dovetail Machine 12 spindle, 8 one way 
dovetail cutters. 

1—24’’ Bentle & Mardgant Jointer with 3 knife 
cutterhead & fence. 

1—Horizontal Boring Machine, 2 spindle. 

1—Large drum Sander. 1 Belt Sander 

1—American £17 Moulder. 

1—Superior Rubbing Machine. E 

1—Fay single spindle horizontal Boring Ma- 


chine. 
8—Westinghouse Motors, 20, 10 and 5 HP. 
Address ‘‘M-34,’"" American Lumberman. 


FOR SALE 
Complete Band Saw Mill In Good Operating 
Condition. Priced Right, Inspection invited. 
Equipment 
1—72"’x18’ } Qua Boilers. Butt strapped. 








1—66’’x18" }Quadruple riveted. Steel. 
1—54’’x16’ | Suspension. 130% pressure. 

Dutch ovens and three smoke stacks. Water 
Heater. Two boiler feed pumps. Heavy duty 
Nordberg Corliss Engine 200 H.P. Heavy duty 
Murray Corliss Engine 125 H.P. Prescott Band 
Mill. Steam Set Works and Saw Carriage. 10 
Steam Feed. Murray Nigger, log loader and 
Edger. Slasher. Wood Mill. Diamond 1] saw 
trimmer and ¢ 35 Hog. All shafting, pulleys. 
boxes. refuse chain, belts and saws. Filing 
room machinery and tools. 
75—4 Wheel roller bearing narrow gauge 
lumber cars. Six dump carts. ‘ 
5,000 yards 20% rail, connectors and trac 
spikes. 300 yards 60% rail. 
Blacksmith and Machine Shop. 

Bissell Lumber Industries 
Hawkins, Wisconsin 


FOR SALE , 

1—650 K.V.A. Turbo Generator Aillis-Chal- 
mers, full condensing 440 Volt 

1— 50 K.V.A. Light Generator 440 Volt 

I— 75 H.P. Motor—440-Volt 

1—200 H.P. Motor—440-Volt 

1—100 H. P. Motor—440-Volt 

1— 35 H.P. Motor—440-Volt R 

Few Small motors—Panel Board—Starters. ele 

3—150 H.P. 72x18 H.R.T. Boilers os pressule. 
Released about May Ist, next. 

1—Mershon Band Rip Saw, 25 H.P. Motor. 
V Belt Connected 

1—P-16 Yates Timber Sizer. 

All These sg any ——- a or 
just been taken out of ser — ; 

1~Saten American G-77 Straight Line Rip 
Saw, direct connected 15 H.P. Motor. 

1—12”" Shot Gun Feed, no valves. 

Columbus Lumber Co. 
Brookhaven, Miss. 








have 
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USED MACHINERY FOR SALE 


USED MACHINERY FOR SALE 





USED MACHINERY FOR SALE 











FOR SALE 

2-color Boxboard Printer 
Se ynolds Automatic Screw Drivers 
|—Witherby Rugg & Richardson Boxboard 

h 
|_-Nateo Automatic 24-spindle Boring Machine 
g—Electric Branding Machines 
C. C. Kurz, 2737 Lunt Ave., Chicago, Ill. 





SPECIAL OFFER 
80 Heavy-Duty Used Cast Steel 
LOGGING RACKS 


FOR RAILROAD CARS 
OR STORAGE BINS 


No priority required. 
Sketch gladly furnished. 


IRON & STEEL PRODUCTS.. INC. 
19424 S. Brainard Ave., Chicago 33, Illinois 


“ANYTHING containing IRON or STEEL” 





FOR SALE 

500, 750 & 1000 GPM Steam Underwriters 
Fire Pumps. : : 

2—1500 G.P.M. Gasoline Fire Pumps 

7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 

7—Guy Derricks, 60, 90 and 110 ft. boom 
Air Compressors. 150, 220 and 550 ft. 
Wheel Presses, 150 and 200-ton 

13Electric Hoists, 35 to 100 HP. 

$—Gasoline Hoists, 15 to 85 HP. 

1—63 ton Heisler Gear Locomotive 

2—1000 GPM Electric Underwriters Fire 


Pumps 
Model D American 36°" gauge, 10 ton capac- 
ity 4 wheel log loader 
.000 gal. Tank on 75 ft. Tower 
50,000 gal. Tank on 100 ft. Tower 
100,000 gal. Tank on 100 ft. Tower 
R. C. STANHOPE, INC. (Lincoln Bldg.) 
60 East 42ud Street. New York, N. ¥. 





One 16’’x16’" 150 H.P. @ 125 P.S.I. Skinner 
Uniflow Engine. 

One Reynolds {2 Automatic Screw Driver 
with Boring Attachment, belt drive. 

Frank C. Snedaker & Co., Inc., 9th and Tioga 
Streets, Philadelphia 40, Penn. 





TRACTORS FOR SALE 


Available for immediate delivery 5 ton or 

‘ size Caterpillar crawler tractors, $495; 
Cletrac *‘55’s‘’, with angledozers fully elec- 
trically equipped, $1850. Also commercial 
Caterpillar ‘‘30°° and other tractors. O. C. 
EVANS, Mt. Sterling, Ky. 





FOR SALE FROM STOCK 


Woodworking machinery of all kinds. 
laventory constantly changing but postal will 
teli you if we have that much needed ma- 
chine you are looking for. ‘Everything from 
timber sizer to clothespin machine. 

Try us—ask for stock list. 
BOSCHO, INC., Medford 55, Mass. 





Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
- “CHICAGO, ILL. 





ee 





~Bae 


FOR SALE 


1 Fay & Egan Double Cut-off Saw, 8’ ca- 
paci 
1 10° American Moulder, 4 head 
a Self-Feeding Glue Jointer, Chain 
ee 


2 Babbin Ball Bearing Blowers, Model No. 11 
3-phase, 220 volts, 60 cycle. motors, compen- 
sators and starters available for the above. 
1 QM 5095 DeVilbis Tank with Double Reg 
and Outlets 
2 MBC X510 #75 FX DeVilbis Guns 
Address *‘M-62,’° American Lumberman. 


FOR SALE 


1 Climax Logging Locomotive 42’ gauge, 28 
tons complete 

1 Locomotive boiler, 30 h.p. tested 170 Ibs. 
pressure 

Lot of logging locomotive car wheels and 
axles on repair parts 

3 Logging locomotive electric generators and 
headlights suitable for logging engines 

All equipment at Cornwell, Virginia. Ready 
for immediate delivery. Price attractive. Ad- 
dress South River Lumber Co., Inc., North- 
umberland, Pennsylvania. : 





FOR SALE 
1 10°° “Delta’’ Tiiting Arbor Saw—complete 
3 Ph. 60 Cy. Motor—like new........ $180.00 


1 “Ideal’’ Concrete Block (hand) machine, 
Face Plates, etc. (C.I. Pallets—25c each) 
REP RS Se el yf aa $150.00 
E. Herlan Lumber Co., Divernon, Illinois 





FOR SALE 


1—z 345 Berlin Twin Horizontal Band Resaw, 
6 saws like new, 3 old saws......$1850.00 
1—z 115 L Coval Automatic Band Saw Grinder, 
take saws up to 14 150 
l1—Lap Grinder g 
1—85 Horse Power Atlas side crank stea 


IN. i. n.kxieisre- doe tuciiase Anenin amaaee J 
1—65 Horse Power Atlas side crank steam 
SS Re ee ent a $100.00 


1—5 Horse Power Upright steam engine .$25.00 
1—7 Horse Power Upright steam engine .$50.00 
Belting. Shafting, Pulleys and Conveyors. 
F. O. B. Oroville. Wash., as is subject to 
prior sales. 

Swanson Lumber Company, Oroville, Wash. 





FOR SALE 


Babcock & Wilcox 300 H.P. Boiler $1000.00. 
Lasswell Lumber Co., West Plains, Mo. 





Mr. Operating Man: 
Mr. Traffic Man: 
YOUR OWN OWNED CARS! 
Demurrage, Avoidable Labor Expense, Extra 
What could you SAVE? 
What increase in Production could you 


EFFECT? 


Consider, also, 
“Storage’’l 


Which of these cars could you use? 


125, Hopper, Double, 50-Ton 
40, Hopper, Side-Discharge, 50-Ton 
10, Koppel, Side-Discharge, 24-Yd., 30-Ton 


150, Refrigerator, 40-Ft., 40-Ton 
16, Refrigerator, 36-Ft., 30-Ton 


19, Ballast, Composite, 50-Ton 
25, Box, 36-Ft. 4-Ton; Steel Ends 


11, Dump. Western, Automatic, 20-Yd., 40-Ton 
10, Dump, K&J, Automatic, 16-Yd., 40-Ton 


20, Flat, 40-Ft., 40-Ton, 50-Ton 

43, Gondola, Composite, 36-Ft. & 40-Ft., 40-Ton 
10, Gondola, Steel, 50-Ton, High-Side 

25. Tank, 8000-Gallon, 50-Ton 


ALL CARS ARE PRICED TO SELL! 


IRON & STEEL PRODUCTS, INC. 
39 Years’ Experience 


13424 S. Brainard Ave., Chicago 33, Illinois 
“ANYTHING containing IRON or STEEL’ 


benefits from MOBILE 





LIQUIDATING COMPLETE SAWMILL 


Filer and Stowell Horizontal Resaw, 60” 
Prescott Edger, 11 saw trimmer, 2 complete 
band mills, 150 H.P. boilers, 350 H.P. Corliss 
steam engine, etc. his material must be 
moved within the next 60 days. Write or call 
Industrial Salvage Material Co., 718 E. Bay 





‘TIMBER & TIMBER LAND 
FOR SALE 


TIMBER AND TIMBER LAND 


Seventy million feet of standing Northern tim- 
ber. well located and easy to log. also a 
large amount of standing Hardwood and 
Softwood Ties and Pulpwood stumpage. It 
will take considerable money to swing the 
deal. Do not answer if you are not definitely 
interested. 

Address Box M-99, American Lumberman 


80 MILLION SPRUCE, CEDAR & FIR 
on C. N. Ry. in British Columbia. Must be 


sold. Write for particulars. 
Address ‘‘M-68,"" American Lumberman. 


FOR SALE 


Stumpage or land in fee. 60,000 acres virgin 
pine land in the State of Michoacan, Mexico. 
Address W. P. Moats, apartado 2090, Mexico, 
D. F., MEXICO. 

















ABOUT 300,000,000 
feet well located on highway in southwestern 


Oregon. out 20 percent Pine, balance old 
Growth Fir. Address P. O. Box 1854, Seattle, 
Washington. 





TIMBER AND TIMBER LAND FOR SALE 


A tract of mixed good Michigan timber and 
not far from railroad. 





700 MILLION TO BILLION FEET 


Northern California Sugar, White & Ponderosa 
Pine and Fir according to Lacey & Co. report 
and 35000 acres land for one million dollars 
cash; worth more than double this price. 
Address ““M-24,"" American Lumberman. 


TRANSIT & MILLING 
SERVICES 














MILLING IN TRANSIT 


1. Resawing 
2. Ripping 
3. Dressing 
For information address 
The Mill Creek Milling Co. 
% Gruner-Fisher Co., Agts. 
3743 West Pine Blvd. 
St. Louis, Mo. 


THE MILL CREEK MILLING COMPANY 
326 S. Taylor Ave. 
St. Louis 
Mo. 





TRANSIT MILLING AND RESAWING 


Operating five resaws, three moulders and 
two planers. Prompt and efficient milling in 
transit service. No demurrage or piling down 
charges. Located on New York Central and 
Pere Marquette railroads. THE ALADDIN 





St.. Milwaukee 7, Wis. Sheridan 0414. 











117 Portage St. 


KNIGHT SAW MILLS 


All lron & Steel Construction 
DOGS, SET WORKS, EDGERS 
Manufactured by 


THE KENT MACHINE COMPANY 


COMPANY, Bay City, Michigan. 








Cuyahoga Falls, O. 





Automatic Safety Trip 
STAKE POCKETS 
for Motor Trucks & Ry. Cars. Speed load- 
ing & unloading; haul larger loads; save 
stakes; speed dispatch of equipment. 
Save Time & Money—Order Today! 


Cc. H. VAN DONK 
1337 E. Mason St. Green Bay, Wis. 
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*idaho White Pine 











Around this old stump, 10 pole-size pines are reaching 
toward the sun. Immature and bushy today — but each 
year they will grow in height and girth until at maturity 
the survivors will be tall with clear trunks. 

Some persons may think that the timber supply ends 
when the parent tree is cut. Nature is generous in her 
provisions to restock harvested forest lands. Not all 
young trees survive but the more vigorous provide the 
crop for tomorrow, while the mature Western Pines* 
furnish the supply for today. 


WESTERN PINE ASSOCIATION 


Yeon Building * Portland 4, Oregon 


* Ponderosa Pine 


*THESE ARE THE WESTERN PINES 


The SHIMER EASED EDGE HEAD 





* Sugar Pine 











has proven superior, 
as the 6-Bit Head of 
this type can readily 
be used in most 
Matchers. The Bits 
are clearance pro- 
tected and readily ad- 
justed to the normal 
range of thickness of 
eased edge stock. The 


Head may also be fitted for matching, plain joint- 


ing, siding or shiplap. 


Let us mail you particulars about the Shimer 


Eased Edge Heads. 


We will also send you a copy 


of the Shimer Pattern Book and Catalog. 


Write today. 








MILTON 


SAMUEL J. SHIMER2&SONS.INC. 


Mianufacturers of 
The Shimer Cutter Heads 






PENNA. 





Aduertisers’ Judex 





American Logging Tool Co.... 
American Saw Mill Mchy. Co.. 
Anaconda Copper Mining Co. . 
Angelina County Lbr. Co..... 


Bay De Noquet Co........... 
Bonifas Lumber Co., Wm..... 
Booth-Kelly Lumber Co., The. . 
Bradley Lbr. Co. of Ark....... 
Buck & Co., Frank R......... 


Cadillac-Soo Lumber Co...... 
Chapman & Dewey Lbr. Co... 
Cheney Metal Products Co.... 
Christiansen Lbr. Co., C.-M... 
Clarke, C. V. ae 
Connor Lumber & Land Co. on 
Copeland Lumber Ce......... 
Corinth Machinery Co........ 
Cotton Hanlon. . 

Craig Mountain Lbr. “Co. 


Devoe & Raynolds Co., Inc... . 
Disston & Sons, Inc., Henry... 


Exchange Sawmills Sales Co.. . 


Fordyce-Crossett Sales Co... .. 
Franklin Glue Co., The. . 
Frost Lumber Industries, Inc. . 


Goodman Lumber Company... 
Gregg & Son.. 
Griswold Lumber Company... 


Hines Lumber Co., Edward... . 


Holt Hardwoed Co. 


Houston Blow pure and Sheet 
Metal Works. 


Huther Brothers ‘Saw Mfg Co. 


Insulite Div., 


Minnesota & Ontario Paper Co. 


Johnson Lumber Corp., 0. D.. 


Kent Machine Company...... 
Kentucky Metal Products Co.. 
Keystone Steel & Wire Co... 
Kimberly-Clark Corp......... 


Kinzua Pine Mills Co......... 
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Lake Superior Lumber Corp, . 
Lane Manufacturing Co 
Lemieux Brothers., Inc.. 
Lindsey Wagon Co. 
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Luthi & Co., F. C. 


Malta Mfg. Co., The ..... 
Meadow River Lumber Co.. é 
Michigan Pole & Tie Co 


Ozan Lumber Company. . 


Parker & Sons Co., Ira.. 
Patrick Lumber Co.. nate 
Pioneer Rubber Co., The... 
Polson Lbr. & Shingle Mills.. ced 
Pope & Talbot, Inc...... 
Protection Products Mfg. Co... 
Preeemed OUP... 5 6 ov ccc nce. 


Rainy Lake Lumber Co., Ltd.. 43 


Red River Lumber Co., The... 
Reynolds & Manley Lbr. Co... 
Rib Lake Lumber Company... 
Robbins Flooring Company... 
Roddis Lbr. & Veneer Cuw...... 
Rosboro Lumber Company.... 


Shevlin Pine Sales Company... ‘ 
Shimer & Sons, Inc., Samuel J.. § 
Silbernagel, Geo. J........... # 
Smith, Inc., Landon P........ 4 


Smith Lbr. Co., Ralph L.... 
Smith Lbr. Co., Inc., W. T.... 


Southern Pine Lbr. Co........ ” 


Standard Conveyor Co....... 


Sullivan Lumber Company.... : 


Thunder Lake Lumber Co..... 
Tremont Lumber Company.... 


Underwood Veneer Co.....-.-: 
Urania Lumber Company. ..-- 


Van Donk, C. H.....---+:°" 


Webster Lumber Co., H. E..-- 

Wells Lumber Co., J. W..--:* 

Western Pine Association..-.--: 

Westinghouse Electric & Mie... 
Co 


Wheeler Osgood Sales Corp. 
White River Lumber Co..--:: 
Wisconsin-Michigan Page. - 
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All Northern mills are doing their full part to 
help win the war. If these mills are currently 
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BEHIND THE EAGLE 
STAND THE FORESTS 


unable to meet your needs, they ask your forbearance. 
Their output is now being channeled by government 
purchasing agencies into all sorts of war needs—Army 
and Navy aircraft, fighting and merchant ships, shoe ORD 


tHolt Hardwood Go. . 2... . Oconto, Wis. 


Maple, Birch, Beech, Oak Flooring. Skip. pense Block, 
Herringbone, Parquetry types; all types Heavy Duty Flooring. 


Cadillac-Soo Lumber Co. (Milt: Sault Ste.) Sates Ontees nich. 


Northern Hardwoods. Hard Maple a po Hemlock, White Pine. 
Modern Dry Kilns. Facilities for Surfacing, Resawing, ete. 


“Michigan Pole & Tie Co., (Mitts: ,Mewberry .,... Newberry, Mich. 


Northern Hardwood Lumber, Old Faithful Hemlock, Northern 
White Cedar Poles, Posts, Shingles, Piling. Soft & Hardwood Ties.’ 


‘Connor Lr. & Land Co. (Gotmorstesiach.) vee Marshfield, Wis. 


K.D. 6 A. D. Hardwoods, Hemlock, W. Pine—Cedar Shingles, 
Posts, Poles—Laona Rock Maple & Birch Flg.—Dimension stock. 


"Rb Lake Lumber Co. . . . . . . . Rib Lake, Wis 


Northern Hemlock, White Pine, Kiln-Dried Hardwoods, Lath, 
Shingles, Cedar Posts and Poles. 









WIS-MICH 


lasts to manufacture servicemen’s shoes, truck 
and trailer bodies, cooks’ tables, cots, Army 
and Navy furniture, quartermaster, signal and medical 
corps equipment, etc. With-Victory, plenty of Northern 
woods will again be available for all regular uses. 


*C. M. Christiansen Co. . . . . . =. . . Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 
White Pine, Hemlock and Cedar Products. 


“Wm. Bonifas Lumber Co. (ym, **aicn.) Sante Neenah, Wis. 


Northern Hardwoods, White Pine, Cedar Products, Shingles, 
Squares, Lath, Modern Dry Kilns. Expert Millwork. 


“Underwood Veneer Co... . . Bessemer, Mich, 


_ Northern Hardwoods, Hemlock, W. Pine at Bessemer, Mich. 
Veneers and Panels at Wausau, Wis. 


Goodman Lumber Company .. . . , . Goodman, Wis. 


Northern Hardwoods, Hemlock, White Pine, Basswood, Hard- 
wood Dimension. Planing mill. Dry kilns. Rotary cut veneers. 


Bay De Noquet Company ....... . Nahma, Mich. 


Sales Office, 817 Railway Exchange, Chicago — White Pine. 
Hemlock, Hardwood Lumber—Shingles. Cedar Products, Lath. 


“Thunder Lake Lumber Co. . . . . . Rhinelander, Wis UNIS edward Hines Lumber Co... . . . Park Falls, Wis. 


Air- and Kiln-Dried Northern Hard and Soft Woods 
Mills—Rhinelander and Lemke Spur, Wis. 


"Robbins Flooring Company . . Rhinelander, Wis 


Newberry, Mich.—Maple, Birch, Beech, Oak, Strip Flooring: | 


lock, unit, single slat, parquetry:; Heavy Duty Flooring. 


‘Lake Superior Lumber Corp. . . . . Ontonagon, Mi 


Northern Hardwoods, Hemlock, White Pine. 
Modern Dry Kiln facilities. 


tMember Maple Flooring Mfrs. Assn. 
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FLOORING 
J 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods; White Pine, Spruce and Hemlock. 


Roddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. 


ompl. stk. N. Hdwds., Hemlock, W. Pine, Cedar Prod., Maple, 
Brch. Flg. Hdwd. Ven'r'd Doors, Plywd. Mod. Dry Kiln facil. 


*Copeland Lumber Co. . . . Ontonagon & Atlantic, Mich. 


Sales ae So. La Salle St., Hardwood Lumber. 
imension. Dry Kilns and laner 


*Member Northern Hemlock & Hardwood Mfrs. Assn. 
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BRIXMENT Mortar Has 
Better Water-Retention 


® Water-retaining capacity is the ability of a 


mortar to retain its moisture, and hence its 
plasticity, when spread out on porous brick. 


High water-retaining capacity is of extreme 
importance in mortar. If the mortar does not 
have high water-retaining capacity, it is too 
quickly sucked dry by the brick; the mortar 
stiffens too soon, the brick cannot be properly 


bedded, and a good bond cannot be obtained. 


Brixment mortar has extremely high water- 
retaining capacity. It strongly resists the suck- 
ing action of the brick. Brixment mortar 
therefore stays smooth and plastic longer, when 
spread out on the wall. This permits a more 
thorough bedding of the brick, and a more complete 
contact between the brick and the mortar. The 
result is a better bond, and hence a stronger 
and more water-tight wall. 











Siap a small amount of 
Brixment mortar, and 
an equal amount of 
50-50 lime and cement 
mortar, on a brick. 


Wait a minute, then feel 
each mortar. You will 
find that the Brixment 
mortar stays plastic 
far longer than the 
other mortar. This 
proves greater water: 


retaining capacity. 


LOUISVILLE CEMENT COMPANY, Incorporated 


General Offices: Louisville 2, Kentucky 
Cement Manufacturers Since 1830 











